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Premium and Loss 
Figures For 1935 
On Specialty Lines 

Windstorm Results Are Satisfactory 


for Most Companies; Riot 
Experience Good 


AVIATION LOSS RATIO FAIR 





Sharp Decline in Sprinkler Leakage 
Losses Compared With 1934; 
Hail Figures Given 





rates on straight fire 
year by 


With premium 
insurance tending to 
vear, and with rather sharp drops being 
recorded in the last couple of years, in- 
placing 


decline 


naturally, 
various so- 


surance companies are, 
increased importance on the 
called side-lines. Of outstanding impor- 
tance in this latter group are automobile, 


ocean marine, inland marine and wind- 
storm-tornado premiums. Also important 
but producing at the present time a 


amount of income are riot-ex- 
plosion, aircraft, sprinkler leakage, hail 
and earthquake premiums. In this issue 
of The Eastern Underwriter the auto- 
mobile, ocean marine and inland marine 
figures are published on pages other than 
on which this article is con- 


smaller 


the page 
tinued. 
The majority of companies writing 
windstorm and tornado insurance last 
year produced income about on the same 
level as that of 1934. There was also 
comparatively little change in the loss 
figure. 
Riot-Explosion Results 

Changes in labor unrest are reflected 
accurately in the riot-explosion premium 
- loss figures. In 1933 and 1934 the 
companies reported good-sized increases 
in premium income, due to the sale of 
this insurance to property owners who 
feared labor troubles might result in con- 
siderable violence. However, losses were 
not as great as expected and the insur- 
ance companies were able to derive ex- 
cellent profits. In 1935 the premium in- 
come fell off slightly but losses were 
down sharply. With general business of 
the nation on the up-grade labor troubles 
occurred with less frequency and _ less 


damage was done as the result of vio- 
lence. 

Sprinkler leakage premiums increased 
in 1934 over 1933 due to the severity of 


the weather during the early months of 
19 Losses that year were bad and 
few companie s were able to make a prof- 
it on the year’s underwriting. But 1935 


(Continued on Page 32) 
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Wives Surveyed 


We read, that 20% 
buying more life insurance, and that 52% would approve “but 


in a recent survey, of wives favored 


” 


for 





These figures oppose the long-held belief that wives, in 
general, are hostile to life insurance. And they suggest that 
modern plans of saving, so easily understood and so rich in 
their benefits, have a less restricted acceptance among women. 
If this is true, we should be more ready to give sales talks to 
the wife, and be less inclined to shun an interview at which 
she might be present. Advertising by the companies is doing 
a splendid educational work, and the several thousand affiliated 
clubs of the General Federation of Women’s Clubs, with their 
Home Economics programs, are rapidly dissipating much of the 
sales resistance which used to be imputed to married women 
and which gave the Agent the jitters. 


“Wives object to life insurance, widows never do,” is being 
replaced by, “Neither wives nor widows object to life insur- 


” 
ance, 


THE PENN MUTUAL LIFE INSURANCE CO. 
PHILADELPHIA 


Independence Square 








“No Profit” Outfits 
Under Fire of N. J. 


Commissioner Withers 


Bill of Department Gives Addi- 
tional Protection to Benefit 
Claimants 


VICTIMS HAVE BEEN MANY 


Operations of “Some Associations 
Have Savored of Objec- 
tionable Practices 





Aroused by complaints of New Jersey 
citizens about the manner in which their 
claims have been treated by certain as- 
sociations, alleged not to be operated 
for pecuniary profit, which associations 
issue death as well as accident and 
health benefits, the Department of Bank- 
ing and Insurance of that state has had 
drafted and introduced a bill to correct 
the situation, which is a scandal. It is 
the belief of the Department that the 
bill provides a suitable basis for opera- 
tions of these associations “in a suc- 
cessful manner in the future and at the 
same time will make improbable a repe- 
tition of their unsavory history in the 
past.” At various times and frequently 
daily papers have been. running stories 
of unfair treatment by these so-called 
insurance associations. The public has 
often been swindled. 

The measure is Senate Bill No. 141, 
and is a substitute for Chapter 237, Laws 
of 1935, which act is not satisfactory. 
After that act was enacted it was found 
that there were certain associations 
transacting the kinds of business de- 
scribed which were incorporated under 
an old act “to incorporate benevolent 
and charitable associations.” These as- 
sociations could not be brought under 
the 1935 act since it is a supplement to 
a chapter to incorporate associations not 
for pecuniary profit. 

Eliminates Objectionable Features 

The 1875 act cannot be amended or 
supplemented since it was repealed in 
1899. Hence the Department’s new bill 
which will cover the entire situation. 

Opportunity in the new bill has been 
taken to eliminate certain objectionabl« 
features of an act passed in 1935, such 
as requirements for the filing of claim 
papers-in thirty days from the date of 
death and the removal of ambiguities in 
wording. Opportunity has also been 
taken to incorporate certain standard 
provisions for benefit certificates which 
experience has shown to be necessary 
for the protection of purchasers of In- 
dustrial insurance or benefit certificates 
of this type. 

Commissioner Withers Describes Bill 

In discussing the new bill Commission- 
er Withers of New Jersey says in a let- 
ter sent to various Chambers of Com 
merce in that state: 

“The section of the bill with respect 
to the maintenance of guarantee, bene- 
fit and reserve funds has been largely 

(Continued on Page 6) 
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Many New Ideas Developed 
In New York Congress 


Leaders who conducted the group clinics on prospecting, 
carried the brunt of the load at the one-day sales congress of the 


closing 


and 
Life 


presentation 


Uaseeneners Association of New York City held at the Hotel Pennsylvania yes- 


terday. 


Preston Dawson, production manager, Beers agency, as chairman of the 


congress “iid a fine job in securing men who have special qualifications for the tasks 


assigned to them. 
Harry Pope of the Mutual Benefit 


Boston, the only out-of-town man on the 


program, was the first speaker and addre ssed the entire gathering in the hotel ball- 


room. At the closing Elmer Wheeler, 
words that make people buy. 


click. 
Mr. Bethea’s remarks appear elsewhere. 


Osborne Bethea, general agent, 
York, ended the general session with an address on practical sales sentences 
For the most part the crowd was in group clinics on specialized topics. 


president, Tested Selling Institute, analyzed 


New 
that 


Penn Mutual, 


Prospect Sources Reviewed 


Five speakers handled the prospecting 
clnic including in their number a gen- 
eral agent and a manager. Lewis C. 
Sprague, manager, Provident Mutual, 
developed prospecting methods for pro- 
yram selling, Some ot the points brought 
out by the speakers were these: 

Julius Eisendrath, general agent, Guar- 
dian, New York, opened the group clinic 
on prospecting tor package selling. He 
packed several sales talks into his discus- 
sion, He said in part: “People are tired 
of buying life insurance out of a barrel. 
‘They want it wrapped in an attractive 
package. The label at all times reminds 
them of the complete formula for its use. 
‘The labels include income tor family ; ; in- 
come tor retirement; business insurance 
for corporations, tor partnerships, for in- 
dividuals; educational insurance, mort- 
gage reurement, etc.” On methods of 
prospecting for ‘package selling he gave 
these ideas: 
“What better source for mortgage in- 
surance prospects than a mortgage bank- 
er, trom whom under a certain technique 
you can obtain names of his mortgagers. 
Sell him the idea that you have a plan 
of protection for his mortgagee whereby 
in case of death immediately sufficient 
capital would be created to pay off the 
mortgage. Convince him this plan will 
work for him as well as for his mort- 
gagee, and the names you will obtain 
trom him will be prospects for that par- 
ticular package labeled Mortgage Insur- 
ance, 

“the reference method becomes more 
eficient when instead of asking tor 
names of prospects, we give reasons why 
men should impart to us the names ot 
dividuals in whom they are interested, 
with a thought that we might be of as- 
sistance to them. In prospecting for 
package selling, let us convince the men 
rom whom we expect the names of pros- 
pects that we are better able to demon- 
strate the use of that package, that we 

can solve problems his friends have 
along a certain line, and create the con- 
fidence that would make for taking pride 
in having men send us to their friends. 

“A name is not sufficient to be called a 
good prospect. The more details you can 
get about a name, the better you can de- 
cide what package to bring before him, 
and for that there has as yet no better 
method been found than the one of ask- 
ing questions.” 


W. J. Blackwell’s Two Charts 


was developed by 
Hyde agency, Penn 


The Same 


topic 
Willis J. 


Blackwell, 


Mutual, through the use of two outlines 
or charts. The first listing the various 
packages of insurance with the types of 
prospects who should be interested in 
each package and a key to the second 
chart which listed sources of prospects. 
After this general outline, Mr. Blackwell 
discussed cach package separately. 

The first chart carried the column 
headings: Packages, Prospects, Sources. 
Then “Clean up, young married men, 
sources for finding young married men. 
Salary continuance for 1-2-5 years, young 
and older married men and single men 
with mothers. Family income, young and 
older married men with children. etc.” 

About retirement income Mr. Black- 
well said: “This policy was used by me 
when I first started in the business for 
the reason that I recognized that every- 
body had a selfish interest in themselves 
and irrespective of what other insurance 
they may have had, this form of insur- 
ance gave me an opening by which I 
could approach them by a talk on savings 
and if it did not interest them it, at least, 
opened up an avenue through which I 
could talk to them about some other form 
of insurance.” 


Katzman Tells Program Method 


Selig J. Katzman, Wofford agency, 
Prudential, believes that the program 


method of prospecting is the most profit- 
able one. He developed ideas on that 
subject some of which were these: 

“Married men are undoubtedly the 
very best prospects for program selling. 
Married men who are devoted to their 
families have similar problems. Every 
married man wants to provide a lump 
sum payment at his death to take care 
of his last and post-mortem expenses. He 
naturaliy desires to provide a definite in- 
come to his wife during the readjustment 
period, say a year or two; a sufficient in- 
come to cover the cost of educating his 
children, as well as a definite guaranteed 
income to his wife for life, the amount 
depending on the standard of living to 
which she has been accustomed; and last 
but not least, every married man, and for 
that matter every person, is interested in 
an income at the retirement age. 

“The average married man is probably 
not in a financial position to set up such 
a program immediately but after you sell 
him the idea he resolves to build it up 
gvradually. Therefore the first source 
from which you can obtain ‘prograin 
prospects’ are your own policyholders. 
These men have relatives and friends. 


The time to get these names is when you 


deliver a policy to your client and he has 
expressed his pleasure at what you have 
done for him. This is prospecting under 
favorable conditions. 


“If you know that this policyholder has 
a sister who 1s married, you say to him, 
‘I am very happy that you are pleased 
with my work. I would very much like 
to arrange a similar program for your 
brother-in-law, for in case anything were 
to happen to him and he has made no 
definite provisions for your sister, you 
would naturally be the first one she 
would turn to for assistance.” Tell him 
that with his permission you would like 
to meet his brother-in-law to discuss a 
life insurance program with him. Then 
immediately ask him for the name of his 
brother-in-law, his address, his age, 
whether he has any children and their 
ages, and also about his financial situa- 
tion.” 


Mr. Katzman keeps a record of his 
policyholders which he calls his “Record 
of Vital Statistics.” About it he said in 
part: “In this perpetual diary I record 
not only the birthdays and dates of 
change of age of my policyholders and 
prospects, but I also record in it any 
other dates of importance or significance 
to my policyholders. Don’t you see how 
valuable a record of this type would be 
to you and your work? What a gold 
mine of prospects you have in this book! 
1 dare say that about 50% of the business 
[ write every year is derived from this 





C. PRESTON DAWSON 


Sales Congress Chairman 


Record of Vital Statistics. Don’t forget, 
however, to refer to this book every day. 

“I don’t need to tell you how to use 
the change of age approach. However, 


(Continued on Following Page) 


Give Tips On Presentation 


Some tips on presentation of the pack- 


age sale were given the New York sales 
congress by Bill Julius, Taylor agency, 
Mutual Life, and Charles Isaacson, 


Karsch agency, Equitable Society. They 
were followed by two speakers who de- 
veloped the program sale, Presentation 
of the specialty sale was a third topic in 
that group. 

After giving in detail a_presentation 
for a program sale Jerome Siegel, assist- 
ant manager Garrison agency of the 
Prudential, told why he does not include 
stress on educational funds or face 
amount of policy. He remarked: “In a 
program devised to take care of the 
average policyholder’s needs the ques- 
tion of education should be left to the 
beneficiary. She is the one that should 
decide as to the extent of the education. 
It should be decided by the beneficiary 
as to whether or not she could live on a 
smaller income, and then again it may 
be that as the child matures, he or she 
may be reluctant to a college education. 
In a great many programs you will often 
find elaborate provisions made for edu- 
cation, and the wife is left with an in- 
come that should be called an existence, 
not an income. 

“Another thing you will probably note, 
is that at the end of my presentation I 
did not show the amount of insurance 
needed to complete the program. The 
reason is that I was presenting to the 
policyholder, the amount of income nec- 
essary to carry out the program. If he 
agreed to the program I would have him 
examined and have the policy issued with 
the necessary beneficiary provisions in 
it, and when I went back with the poli- 


cies I would let the close take care of 
that end.” 
Mr. Siegel explained that there are 


two advantages the policyholder gains 
from having his insurance programmed: 
It gives the policyholder an objective, 
it guarantees that the distribution of his 
life insurance estate will be carried out 
to the greatest advantage of his family. 
Uses Diagram in Program Sale 

Personal enthusiasm over the program 
was listed as point one in the sale by 
Carl Haas, educational director, Kee 
agency, Mutual Life, Brooklyn. “Sec- 
ondly,” he said, “we must analyze the 
program into simple terms familiar to 
the experiences of our prospect and then 
register those terms on his mind by 
means of visualization.’ 

The familiar diagram of a life insur- 
ance policy is used by Mr. Haas in 
showing his prospect what a program 
will do for him. A diagonal line repre- 
sents increasing cash reserve. Above 
that he draws separate packages for 
clean up, readjustment fund, emergency 
fund, school period income, college fund, 
life income for wife. Below the line 
are two large packages representing 
emergency or opportunity fund and re- 
tirement income. In favor of the dia- 
gram he said: 

“The death values are subdivided into 
simple packages or needs in a plain 
manner familiar to the prospect’s experi- 
ences. The reserve portion below the 
diagonal line makes it encouraging for 
your prospect to live and enjoy an in- 
creasing cash estate and a lucrative an- 
nuity if he should care to exercise that 
privilege of his life insurance estate.” 





NEW 


° 
Prospecting 
(Continued from Page 3) 
stress the importance of extending the 
income to his wife or providing for the 
education of his son. Don’t you see what 
a better chance you have to sell him this 
additional insurance if you tie up your 
appeal for saving money by purchasing 
before his age changes to the completion 
of his program which he has set out to 
establish ?” 
Gives Some Specialty Ideas 


Henry Drouet, assistant manager, 
Prosser & Homans agency, Equitable 
Society, gave a series of interesting 
stories which brought out clearly how 
he had developed a need for specialty 
insurance among professional and _ busi- 
ness men whom he contacts. Over thirty 
years ago he placed a plan for life in- 
surance on the employes of the United 
Cigar Stores which was one of the 
earliest cases of Group insurance, placed 
three years before his company brought 
out its Group insurance policy. f 

He gave this suggestion for those in- 
terested in prospecting for this type of 
case: “It has been my experience that 
the average insurance salesman calls on 
a prospect with a definite, fixed plan for 
insurance and is so intent on getting 
over his sales talk that in many cases 
he loses an opportunity to bring out a 
real need, which is much more valuable 
to the agent than making the sale of the 
contract he has in mind. 

“The method that I have found most 
effective in developing these specialty 
cases is to regard myself somewhat as 
an interviewer and later as a consultant 
rather than as a salesman. This is what 
I call an indirect method. I first gain 
the prospect’s good will, then persuade 
him to talk about himself and his plans 
and wait for an opening, which may lead 
to a definite need for insurance. The 
best sources that I have found for spe- 
cialty prospects are lawyers, engineers, 
C. P. A.’s, bankers, inventors and ex- 
ecutives.” 
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YORK ASSOCIATION SALES CONGRESS 


Bethea Gives Examples of 
Sales Sentences That Click 


Practical sales sentences that have 
been proved to work and which are 
phrased in language appealing to the 
prospect were reviewed by Osborne 
Bethea, general agent, Penn Mutual, at 
the closing session of the New York 
sales congress. His talk was full of 
human interest stories and gained color 
through references to actual selling ex- 
periences. Some of the high points of 
his remarks were briefly these: 

If, at the beginning of the sale, the 
prospect says, “I cannot afford any more 
life insurance,” you could say, “Well, 
Mr. Prospect, since you don’t expect to 
buy any more life insurance today any- 
thing that I say must necessarily be in 
your interest and not mine. That’s true, 
isn’t it?” 

Or you could say: “Is your life in- 
surance arranged so that your wife and 
children will never be without it?” 

Another interest arouser and 
opening statement is as follows: 

“Mr. Prospect, there are four ways 
of producing $100 a month for your wife 
for life. One method requires $30,000, 
the second $23,000, the third $18,000 and 
the fourth $10,000. 

“My job as a life insurance architect 
is to see which one of these four meth- 
ods best suits your needs. Furthermore, 
there are four ways of guaranteeing you 
$100 a month at sixty-five and all of 
these are related to the provisions for 
income to your wife. 

“My success in underwriting is only a 
proper balancing and combination of 
these two basic principles. You would 
like to check your plans in this way, 
wouldn’t you?” 


potent 


Phrases on Family Income 


In the sale of Family Income these 
phrases have proved helpful: 
“Mr. Prospect, you would be interest- 


Motivation Leads to Close 


Franklin R. Amthor of the Equitable 
Society home office was one of two 
speakers who discussed closing the 
package sale before the group clinic on 
closing. The five speakers in that group 
discussed the close for three types of 
sale. 


Discussion of closing in program sell- 
ing was handled by Alfred G. Correll, 
New England Mutual, and Kenneth F. 
Comstock, Massachusetts Mutual. 

Mr. Correll gave seven principles that 
have worked for him, stating that today 
more than ever it is necessary to stan- 
dardize and simplify the selling process 
to succeed. First, there is no definite time 
to close; the method of contact, what is 
said on the approach, all have a positive 
bearing on the ultimate outcome. It is 
necessary to get the prospect’s undivided 
attention and to get his mind on the 
subject. The proposal sheet should be 
kept to one page and simplified. This is 
merely a selling tool. Carefully going 
over this proposal sheet gets a man in- 
tensely interested in his problem and 
crystalizes the sale. Next it is important 
to make it easy for him to buy. It may 
be necessary to find the money. “I never 
hesitate to use dividend accumulations,” 
said Mr. Correll, “when I am sure he 
knows what the effect will be.” Making 
it easy to buy more often applies to the 
mental attitude. He wonders what will 
happen if he can’t continue the pre- 
miums. Anticipate this by explaining the 
non-forfeiture provisions. Too few pol- 
icyholders realize their value. Sell him 


the idea that Live, Die or Quit—he can’t 
lose. Make it hard for your prospect not 


to buy by using human interest stories 
and the emotional appeal. Ask him to 
put himself in his wife’s place. The easi- 
est program selling has children in the 
picture. Make him feel the responsibil- 
ity by using any story which will moti- 
vate him. Cite some actual cases. Tell 
him what other clients similarly situated 
have done. Explaining your own pro- 
gram makes it hard for him to say no. 
A sale takes time during which the mind 
has positive and negative swings. Never 
quit while his mind is in a negative 
swing. The sale should radiate confid- 
ence and enthusiasm. 


Kenneth Comstock’s .Methods 

Kenneth F. Comstock said that closing 
is made up of the preliminary work, — 
getting the information—the verbal pres- 
entation, the courage to give the prospect 
a chance to buy and the ability to meet 
and answer his objections. After getting 
all possible information about his pros- 
pect Mr. Comstock says his first inter- 
view starts his closing process. 

“IT am already visualizing this man in 
the terms of income and the needs that 
he has, before I know how much 
money he is actually worth and the 
amount of life insurance he now owns,” 
said Mr. Comstock. “When I call on 
this man I absolutely avoid conveying in 
any way my superior knowledge of the 
life insurance business but try to do a 
good job by letting him do most of the 
talking, trying to impress him all the 
time by definite and intelligent questions 
that pertain to his affairs. In other 
words, I try to build confidence. The 
questions that I ask would never lead 


ed in seeing a method of measuring the 
very least amount of insurance a man 
should own, wouldn’t you?” Or we could 
use this potent statement, which for 
many years has been used by a suc- 
cessful underwriter: “If you will bear 





BETHEA 


OSBORNE 


with me for a few moments and keep 
your mind in neutral, I am going to 
make a broad statement, but it can be 
substantiated. 

“Tt doesn’t make any difference what 
you and Mrs. Prospect want to accom- 
plish or where you want to go in life. 
We can take care of every one of your 
ambitions through the plans I will show 
you.” 

Speaking of Family Income, here is 
a sentence that clicks when the prospect 
says he is creating an emergency fund 
in a bank: “Mr. Prospect, no financial 
emergency you are likely to encounter 
will ever be anything like the emergency 








your wife will have to face the day afte; 
you are gone. That’s so, isn’t it?” 

Sometimes we encounter men who ga) 
“No, nothing doing. I am in debt anj 
will not do anything until these deb 
are paid.” Try this answer some day 
“Well, I see your point, but do yo, 
know your oldest and biggest creditor? 
Just ten years ago I moved mine fron 
her father’s home to mine. Ther 
were no securities, but she must haye 
hgured on support and protection, | 
owed money, too. Therefore | got a 
life insurance company and arranged to 
take care of the debt. Now that’s a good 
idea, isn’t it?” ' 

Sometimes it is necessary to jump in- 
stantly from Family Income to Retire- 
ment Income. One sentence is needed 
to make the transition and here it js: 
“Mr. Prospect, you have been very yp. 
selfish to consider only what this wil 
do for your family; let’s see what jt 
will do for you.” 

People are buying guaranteed life jp. 
come. Therefore | will review a fey 
retirement ideas that seem to be dynam. 
ic as business getters: ‘ 

“Mr. Prospect, have you ever stopped 
to think that your greatest hazard ip 
life is that you will undoubtedly live to 
be at least sixty-five? This $200 a month 
is an anchor to windward and you can- 
not outlive it no matter how long you 
live.” ‘ 

Some business men, however, state 
that they are afraid of inflation and for 
that reason they will not buy nov, 
“Frankly, I don’t know anything about 
inflation. Most economists say it will 
run its course in five years. If so, the 
most you can pay during that period is 
$1,200. If, however, anything happens 
to you, we pay $10,000. That’s real in- 
flation, isn’t it? Furthermore, do you 
think we will have inflation when you 
are sixty-five? Let’s assume we wil 
have. The most you can pay is $0 a 
month and at that time we pay you $# 
a month. In other words, it’s good any 
way you look at it, isn’t it 2?” : 
_ If some of you younger men are try- 
ing to close a retirement income that 
requires a deposit of about $52 a year, 
this illustration might be useful: “If 
your father came to you today and said 
that he needed $2 a week in order to 
make ends meet, you would let him have 
it, wouldn’t you? Well, you see you are 
putting in the young man’s dollars today 
for the older man tomorrow. That's a 
good idea, isn’t it?” 





him to believe that I had any prelimin- 
ary information. I always aim to get an 
answer to the vital questions in the most 
subtle manner. Questioning along that 
line invariably builds your ‘close.’ In 
these questions I attempt to find out ac- 
tually what the ratio is of his income to 
out-go. How much he is saving com- 
fortably and whether he is working on a 
budget. If he owns his own home what 
his equity in that house is. How much 
life insurance he is carrying and in what 
companies, and what he plans to have 
his present life insurance do for his fam- 
ily. Whether he has ever thought of any 
plan at all. I always feel that my con- 
versation and questions are continually 
developing a structure and plan in this 
man’s mind. It makes him want to see 
the final result. In other words, he has 
been under closing pressure even in our 
first interview. If he is anxious to see 
the final plan that anxiety is due to the 
desire for ownership.” 


Davis Stresses Mental Attitude 


“Closing the Specialty Sale’ was a 
subject admirably handled by Hubert 
Davis, C. B. Knight agency, Union Cen- 
tral. His personal enthusiasm demon- 
strated his point that “mental attitude 
is the most important item to bear in 
mind if we expect to carry our sales 
presentation to a successful close.” He 
also said: “If we have from the begin- 
ning kept in mind the desired outcome, 
a sale, and conducted ourselves accord- 





ingly there will be no need for any spe- 
cial activity towards the end but the 
presentation will flow along like a river 
to its destination.” 

He showed how to handle the inter- 
view so as to avoid competition with the 
prospect and demonstrated rather how 
the agent should place himself so that 
he is a party with the prospect facing 
a common problem. A few bits of sales 
technique he suggested were these: Em- 
ploy a We attitude. Place yourself on 
the same side of the desk with the pros- 
pect. Use letters from satisfied clients. 
Make it easy for him to acquiesce. Make 
him feel that you are helping him to 
buy. Bring the application into use 
early so that he gets used to seeing It. 
In the same way introduce your com 
pany name so that he gets used to hear- 
ing it. Motivation is the most powerlu! 
weapon in the close—both words and 
pictures—use them. Get the check by 
saying, “Don’t make the check out t0 
me personally; make it out to the Ajax 
Life.” 


Makes Dime Bank Presentation 


The good sale has no conscious effort 
to close, James Eyre, DeLong agent), 
Mutual: Benefit, told members of the 
group ¢linic on closing. He continued: 

“On these package sales don’t be cot 
scious of any effort to close; it’s a om 
shot job. Above all tell your story ™ 
terestingly, enthusiastically and be well 

(Continued on Page 11) 
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gankers Neb. Appoints 
R. C. Eckenrode in Pa. 


WILLIAMSPORT GENERAL AGENT 





Third Generation of Famous Insurance 
Family; Has Been With Penn Mutual 
Agency of Uncle 


k. C. Eckenrode of the famous Penn- 
eylvania Eckenrode insurance family has 
heen appointed general agent for the 
Bankers Life of Nebraska with head- 









x 


g 
a Ns 


R. C. ECKENRODE 


quarters at Williamsport. He will have 
supervision over ten counties in north 
central Pennsylvania. Mr. Eckenrode 
has been for several years a Williams- 
port agent for the Penn Mutual Life 
operating from the Harrisburg agency 
of his uncle, E. R. Eckenrode. He has 
been in life insurance since 1928 and 
became a supervisor four years ago. 

The Eckenrodes have been in life in- 
surance since before 1876. William M. 
Eckenrode was a part-time agent for 
the Massachusetts Mutual while in 
Washington, D. C., his other employment 
being as a printer on the Congressional 
Record. He went to York, Pa., in 1876 
as general agent for the Penn Mutual 
and held that post until his death in 1912. 
\ brother, John W., founded the Harris- 
burg agency. The next generation in- 
cluded sons of those brothers and also 
nephews who were sons of non-insur- 
ance brothers. One of these latter is 
*. R. Eckenrode, the present Harris- 
burg general agent. 

The third generation includes sons of 
the second, and again the insurance in- 
terest shows in the sons of those who 
were not insurance men. R. C,, now 
joining the Bankers of Nebraska, is the 
son of Leo, who is brother of E. R. 
and Joseph A. who was Brooklyn gen 
eral agent for many years. Another of 
the third generation, Joseph A., Jr., is 
with L. G. Saunders of the Penn Mutual 
in Brooklyn. 


NEW SEATTLE MANAGER 


John N. Babcock, who has been ap- 
pointed Seattle branch manager for the 
Great-West Life, entered the life in- 
Surance business in 1924 at the age of 
twenty-one, got his start in Vancouver. 
After four years spent in demonstrating 
his ability as a salesman, he was ap- 
pointed agency instructor for the Canada 
Life in Vancouver. In October, 1930, 
the Excelsior Life claimed him and he 
became educational supervisor at that 
company’s Toronto head office. Late the 
lollowing year he was appointed assistant 
superintendent of agencies for the west- 
ern division of the Excelsior, working 
first from Toronto and latterly out of 
Calgary until appointed branch manager 
for the Great-West Life in Seattle. 











eep Chem Cungether 


The separation of a mother from 
her children, often made necessary 
by poverty, is a great tragedy. 


Family providers can protect their own 
dependents from such a fate by ade- 
quately insuring their lives. 


It is the Life Insurance salesman’s duty 
to carry this message to such pro- 
viders and convince them of its im- 
portance. 





Che Prudential 


Insurance Company of America 


Epwarp 1D. DuFFIELD, President 


HOME OFFICE: NEWARK, NEW JERSEY 








Connecticut General 


To Open New Branch 


PHILIP B. HOLMES IS MANAGER 





Office in New York City Will Be in 
Pershing Square Building, 100 East 
Forty-second Street 


The Connecticut General Life will open 
a new branch office in New York City 
located in the Pershing Square Building, 
100 East Forty-second Street, on April 








PHILIP B. HOLMES 


1. Philip B. Holmes, now assistant man- 
ager of the T. G. Murrell agency, Con- 
necticut General, will be manager of the 
new branch. The office will be the third 
for the company in New York, present 
ones being the Murrell agency, 225 
Broadway, and Goulden, Woodward, 
Cook & Gudeon, 80 John Street. 

During the past year Mr. Holmes has 
been in charge of training and super- 
vising in the Murrell agency where his 
outstanding record led to his new ap- 
pointment by the company. 

Mr. Holmes entered the life insurance 
business in 1925 as a personal producer 
for the Phoenix Mutual Life. In 1930 
he became a field assistant for the Trav- 
elers Life and was with that company 
until he went with the Connecticut Gen- 
eral in 1935. 





STEVENSON BIRTHDAY APPS 





$590,000 Written in Day for Penn Mu- 

tual Philadelphia Manager; Agent 

Martin’s Ten Year Record 

$590,000 of life insurance on 144 appli- 
cations was turned in to John A. Steven 
son, Penn Mutual Life Philadelphia 
agency head, as a birthday tribute last 
week. The applications had all been col- 
lected on the day before and the pres 
entation was made by Clarence K 
Schonck, superintendent. Each contrib 
uting agent had addressed a _ birthday 
card to his manager, on which appeared 
the number of applications and the 
amount of the insurance the signer had 
turned in. 

Another feature of the meeting was 
an award to William A. Martin, a mem- 
ber of the agency, for having completed 
320 consecutive weeks of production. The 
number of agents throughout the coun- 
try who have such an unbroken ten 
years’ record is small. In prescuting the 
award Superintendent Schonck described 
Mr. Martin’s working methods 


PATTERSC'N IN CLEVELAND 
Alexander E. Patterson, Chicago ce: 
eral agent of the Penn Mutual, is speak 
ing this noon to the Cleveland ].ife Un- 
derwriters Association at the Hotel Stat- 
ler. 
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Kenilworth H. Mathu 
Joins Holcombe Bureau 


HAS BEEN CONMUTOPICS EDITOR 





J. H. Jamison, Agency Assistant Phoe- 
nix Mutual, Also Makes Bureau 
Connection 





Kenilworth H. Mathus, one of the 
leading figures in the literary and pro- 
duction divisions of life insurance, who 
has been editor of ConMuTopics, one 
of the outstanding agency publications 
of the business and who is the founder 





KENILWORTH H. MATHUS 


of the Life Advertisers Association, has 


resigned from the Connecticut Mutual 
Life and joins the Life Insurance Sales 
Research Bureau on April 1. It was 
also announced by Manager John Mar- 
shall Holcombe of the Bureau that J. 
H. Jamison, a life insurance production 
man of very wide experience, has joined 
the Bureau. Mr. Jamison goes to the 
Bureau from the Phoenix Mutual Life. 

In the Bureau Mr. Mathus will be 
editor of the well-known publications of 
the Bureau, Managers’ Magazine and 
The Handbook of Agency Management. 
In addition his knowledge of sales pro- 
motion activities will be of great value 
to the Bureau because of his constant 
study of these problems and his consul- 
tations with companies in connection 
therewith. 

Mr. Jamison’s work will have to do 
with consultation with home offices on 
problems of agency management, and he 
will also assist in conducting the Bu- 
reau’s two-weeks schools in agency 
management. 


Career of K. H. Mathus 


Mr. Mathus is a graduate of Brown 
University in 1922 and started his ca- 
reer in newspaper and advertising agency 
work. He then joined the Providence 
agency of the Penn Mutual and later 
became advertising manager of the Uni- 
ted Life & Accident at Concord, N. H. 
In 1923 he entered the agency depart- 
ment of the Connecticut Mutual with 
duties along advertising and sales pro- 
motion lines. His responsibilities have 
been gradually extended until his ap- 
pointment as supervisor of publications. 
In that capacity he has edited the com- 
pany’s “ConMuTopics,” which has been 
given the first or second award for four 
consecutive years as the best life insur- 
ance house organ in the United States 
or Canada. 

Mr. Mathus is well known in adver- 
tising and insurance circles as a writer 
on business problems. He is the author 
of three books, “The Eyes Have It, in 
Selling Life Insurance,” all-visual, pub- 
lished by the Mutual Underwriter Co. 
of Rochester, N. Y., a volume which 
pioneered in advocating the use of 





graphic and visual sales aids in the life 
insurance field; another volume, all-dia- 
logue, entitled “Fifty Interviews—Fifty 
Sales,” and his most recent work, “More 
Sales,” all-story, in which Mr. Mathus 
has illustrated through interesting an- 
ecdotes more than one hundred import- 
ant sales points. More than 90,000 miles 
of travel have been undertaken and in- 
terviews and consultations held with 
hundreds of successful salesmen and 
managers in all parts of the country dur- 
ing the past few years. 

More than thirty-five articles from 
Mr. Mathus’ pen have appeared in the 
Reader’s Digest, Literary Digest, Print- 
er’s Ink, Postage and the Mailbag, and 
many of the leading insurance maga- 
zines, both in this country and abroad. 

Mr. Jamison’s Career 

Mr. Jamison was graduated from Yale 
in 1925. He became associated with the 
Graphic Arts Company of Hartford, a 
large photo-engraving and direct mail 
advertising corporatiou, first as assist- 
ant to the president, later as general 
manager. In 1932, he entered the life 
insurance business as a salesman in Bos- 
ton for the Phoenix Mutual Life. 

In 1933 he was appointed agency su- 
pervisor in the company’s Pittsburgh 
branch, and later in New York City. 
He was made agency assistant in the 
home office in 1935, spending the past 
year visiting the company’s branches in 
all parts of the United States. This ex- 
perience makes him eminently qualified 
for his Bureau work. He has already 
started on his new duties. 


L. I. W. AD PLANS TOLD 

Nearly 700 newspapers in 350 cities 
will be used in the daily newspaper cam- 
paign for Life Insurance Week, accord- 
ing to S. T. Whatley, chairman of the 
Life Insurance Week committee and 
vice-president of the Aetna Life. The 
ads will use human interest copy and 
will vary somewhat in size and number, 
according to the size of the city. The 
two sizes would approximately fill four 
or two newspaper columns. 





Distinguished Company at N. Y. Ass'n 
Dinner; Ecker Tells of Trusteeship 


With by far the largest attendance of 
any dinner in the history of the organ- 
ization, exceeding 1,500, the golden an- 
niversary of the Life Underwriters As- 
sociation of New York City also vied 
in brilliance with any previous occasion. 
Keyed to the theme “Trusteeship of Life 
Insurance” and having presidents, other 
officers and prominent trustees of many 
companies present, it was a distinguished 
company gathered to hear the scheduled 
speakers, former President Herbert 
Hoover, a director of the New York 
Life; Frederick H. Ecker, president of 
the Metropolitan Life, and Dr. Frederick 
P. Keppel, president of the Carnegie 
Corporation and trustee of the Equitable 
Society. 

As the insurance speaker Mr. Ecker 
recounted the splendid record of life in- 
surance under depression conditions dur- 
ing the past few years. As a reservoir 
of financial stability; he said, the influ- 
ence of the invested reserves and sur- 
pluses of life insurance companies has 
been profound. It is particularly im- 
portant now, commented Mr. Ecker, that 
we should not forget this recent experi- 
ence, for throughout history men have 
been prone in times of adversity to ig- 
nore the lessons of normal times. In 
fact, it is in times of adversity that there 
appear the most fantastic schemes for 
alleviating financial ills to which we have 
been subject. 

“Life insurance is a long range busi- 
ness,” said Mr. Ecker. “Its contracts 
must be performed over a period of years 
whether through times of national pros- 
perity or adversity. It has no interest 
in the results of speculative anticipation 
of changing economic conditions but 
only in the safety of the funds invested 
for its policyholders and the earning of 
that fair and reasonable income to which 
sound investments are entitled.” Mr. 
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Ecker recalled that it is less than a 
decade since some were advocating com- 
mon stocks as a proper medium for in- 
vesting life insurance funds, the folly of 
which was made apparent soon after. 
ward. “There are today again,” contin- 
ued Mr. Ecker, “temptations to shift in- 
vestment policies of life insurance com. 
panies from paths which have been 
proved sound. There is an urge to 
finance building construction with insur. 
ance funds by lending a larger percent. 
age of the total cost of the undertaking 
than the experience of the past has 
proved safe for trustee investments. Life 
insurance companies have been able to 
meet their obligations in the splendid 
way so frequently the subject of favor. 
able comment because their management 
has refused to be swayed by temporary 
shifts of opinion and theory.” . 

Turning to the question of interes 
rates, Mr. Ecker said that this was par- 
ticularly important because it affected 
the cost of life insurance to policyhold- 
ers and beneficiaries. The higher the 
rate of interest which it is assumed the 
company will carn, the lower the pre- 
mium necessary to be charged the pol- 
icyholder, and conversely. Life insur- 
ance policyholders ask no favors in in- 
terest rates but insist only that their 
representatives have the right to enter 
the investment market as a lender of 
capial with freedom to secure whatever 
rate market conditions afford, untram- 
meled by artificial devices. It is to be 
hoped, concluded Mr. Ecker, that the 
trend of interest rates may be allowed 
to take a natural course with as little 
interference as possible. 


Not Profit Ass’n 
(Continued from Page 1) 
rewritten. The amount of guarantee 
fund has been increased to $5,000 and a 
requirement as to a minimum number of 
contributors inserted in order that only 
bona fide benefit associations and not 
promoters’ enterprises may qualify for 
authority. The 10% limitation on as- 
sessments has been removed as danger- 
ous to solvency. There is no provision 
for liquidation or transfer of the non- 
reserve business of such associations in 
the 1935 act. The new bill makes pro- 
vision for transfer of non-reserve busi- 
ness to a reserve basis and for charges 
against the income of the associations 

until this has been accomplished. 

“More stringent provisions regarding 
expense limitations and assignments of 
any portion of the contributions received 
from members have been inserted. In 
the past one of the most vicious aspects 
of this business has been the assigning 
of a large: proportion of the income of 
the associations to individuals who as- 
sumed the expenses of the association 
and who derived a profit which properly 
belonged to the members of the associa- 
tion. 

“The sections of the bill having to do 
with the filing of annual reports, exam- 
ination by the Commissioner and _ pro- 
cedure in the event of insolvency remain 
largely as in the 1935 act, but the pen- 
alty section has been strengthened to 
provide a penalty other than a fine i 
the case of individuals who violate the 
act or solicit memberships for unauthor- 
ized associations, 

“There is carried in Section 18 a new 
exemption. There are eliminated from 
supervision certain associations whos 
transaction of business is found not to 
be charged with a substantial public i 
terest. These included certain small lo- 
cal groups but the exemption is change 
by committee amendment to groups ° 
persons of the same religious denomina 
tion. The rest of the exemptions remain 
substantially the same as in the 1935 act 
and only such wording thereof as woul 
be entirely inconsistent with the prov 
sions of this act has been changed.” 
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ersonalities and — in New York 
Association’s FIFTY- YEAR HISTORY 


Vivid personalities and important 
events mark the history of the Life Un- 
derwriters Association of the City of 
New York, which at its jubilee dinner 
last night looked back across half a 
century of activity. The story of the 
association as seen from a point of view 
contemporary with the personalities and 
events is to be found in the old files of 
insurance newspapers and gives a com- 
plete history from before the associa- 
tion’s foundation up to the present day. 


An Early Report on the Association 

The fact that a New York Association 
of Life Underwriters was to come into 
existence was announced by an article 
in 188% in the Chronicle, then a well- 
known insurance weekly, which read: 

“The preliminary work of organizing 
a life underwriters’ association in New 
York City has been performed and the 
arrangements, we believe, have reached 
a point where nothing remains to be done 
except to call a meeting and perfect per- 
manent organization. New York has too 
long been behind its sister cities in form- 
ing an association cf this kind, but now 
that general agents and others are ready 
to come together in feasts of reason and 
flows of soul there is certainly a bril- 
liant prospect that the new organization 
will, in a very correct sense, ‘fill a long 
felt want’ and grow into great popular- 
ity.” 

In February of 1887 The Insurance 
World of Pittsburgh reported: “A life 
underwriters’ association has at last been 
formed in New York City, with the fol- 
lowing officers: C. H. Raymond of the 
Mutual Life, president; Gilford Morse 
of the Massachusetts Mutual Life, first 
vice-president; L. Spencer Goble of the 
Mutual Benefit, second vice-president; 
\. W. Brown of the Mutual Life, third 
vice-president; C. T. Dunnell of the 
Berkshire, secretary, and George F. Had- 
ley of the Brooklyn Life, treasurer. The 
companics who have signed the constitu- 
tion are the Mutual Life, New York 
Life, Equitable Life, Berkshire Life, 
Massachusetts Mutual Life, Phoenix Mu- 
tual Life, Brooklyn Life, Mutual Benefit, 
Manhattan and Union Mutual.” 


Raymond Was a Great Character 

Charles H. Raymond, president of the 
Life Underwriters Association of New 
York, 1886—1889, was one of the most 
distinguished insurance men of his day, 
a man of fine character who carried out 
throughout his Ife the principles enun- 
ciated in the original program of the as- 
sociation. He had vision and compre- 
hension of the insurance community and 
What it could do. He was general agent 
of the Mutual Life for Greater New 
York and Long Island until January 1, 
1900. In the Civil War he had been a 
Colonel of Zouaves. He came to New 
York from Albany. Julian S. Myrick, 
now manager of the Mutual Life, 46 
Cedar Street, New York City, started 
his insurance career with Mr. Raymond 
as an application clerk. 

A Contretemps at an Early Meeting 

\ year later the association was strong 
and flourishing. A big dinner was held 
and it was decided to make it a “press 


night.” The main guest speaker was a 


Charles H. Raymond, First President, Served 
Three Terms; Lawrence Priddy Only 
Other Reelected; Big Meetings in Past 


daily newspaper man but, as The Insur- 
ance World tells the story: 

“At the late meeting of the Life In- 
surance Agents Association in New York 
it was proposed to talk about the Press. 
3rother Hine opened the discussion by 
reading from a coming number of the 
Monitor instead of commenting on an 
original diagram. The patriarch was at 
his best, and the paper was interesting; 
but it did not bear on the question of 
the evening; it treated of the coopera- 
tives. Col. Raymond, the chairman, noted 
this and evidently felt uneasy. Other 
speakers followed on the switch set and 
locked by Hine. 

“Then Joseph Howard, Jr., the jour- 
nalist orator, an invited guest, was called 
upon, and ‘Jo’ stirred the boys up on 
‘cooperatives.’ 

“Dr. Stillman the athlete, the young 
and handsome examiner for the Mutual 
Life, followed, and spoke of the neces- 
sary qualifications for medical examiners. 
Then the irrepressible Lakey, author of 
a ‘Sure Road, who is always loaded, got 
up and went for Howard. The latter 
struck back. There was good feeling 
and fun, but where, oh, where was the 
question proposed for discussion? It is 
to be hoped that President Raymond will 
again bring it up at the next meeting.” 
The reference to Charles D. Lakey be- 
ing always loaded, needless to say, meant 
that he was always ready for an argu- 
ment, not what “loaded” would mean 
today. 


An Estimate of Charles H. Raymond 


In 1889 The Insurance World in dis- 
cussing the presidents of the several life 
underwriters’ associations throughout the 
country said Mr. Raymond “has a re- 
markable faculty for calling out the right 
man for the occasion; calling him when 
he is needed most, and he keeps the in- 
terest at white heat.” 

The World credited the Boston asso- 
ciation, the pioneer by several years, 
with having set the formula for asso- 
ciation meetings. The sessions were 
rather informal. “After business is trans- 
acted there is a dinner, and after the 
dinner, talk. Elaborate essays, carefully 
memorized speeches, elaborate diagrams 
are exceptions, not the rule. Instead of 
them is the impromptu speech. The 
speech is not always eloquent, though it 
is usually apt. The men who secure ap- 
plications for life insurance are quick of 
wit, ready at repartee.” Then as now 
the meetings were important among 
other benefits for promoting a_ better 
social feeling among the agents. 


Miles Dawson Reports a Speech by 
James W. Alexander 


In the old days the stories about life 
associations in the insurance press were 
mostly short paragraphs, but in 1896 the 
New York association merited a_ full 
page in The Insurance World dealing 
with one of its dinner meetings. James 
W. Alexander, vice-president of the 
Equitable Society, wis the speaker, taik- 


ing about cash surrender values. It was 
a weighty paper, discussing the views 
of Elizur Wright versus those of E. D. 
Williams. The page of discussion has 
a bracketed note above it [Communi- 
cated] and the reporter who sent it to 
the World was none other than the ac- 
tuary, Miles Menander Dawson, facile 
and prolific of pen, who could compile 
tomes of actuarial tables, write a novel, 
a book of verse, or fill in as insurance 
reporter for a paper that was not cov- 
ered. 


Three Co. Presidents Attend a Meeting 
The oldest living former president is 
Maurice E. Goulden who served in 1904. 
In 1906 a meeting of the association, 
attended by three company presidents 
and the head of the National Associa- 
tion, was thus briefly reported in The 
Insurance World: 
_“The New York Association of Life 
Underwriters, at its annual meeting on 
Tuesday last, elected the following of- 
ficers : T. Reid Fell, president; Charles 
Wake, first vice-president; W. B. John- 
son, second vice-president; Seth H. 
Whitley, third vice-president; Albert G. 
Shepard, secretary; H. G. Millar, treas- 
urer; Charles Jerome Edwards, chairman 
of the executive committee. The annual 
banquet took place at the Hotel Savoy 
Wednesday. Among the speakers were 
President Paul Morton and Gage E. Tar- 
bell of the Equitable, President Peabody 
of the Mutual and President Tatlock of 
the Washington. The principal address 
was by Charles W. Scovell, president of 
the National Association.” 


A Big Affair at Rector’s 

President of the United States Howard 
W. Taft sent greetings to the big dinner 
held in 1911 at Rector’s. 
twenty-first banquet of the association. 
There were 163 present in the decorated 
ha!l for the three-hour celebration. Su- 
perintendent W. H. Hotchkiss was the 
chief speaker and was elected an honor- 
ary member of the association. Rabbi 
Stephen S. Wise and Alfred Hurrell, 
then counsel for the Association of Life 
Insurance Presidents, were other speak- 
ers. 

Conrad V. Dykeman of the Prudential 
was elected president that year; Julian 
S. Myrick, Mutual Life, vice-president ; 
W. N. Compton, John Hancock, second 
vice-president; W. H. Ryan, Equitable, 
third vice-president; George H. Linsz, 
Fidelity Mutual, secretary, and Edward 
W. Allen, New England Mutual, treas- 
urer. 


It was the 


Some Officers Who “Made Things Hum” 

In 1912 a vigorous slate of officers was 
elected which was expected to “inake 
things hum” and which did. Some criti- 
cism had been leveled at the association 
for not taking a place of national leader- 
ship; a charge which seems strange to- 


day. The Eastern Underwriter in a 
front page story remarked: 

“Last week the New York Association 
held its annual meeting and banquet 
when there was a decided revival of the 
get-together spirit and a determination 
to make the New York Association a 
real factor in the National Association 
movement. The local organization has 
long been under the criticism of the 
other associations for not setting an ex- 
ample and taking a place of leadership 
in National Association affairs, and al- 
though it has produced several active and 
efficient leaders, the association as a 
body, its critics, charge, is a ‘dead one.’ 

“The new officers have jumped into 
the association work with a vim and all 
are well equipped to make it a big factor 
in the work. Louis L. Hopkins of the 
Union Central Life is the new president; 
J. S. Myrick, manager Mutual Life, is 
vice-president, and Everett M. Ensign, 
who is secretary of the National Asso- 
ciation, was elected secretary of the New 
York Association also. With Edward 
W. Allen, New England Mutual Lif 
manager, as chairman of the executive 
committee, and Perez F. Huff, Union 
Central Life, treasurer, the local associa- 
tion has a staff of officers that are ex- 
pected to make things ‘hum,’ 


Bull Moose Banter 


The annual dinner in 1913 at the Hotel 
Savoy was the scene of political banter 
due to the presence at the guest table 
of former Insurance Superintendent Wil- 
liam H. Hotchkiss, Bull Moose leader in 
New York State, and William F. Mce- 
Combs, chairman Democratic National 
Committee. 

“Incoming President Edward Warner 
Allen, who was chairman of the execu- 
tive committee last year, did not mince 
words in announcing the policy to be 
pursued by his administration. He said 
that the old problems of the business 
were the vital ones still and that th« 
elimination of the rebater and the twis 
ter was the first duty of the Association.’ 


Priddy Leads Fight on Rebating 

Lawrence Priddy of the New York Life 
was an outstanding president of the local 
association, serving two terms despite 
the tradition that no president should be 
elected twice. His taking hold in 1915 
was described by The Eastern Unde 
writer as follows: 

“The banquet was a rousing affair, 
that went with a go from the start 
Julian S. Myrick was toastmaster and 
Perez Huff chairman of the committee 
on entertainment. 

“Mr. Myrick introduced the new pres 
ident of the association, Lawrence Prid- 
dy of the New York Life Mr. Priddy 
declared that the attempt of the last veat 
and a half to get a conviction for r 
batine in this city had been a failure and 
he advocated the enactment of a more 
drastic law on the subject. For some 
time he has been leading the fight 
against part-time agents and lie took up 
this question and gave several examples 
of the manner which prominent New 
Yorkers sometimes solicit part of an 
agent’s commission when they give him 
a tip about a case. He thought the de- 
partment should make public a list of 
agents appointed. 

“Superintendent Frank Hasbrouck de 
voted part of his remarks to the part 
time subject. He thought that the ques- 

(Continued on Page 10) 
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apanese Visit 


Elsie Mumma, Who Once Made Million Dollar Round Table, 
Entertained by Company Men and Agents; 
Writes Policies in Orient 


Elsie Mumma, a New York City life 
insurance agent with a love of adventure, 
with the wanderlust and with a record 
of having paid as much as $1,000,000 a 
vear, is now in the Orient and will travel 
thousands of miles before 


many more 
returning She has but recently left 
Japan where she was entertained by 





Miss Mumma in Yokohama 


company representatives, Japanese agents 
and others 

She is not the customary American 
tourist, hurrying from temple to temple; 
seeing gardens, mountains, resorts, rice 


fields, geisha girls, Fuji-vyama, Sumo 
(wrestling); but she is writing consider 
able life insurance for one of the world’s 


largest insurance companies. That com- 
pany has given her letters to a larg 
variety of persons in the Orient. 

In Japan Miss Mumma visited Yoko- 
hama, Tokio, Nikko, Miyanoshita, Eno- 
shima, Kamakura, Nara, Kyota, Osaka 
and Kobe. She saw many things and 
met many persons through the courtesy 
of W. D. Cameron manager in Japan 
of the company she is representing. She 
was entertained in Mr. Cameron’s Eng- 
lish home where the loveliness of foreign 
life could be enjoyed by a warm fire- 
side, where there was an atmosphere of 
real hospitality and good cheer 


Meets and Is Interviewed by Japanese 
Agents 


Her presence was requested at a mect 
ing of the life underwriters association. 
The company had sent a notice of het 
intended visit to Japan, also making the 
statement that she was a member of 
the Million Dollar Round Table of the 
United States. The curiosity was creat 
In view of the fact that Japanese women 
are not in business the Japanese agents 
wanted not only to see her, but to hear 
what messages such an ambassador could 
bring them. There is quite a glamor 
about that $1,000,000 figure. In Japanese 
currency that means yen 3,000,000 In 
their picturesque language they said to 
her: 

“Tell us, Goddess of Insurance. Con- 
fucius said: ‘We know our people, our 
land, but it is yours I want to know.” 

Miss Mumma was obliging. She de- 
scribed the situation about insurance 
conditions, including salesmanship, in the 
United States. But she has a good bump 
of curiosity of her own, and soon she 
was asking as many questions as they 
did. She wanted to hear all about how 
insurance is sold in Japan; who sells it; 
who buys it; and what they buy 

Surprised by Her Appearance 

When the members of the life under 
writers association saw Miss Mumma 
they had a shock. They had been read- 
ing at times about some of the women 
who have been successful in American 


idea that they 
business,” and 


business life, and had the 
were aggressive, “all 
sometimes had many masculine traits. 
Miss Mumma is not an Amazon in phys- 
ique. Furthermore, she is decidedly fem- 
imine 

In Tokio, at the 


Cameron and_ his 


Kaikan, with Mr. 


staff, there was an- 


other enjoyable get-together. In Osaka 
there was a party headed by E. B. Coh- 
suac, Harry Maxwell and Mr. Araki. It 


was a delightful, cheerful informal party 
in the true Japanese atmosphere. The 
cuests left their shoes outside, wore zor, 
squatted on cushions on the floor before 
a table one foot high; drank sake. The 
cold warmed by hibachi— 
something like a jardiner, filled with 
ashes on which burned a few sticks of 
charcoal Eating was with chopsticks 
and the menu was Japanese cooked by 
a neisan at the table. It consisted ot! 
scaweed, eels and rice, fish of all sorts, 
vegetable. There was serious talk about 
business; also jokes, some of which wer¢ 
There were puns on the name 
Mumma, and joshing inquiries whether 
she might consider all their hands in 
marriage and not neglect her life insur- 
ance work. 


room Was 


spicy. 


Japanese Life Insurance Information 


Here are some of the facts about Jap- 
anese life insurance which she gathered: 

Life insurance is written principally by 
the “Big Five” Japanese companies; 
namely, Nippon Life, Meiji, Chiyoda, 
Teikoku, Daiichi Also, the two smalle: 
companies—Mitsui and Yasuda, and two 
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Elsie Mumma at Native Dinner Given by Japanese Insurance Agents 


Canadian companies. The Big Five arc 
related to or affiliated with great bank 
ing, trading or commercial concerns, 1. ¢., 
Mitsui, Mitsubishi, Sumitomo companies 
have established life insurance compa 
nies; therefore, they control consider 
able business. Competition is extremely 
keen. 

Insurance companies solicit agents. 
They investigate, bond them, submit 
them to the government for license cost- 
ing one yen—fifty sen—renewable after 
two years. There are 120,000 licensed 
agents (population about 70,000,000) ; but 
300,000 are known to be actually solicit- 
ing as agent, sub-agent, spotter or in- 
troducer. A Japanese chief agent can 
employ many people who get introduc- 
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in short. 





AMERICAN 
CENTRAL 
LIFE 


INSURANCE 
COMPANY 


ESTABLISHED 1899 


INDIANAPOLIS, INDIANA 


@ All modern forms of Life Insurance and An- 
nuity contracts are written, either on an 
annual or single premium basis. Annuities in- 
Retirement Income, 
ferred), Joint and Survivor, Refund, and 
Survivorship--one for any type of prospect, 








Elective (De- 








tions or what not, and all the business 
found is credited to his personal produc- 
tion, 

The largest amount on one life writ- 
ten by the foreign companies is yen 
250,000, or $75,000. The largest by a 
Japanese company is yen 150,000, or $50,- 
000. The best individual writer produced 
ven 750,000, or $250,000 per year, the 
best commission being yen 21,000, or 
$7,000. 

Dividends 


Dividends of the Big Five Japanese 
companies are these: first dividends be- 
gin only after fifth year. Fifth year 
114% of the annual premium is paid back 
as profits to the insured. 

Sixth year 9% of the annual premium 
is paid back as profits; seventh year, 
134%; eighth year, 18%. 

Those dividends create tremendous 
competition for foreign interests. 

No policies can be issued without first 
being registered with the government 
Anyone paying in foreign currency, 
kroner, guilder, francs, pounds, dollars, 
must get permission from the Finance 
Department of the government before 
being permitted to make the insurance 
contract. Japanese are not allowed to 
take any foreign curency policies. 

The great medical hazards are tubercu- 
losis, heart diseases, cerebral hemorrhage 
and cancer. 


Same Evils as in U. S. A. 


The great evils of business—believe it 
or not—are the same as in the U. S.A 
Rebating, twisting within the company 
one policy to another and without the 
company from one company to another 
These evils are so great—the govern- 
ment is proposing a definite remedy 
against them. 
Here is how business is done: 
Foreign prospects: cotton brokers, im- 
port and export merchants, bankers, ‘oil 
companies, foreign diplomatic and con- 
sular officials, missionaries, teachers. 
Japanese poorer class are insured un- 
der the Postal method, i. e., premiums 
are collected through the Post Office— 
the maximum amount yen 450 and 150 
The Japanese companies — everyone 
from the rikisha man to high officials 
as long as they can pay the premium 
and pass the examination. he: 
Any changes to be made in_ policies 
or any new forms of policies to be 1S 
sued by either foreign or Japanese conr 
panies must be brought before, reviewed 
and sanctioned by the government. For- 
eign policies such as Family Income, Re- 
tirement Income, are not yet written im 


Japan. The Japanese public prefer et- 
dowments. 
Foreign policies are written in both 


Japanese and English for the Japanese 
(Continued on Page 10) 
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% Gain in Insurance in Force: This important item in- 
creased $6,253,000 and now stands at $589,864,000. This is in 


excess of the amount in force on December 31, 1929. 


* Increase in Assets: Assets increased nearly $16,000,000 
—a larger gain than in any previous year. Total of $195,000,000 
represents a 40% gain in last six years. 


%& New Record for Premium Income: With an increase 
of $1,200,000 over 1934, the premium income was the largest 
in the 85-year history of the Company. 


%& Increase in Surplus: $833,000 was added to surplus, 
bringing the total to $6,651,000. In the last two years, surplus 
has increased $1,829,000. 


ot Conservative Values: The Company invests its funds in 
accordance with the sound laws of Connecticut, and has 
followed conservative standards in the valuation of its assets. 
Take, for example, the bonds listed at their amortized value 
in the annual statement: On December 31, 1935, the market 
value exceeded their amortized value by $1,903,000. 


* 


The full text of the President’s report 
and the Company’s latest Financial State- 
ment will be sent to you on request. 


PHOENIX MUTUAL LIFE INSURANCE COMPANY 


HARTFORD, CONNECTICUT 









































































































Page 10 





] 


a (oS ae 
THE EASTERN 
U NDE RWRITEE R- 








Cote 


March 13, 1936 





New York Association History 


(Continued from Page 7) 


tion was one for the settlement between 
companies and agents. ‘If the standard 
of the life insurance agent is not so high 
as it should be it is up to the life in- 
surance men themselves to purge their 
ranks,’ he said. 

“William BroSmith, general counsel of 
the Travelers, told of the multitude of 
life insurance statutes and rulings which 
the companies must observe. There 1s 
no business which is regulated so much. 

“Prof. S. S. Huebner, the college pro- 
who is writing a book on life 
insurance that is to be used as a text- 
book by and colleges, made an 
interesting largely devoted to edu- 
cation,” 


fessor 
schoc Is 


talk, 


A Delegation to Albany 


\lso in 1915 the 
Albany about the 


association sent a dele- 


gation to Towner bill 


amending the insurance law in relation 


to surplus apportionment and expense 


representation from the 
Association of New 
Priddy, John 


loadings. The 
Life Underwriters 
York included President 
S. Tunmore, Julian S. Myrick, John K. 
Clark and Miles M. Dawson, the latter 
acting as actuary of the association. 


A Remarkable War-Time Dinner 

\ remarkable dinner was that held in 
March, 1917, with the United States tot- 
tering on the brink of war. According 
to The Eastern Underwriter it was “any- 
but a pink tea affair.” The speak- 
John H. Finley, 
of education of New York State; Rabbi 
Stephen S. Wise, a leader of the paci- 
and the late George W. Perkins, 
formerly vice-president of the New York 
Life and member of J. P. Morgan & Co., 
who at that time was devoting himself 


thing 


ers were commissioner 


fists, 


to public service in connection with feed- 
ing people of New York City in need 
of food. 

The membership was announced to be 
900 and William F. Atkinson, Northwest- 
ern Mutual in Brooklyn, 


dent, promised to keep up the good work. 


the new presi- 


It was Lawrence Priddy’s last meeting. 
As a tribute to him a membership drive 
had been staged which added 100 mem- 
bers in the last month. 

The Eastern Underwriter said in part: 

“With the United States on the verge 
of war, with insurance men anxious to 
spring to their feet at the mere mention 
of the President or the flag, and with 
prominent men in 
discussing the na- 
dinner of the 


three of the most 
America eloquently 
tion’s crisis, the annual 
Life Underwriters Association of New 
York, held at the Hotel Astor on Tues- 
day night, was anything but a pink tea 
affair. 

“Time and again the great audience 
rose to its feet giving tumultuous cheers. 
Mingled with the wave of enthusiasm 
were jeers, cat calls and hisses for one 
of the diners who did not like the mili- 
tant tone of a resolution, and, also, some 
hisses for a speakcr when he criticized 
the President. 

“The dinner was the largest that has 
ever been given by the Life Underwrit- 
ers Association of New York. Some 
companies had as many as seventy-five 
representatives present. The boxes were 
crowded with wemen in evening gowns. 
Many presidents of the life insurancc 
companies and other officers lent dis- 
tinction to the occasion. 

“Some cf ihe life insurance men 
brought fricnds outside of the business, 
and one of these, a guest of William N. 
Compton, general agent of the John Han- 
cock Mutual Life in New York City, 
was so impressed by the patriotism 


shown at the dinner, the enthusiasm, 
character and general spirit of the occa- 
sion that he voluntarily agreed during 
the evening to place $100,000 insurance 
through Mr. Compton, having previously 
taken out $100,000 insurance with him.” 


Some Arguments 

A lively meeting in 1920 is described 
by The Eastern Underwriter as follows: 
“Everybo dy who has a grievance against 
the Life Underwriters Association of 
New Yerk was permitted to unbosom 
himself at a special meeting of that as- 
sociation held afier the regular monthly 
dinner at the Arkwright Club Tuesday 
night. Those not present missed a lot 
of entertainment.” 

The New York Association has always 
gone to the bat in the interests of the 
producing agent, especially when his 
commission seemed to be threatened. 
Efforts to produce low cost policies usu- 
ally included a shading of the agent’s 
commission. Lawrence Priddy, now on 
a trip around the world, was always to 
be found in the front rank in these af- 
fairs involving commissions. There was 
a famous tilt between Priddy and Ar- 
thur Hurrell, then counsel for the Pru- 
dential, now vice-president and general 
counsel, when the latter company put 
out its Modified policies. 





John C. Dempsey Led Singing 

John C. Dempsey, who died in 1920, 
was one of the colorful personalities that 
the <—. knew. Associated with 
the E. W. Allen office of the New Eng- 
~~ Mutual, Mr. Dempsey was also a 
famous baritone singer, once being the 
leadinss oratorio baritone in New York 
City. For three years he toured with 


* 





Madam Nordica, he founded the Brook- 
lyn Choral Society, and his voice led the 
singing at ail the banquets of the New 
York Association, “putting ginger into 
them.” He was also an after-dinner 
speaker in the class with Job Hedges, 
Chauncey Depew and Martin Littleton. 


James Elton Bragg Becomes 
Executive Secretary 


These paragraphs in The Eastern Un- 
derwriter in July of 1921 announced one 
of the most important steps by the asso- 
ciation in becoming the organization that 
it is today: 

“Sheppard Homans, president of the 
New York Life Underwriters Associa- 
ition, announced the appointment of J. E. 
Bragg, formerly of the Graham C, Wells 
Agency of Provident Life & Trust, as 
executive secretary of the association. For 
the present the new secretary will be lo- 
cated at 177 Broadway, in the office of 
William R. Collins, general agent for the 
National Life of Vermont. 

“The appointment of an executive sec- 
retary, who will devote his entire time to 
the duties of his position, fills a long- felt 
want in the New York Life Underwriters 
Association. Later, the association will 
have offices of its own where the secre- 
tary will make his headquarters. It 1s 
planned to have a complete file of licensed 
life insurance underwriters on hand which 
shall be available for the use of members 
of the association.” 


The Training Course 


In December of 1922 Mr. 
resign because of pressure of work in 
another of the association’s important 
projects just started. ‘That was the Life 
insurance Training course which New 
York University was presenting. Mr. 
Bragg was succeeded by Paul E. Orr. 

Other former executive secretaries who 
served the association well, all of whom 
have made a mark in their activities since 


srage had to 
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—— 
leaving the post, include Charles J. Zim. 
merman, now general agent for the Con- 
necticut Mutual in Newark; Fred Me. 
Kenzie of the Central Hanover dank, and 
William C. Bawden, supervisor Connel} 
agency Provident Mutual. Mr. sragg is 
now general agent for the Guardian. 

Elles M. Derby has been executive see. 
retary since 1932. 

In announcing the training course which 
was under the direction of Griffin \ 
Lovelace, who came to New York Uni. 
versity from Carnegie Tech where his jn- 
surance classes were famous, The Eastern 
Underwriter said, “The idea of the schoo} 
was suggested to the university hy the 
Life Underwriters Association of New 
York. From the start the university ay- 
thorities took the position that they would 
be delighted to go ahead with the school 
if it were really the wish of the insurance 
fraternity of New York to have it and 
the association had little difficulty in con- 
vineing them that the school would be well 
attended.” Mr. Bragg and Professor N. 
L. Hoopingarner were members of the 
faculty. The school was one of the most 
successful ever organized in the business 
and operated for a good heenaed of years, 


WN. 5 Life pr Present 
Testimonial to Trust Head 


More than 200 life agents and trust 
officers attended the luncheon given 
Monday by officers of the Fidelity Union 
Trust Co. of Newark to members of the 
Life Underwriters Association of North- 
ern New Jersey, the first gathering of its 
kind since 1933. 

President John E. 
ciation presented 


Clayton of the asso- 
a testimonial to John 
president of the 
pany, in appreciation for the 
cooperation with life 
sentatives. Mr. Batcheller stated that 
the Fidelity Union now has $32,000,000 
in life Insurance trusts, less than beforc 
but still a substantial 


>. ~ 
Batcheller, trust com- 
company’s 


insurance repre- 


sum. 
George B. Cutten, president Colgate 
University, was the chief speaker and 


another who addressed the group was 
Thomas McCarter, president Public Ser- 
vice Corp. and chairman of the Fidelity 
Union. He owns $500,000 life insurance 
and advised young men to purchase in- 
surance while young as he a of no 
investment that pays better returns. 

The Northern New Jersey Association 
will hold its annual sales congress Fri- 
day, April 7, at the Mutual Benefit home 
office. 





JOHN J. HOPPER, JR., DEAD 

John J. Hopper, Jr., retired cashier of 
the New York Life, died March 9 at 
his home, Greenwood Lake, N. Y. He 
was 74. He retired from the company 


two years ago after fifty-seven years of 
continuous service, having started as er- 


rand boy in 1877. 


WHAT AN AGENT LOOKS LIKE 


The Penn Mutual Life in its newest 
Saturday Evening Post advertisement 
runs a composite photograph of several 
of its representatives. 





Japanese Visit 
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policyholders; and in English only for 
the foreigners. Great care must be taken 
in writing in Japanese characters because 
the benefits of the policy are governed 
by the Japanese characters written in 
brush and not by the English interpreta- 
tion. 

Policies issued by Japanese companies 
are written in Japanese only. 

The result of one week’s interviews 
netted yen 250,000 new business. Mr. 
Maxwell, territorial vice-president, who 
is in full command of the Japanese lan- 
guage, piloted Miss Mumma in the right 
channels, and a profitable and joyous 
vacation was spent by her in Japan. 
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Van Schaick To Join 
N. Y. Life Insurance Co. 
WILL BECOME VICE-PRESIDENT 





Former Superintendent of Insurance Has 
Been Practicing Law in Rochester, 
N. Y., Since Leaving Dept. 





George S. Van Schaick, who retired 
as Superintendent of Insurance, this 
state, in March, 1935, after notable serv- 
ice during a period of depression, mora- 
toriums, extraordinarily difficult, complex 
situations of many aspects, and having 





GEORGE S. VAN SCHAICK 


greater responsibilities than any other 
superintendent has ever had, is to be- 
come vice-president of the New York 
Life. Since leaving the Department Mr. 
Van Schaick has been practicing law in 
Rochester, N. Y., his home. 

In his announcement President Thom- 
as A. Buckner said in part: “Mr. Van 
Schaick, who has had wide experience 
in the mortgage and real estate prob- 
lems and corporation reorganization, be- 
gins his new connection with the com- 


ec” 


pany on April 15. 
His Career 

Mr. Van Schaick is a graduate of Cob- 
bleskill, N. Y., High School and Yale 
Law School. He was associate editor 
of the Yale Law Journal. Also for a 
time he attended St. Lawrence Univer- 
sity, where he was awarded the degree 
of bachelor of laws, magna cum laude. 
After long years of practice in Roches- 
ter, where he was also active in civic 
affairs and social service, he was ap- 
pointed Superintendent of Insurance by 
Franklin D. Roosevelt and was twice re- 
appointed by Governor Lehman. Last 
year he was made a member of the 
Commission on State Aid to Municipali- 
ties, the committee recently making its 
report to Governor Lehman. 

In the commissioners’ convention he 
was the outstanding personality. It is 
the general opinion that he was a great 
commissioner of insurance. He is a 
member of the American, New York 
State and Rochester Bar Associations, 
American Academy of Political Science, 
Holland Society of New York and 
Anglers Club of. this city. 


LIFE CO. DETROIT IN ACTION 

Certificates of assumption of Detroit 
Life policies by the Life Insurance Co. 
of Detroit were in the mails this week 
addressed to all policyholders within five 
days after the inauguration of the new 
concern’s activities. President Thomas 
F. Lawrence assumed his new office last 
Tuesday morning. Robert B. Locke, for- 
mer president of the American Institute 
ot Banking and prominent in Detroit 
and Michigan financial affairs since 1916, 
€gan serving as treasurer of the new 
company Monday. 





New Counsel of N. Y. Dep’t 
Paul R. Taylor of Rochester, N. Y., is 
the new counsel of the New York State 
Insurance Department to succeed Robert 
Rose, recently resigned. He is a 
former member of the Assembly. Prior 
to his term in the legislature he was on 
the legal staff of the Liquidation Bu- 
reau, Insurance Department. He has 
been practicing law in Rochester where 
he is active in civic work. Mr. Taylor 
is a graduate of Hamilton College and 
Yale University. 


DARWIN W. JOHNSON DEAD 

Darwin W. Johnson, 73 years of age, 
president of the Commonwealth Life, 
Louisville, died at 2:30 a. m. Tuesday 
morning at the residence of his daugh- 
ter, Mrs. Craigie Krayenbuhl, wife of 
an official of the Commonwealth. Mr. 
Johnson had been in poor health since 
last October but was at his office as 
late as last Thursday. 

Mr. Johnson was born at New Or- 
leans, came to Louisville as a child, grad- 
uated from high school and St. Mary’s 
College, Marion County, Ky., became 
connected with the tobacco business in 
Louisville, and in 1905 became secre- 
tary-treasurer of the Commonwealth 
Life, becoming vice-president in 1921. 
A year later he was elected president 
to succeed the late Colonel J. D. Powers. 

Mr. Johnson is survived by another 





daughter, Mrs. Louise Courtenay, An- 
chorage, Ky.; a brother, Thomas J. 
Johnson, and a sister, Mrs. Kate J. 
Lester. 





JOHN HANCOCK ANNUITIES 

The John Hancock Mutual Life of 
Boston announces increase in premium 
rates on single premium immediate an- 
nuities and on joint and last survivor 
annuities, to take effect on April 1, 1936. 
This action will provide for reserves un- 
der such annuity contracts upon the 
American Annuitants’ Table of Mortality 
with interest at 3%. This change will 
not affect the premium rates on retire- 
ment annuities. 





S. G. HUNTINGTON RETIRES 

Samuel G. Huntington, assistant sec- 
retary, Connecticut General Life, com- 
pleted fifty years’ service with the com- 
pany on March 8 and retired from busi- 
ness activity Monday. He was guest of 
honor at a luncheon at the University 
Club, Hartford, given by his associates. 
Mr. Huntington was appointed office boy 
in 1886 when the company had three 
offices and four clerks. 





MORRISON PHILADELPHIA TALK 

Agency costs lave increased about 
100% in the last ten years, Laurence S. 
Morrison of the Life Insurance Sales 
Research Bureau told the supervisors’ 
group of the Philadelphia Association of 
Life Underwriters last week. “The most 
important factor in a low first year cost 
is having a higher average production 
per agent,” he reported. 


FINANCIAL POST SPECIAL 

The Financial Post of Toronto put out 
a special seven- page insurance section 
last week. One whole page was used by 
the paper to point out that life insur- 
ance is Canada’s largest co-operative en- 
terprise and that in 1935 it received from 
its members in the Dominion the sum of 
$200,000,000. The section was chiefly 
devoted to annual reports. 








MIDYEAR MEETING APRIL 16-18 

Midyear meeting of the National As- 
sociation of Life Underwriters will be 
in Kansas City April 17 and 18, togeth- 
er with a sales congress of the city as- 
sociation and the annual meeting of the 
Missouri association which starts April 
16. The new municipal auditorium will 
be the scene. 





JOINS RELIANCE: LIFE 
George R. Mullans, formerly connect- 
ed with the actuarial department of the 
Travelers, has been appointed assistant 
actuary of the Reliance ‘Life of Pitts- 
burgh. 
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Connecticut General Ready 
For Miami-Biltmore Meeting 


Leading representatives of the Con- 
necticut General will attend a company 
convention at the Miami-Biltmore Hotel, 
Miami, Fla., from March 24 to 27 in- 
clusive. The number of agents attend- 
ing is greatly in excess of the number 
qualifying for any previous convention 
for which requirements were as_ high. 
Agents who doubled requirements for at- 
tendance will be awarded airplane trips 
to Havana or Nassau. 

As customary at Connecticut General 
conventions the program, though planned 
by the home office, will be executed 
largely by agents. John C. Blackall, Con- 
necticut Insurance Commissioner, will 
make an address. 





NEW SIOUX CITY MANAGER 

Howard A. Nelson has been appointed 
manager for the Mutual Life of New 
York at Sioux City, Ia., to succeed Man- 
ager Loyd B. Gettys who has been trans- 
ferred to the managership at Davenport 
Mr. Nelson is a native of South Dakota, 
joining the Mutual Life in 1920. He 
achieved outstanding success as a repre- 
sentative having been a member of the 
Field Club, and in 1923 was made dis- 
trict manager at Sioux Falls, S. D., now 
a part of the Sioux City agency. For 
the past six years he has been agency 
organizer at Sioux City. 





P. R. SANBORN DEAD 

P. R. Sanborn, honorary vice-president 
of the Northwestern Mutual Life of 
Milwaukee since his retirement from 
active duty as a _ vice-president, died 
March 7, aged 83 years. He was the 
company’s oldest employe in point of 
service, and on December 20 last ob- 
served his sixtieth anniversary with the 
company. Mr. Sanborn was born in 
Appleton, Wis., and after studying law 
in his father's office practiced until 1875, 
when he entered the Northwestern’s 
home office in Milwaukee. 
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Sales Congress 


(Continued from Page 4) 
prepared before you go to make the 
sale.” Telling about a package sale that 
put seventy-eight valuable clients on his 
books between 10 and 18 years old, he 
gave this sales talk built around a dime 
bank: 

“Mr. Prospect, I have got the best idea 
you have ever heard of for your 
Charlie. (I put the dime bank on his 
desk and shoved a ten cent piece into 
it.) That will buy Charlie $2,200 of in- 
surance that he will always need just as 
you need yours now. It will do more 
than that, it will give him a reserve that 
he can use some day when he needs it 
But most important of all you are teach- 
ing him the most valuable lesson he will 
ever learn—thrift. And you are teaching 
him thrift without his getting the im- 
pression that you are stingy. When he 
is on his own, you will turn the whole 
contract over to him and tell him: ‘Char- 
lie, eight years ago I bought this for 
you. It is something the equal of which 
you can never get again. Do not give it 
up for anything.’” 


son, 





N. J. SUPERVISORS DINNER 

The Life Agency Supervisors of North- 
ern New Jersey has planned a meeting 
in the auditorium of the Mutual Benefit 
Life Insurance Co. Building on March 
27. The guest speaker will be De Loss 
Walker, associate editor of Liberty Mag- 
azine. Prior to the meeting, which will 
be open to all agents, a dinner will b 
held at the Down Town Club. 


NEBRASKA COMPANY’S GAIN 

The Bankers Life of Nebraska record- 
ed a gain of 23.8% in issued business 
for February as compared with the same 
month in 1935. On the year-to-date 
basis, 1936 shows a gain of 21.3% over 
the same period of 1935. 
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NEW YORK LIFE INSURANCE COMPANY 
Board of Drrectors 


An active Board of Directors manages the New 
York Life Insurance Company. Each Director 
serves on at least one of five general Commit- 
tees, which meet regularly to consider every 
phase of the Company’s business. Two of these 
Committees meet as often as twice a week. 
Through their work on Committees, as 
well as at the regular monthly meetings of 
the Board, the Directors keep in close touch 


with the personnel and conduct of the Com- 
pany. Directors receive no salaries, their only 
compensation being modest fees for attending 
meetings. 

Outstanding leaders in widely diversified 
fields of activity, the Members of the Board 
gladly contribute their time, experience and 
advice in the service of the policyholders of 
this mutual company. 





THOMAS A. BUCKNER 
President 


I 





JAMES ROWLAND ANGELL NATHANIEL F. AYER ARTHUR A. BALLANTINE CORNELIUS N. BLISS HENRY BRUERE MORTIMER N. BUCKNER hol 


President, Yale University Treasurer, Cabot Manufacturing Lawyer, Root, Clark, Member of Board, President, Bowery Savings Bank Chairman of Board, e 
Company (Textiles) Buckner & Ballantine Bliss, Fabyan & Co, New York Trust Co, fici 





' 
NICHOLAS M. BUTLER CHARLES A. CANNON GEORGE B. CORTELYOU WILLIAM H. DANFORTH ROBERT E. DOWLING JAMES G. HARBORD (g 


President, Columbia University President, Cannon Mills Co. Former Secretary of the Treasury Chairman of Board, President, City Investing Co. Chairman of Board, Radio De 
of the United States Ralston-Purina Co, Corporation of America 


Ca 





CHARLES D. HILLES HALE HOLDEN HERBERT HOOVER PERCY H. JOHNSTON WILLARD V. KING GERRISH H. MILLIKEN 

Resident Manager, Chairman, Southern Pacific Former President of the Chairman of Board, Retired Poanni, Deering, Milliken Ca 
New York State, Employers’ Company United States Chemical Bank & Trust Co. & Company 
Liability Assurance Corp. 












FRANK PRESBREY EDWARD L. RYERSON, Jr. ALFRED E. SMITH J. BARSTOW SMULL PERCY S. STRAUS RIDLEY WATTS 


Chairman of Board, Vice-Chairman, Former Governor of the Vice-President, J. H. Winch Presid R. H. Macy & Co., Inc. Director, Chemical Bank 
Frank Presbrey Co., Advertising Inland Stee] Company State of New York -, Inc. & Trust Co 
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NEW YORK LIFE INSURANCE COMPANY 
91° Annual Statement ? 


DECEMBER 31, 1935 


A MUTUAL COMPANY 


FOUNDED IN 1845 








To the Policyholders 
and the Public:— 


During the year 1935 the New York 
Life Insurance Company paid or 
credited $141,602,272 to living policy- 
holders and $67,991,240 to the bene- 
ficiaries of those who died. These huge 
disbursements reflect the great social 
service rendered by this mutual Com- 
pany through the cooperative effort 
of its policyholders. 

The Company’ s assets were $2,243, 587,752 at the close of 
1935, an increase of $134,082,528 over the previous year. Bonds 
eligible for amortization are carried at their amortized value 
determined in accordance with the laws of the State of New 
York. All other bonds, including bonds in default, and all stocks 
(guaranteed and preferred), are carried at market value as of 
December 31, 1935. The following table shows the diversifica- 
tion of the Company’s assets at the end of 1935. 


ee 


Per Cent of 
Ass each item to 
Dec. 31, “1935 Total Assets 








Cash on Hand or in Bank............ ccccceSecscsesccess $57,207,273.47 | 2.55 
United States Government, direct, 
or fully guaranteed Bonds. ................2.000+000+++321,276,844.71 | 14.32 
State, County and Municipal Bonds..................+:- 218,461,034.63 9.74 
I on ah aag tga sdaweres wok. see eeonanenenues 326,116,485.74 | 14.54 
I IN NINN as cc cccnedintudessocdkvce secs Weaae 165,657,871.33 | 7.38" 
Bemeneteil mae Cae THONGS so og oo oie vcsincccesciscceess 25,607,657.58 1.14 
I PI. g nco cscs ceckecawcssiomunsciansceanen as 53,235,381.24 | 2.37 
I DS CE IOC EDO DEEL ET TER OTT: 1,500,627.37 -07 
Preferred and Guaranteed Stocks..................00005: 80,880,743.00 | 3.60 
Real Estate Owned (Including Home Office)............. 115,335,505.83 5.14 
Foreclosed Real Estate Subject to Redemption........... 4,106,665.78 18 
First Mortgages on City Properties. ..............00eeee: 425,058,944.91 | 18.95 
Wisse DEGECGNES OR POCMIR. 605 oc cc ccivccccscessecescsceees 9,493,652.22 42 
I CIN cinch nce eeekibcssteeerenseeeeesenssvesaene 379,961,059.47 | 16.93 
Interest & Rents Due & Accrued...............ceeeeeeees 29,544,227.37 | 1.32 
Net Amount of Uncollected and Deferred Premiums...... 29,997,474.44 | 1.34 
Ss oi ancensisssc bcs neenusessccrereenessosnnes 146,303.28 01 
iia ic cinitnhakeipiaiontaniatn $2,243,587,752.37 | 100% 


Securities amounting to $35,722,134.15 included above are deposited as required by law 









INCORPORATED UNDER THE LAWS 


OF THE STATE OF NEW YORK 











The liabilities, including policy re- 
serves calculated on the most con- 
servative basis used by American 
life insurance companies, were 
$2,126,880,881 on December 31, 
1935. A Special Investment Re- 
serve of $40,000,000 not required 
by law, and reserves of $40,073,472 
for dividends payable to policy- 
holders in 1936 are included in the 
liabilities. 

Surplus funds reserved for gen- 
eral contingencies amounted to $116,706,871. 

Mortality was favorably low. Expenses were slightly higher, 
due chiefly to increased taxation. 

The interest yield on securities obtainable in 1935 of the high 
quality and type demanded by the Company for the investment 
of its policyholders’ funds declined throughout the year. In view 
of the general financial situation and in adherence to the Com- 
pany’s principle that safety is the first requisite in life insurance 
and must always be the first consideration, the Company 
deemed it prudent to strengthen its reserves. 

At the close of 1935 the Company had 2,672,636 policies in 
force giving insurance protection of more than $6,620,800,000 
to homes, families and business interests. The amount of new 
insurance issued by the Company during the year was 
$466,356,000. In addition, men and women paid $40,428,582 to 
the Company for annuities to provide a guaranteed life income. 

During 1 its history of g1 years, throughout every financial and 
economic crisis, the New York Life has met every obligation i it 
assumed. Today, as in the past, it is sound and safe. Policy- 
holders may be assured as to their wisdom in making provision 
for their dependents in event of death and for themselves in 
old age through their insurance in this Company. 

A more complete report listing the securities owned by the 
Company, as well as detailed information on any of our policy 
contracts, will gladly be sent upon request to the Company’ s 
Home Office, 51 Madison Avenue, New York, or to any of its 
Branch Offices throughout the United States eel Canada. 


aro... Ausamoer_ 


President 
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Unpaid Balances Show 
Decline in Canada 


QUARTERLY REPORT PRESENTED 


Ontario Superintendent Says Majority 
of Companies Favor Continuance of 
Reports on Balances 


The Insurance Department of Ontario, 
Canada, in submitting its quarterly ri 
port on unpaid agents’ balances covering 
the three months ending December 31 
last, says that at the close of the year 
companies reported balances ninety days 
or more overdue totaling $235,841, a de- 
crease of $86,490 from the September 30 


figure and nearly $40,000 under the De- 
cember 31, 193, figure of $273,181. Gen- 
eral agents reported overdue balances 


outstanding at the close of 1935 totaling 


$19,788, compared with $27,604 on Sep- 
tember 30 and $21,005 on December 31, 
1934. These returns were submitted by 


247 companies and eighty-two general 
agents. Commenting upon the results, 
Insurance Superintendent Hartley D 
McNairn states in his report: 

“This report, as did the previous one, 
covers five quarterly periods and thus a 
comparison is made of the same period 
for two consecutive years. In compil- 
ing the data it is noted that the amount 
outstanding more than ninety days, as 
reported by the companies, shows a de- 
crease over the Septembr 30 period of 
$86,490 and the amount reported by gen- 
eral agents shows a decrease of $7,815, 
making a total decrease of $94,306. Com- 
paring the figures for this return with 
those for the period ending December 
31, 1934, a decrease is shown of $37,339. 
Wishes Unpaid Balance Was Smaller 

“While it is gratifying to know that 
a decrease is shown in the current re- 
turns when compared with September 
3%, 1935, and December 31, 1934, it is 
regrettable that the returns still show 
an amount outstanding more than ninety 
days to companies and general agents 
of over $255,000. It is to be hoped that 
the cooperation of companies and agents 
during the present quarter will bring 
about a considerable decrease by the 
time the returns for the period ending 
March 31, 1935, are filed with the De- 
partment. 

“We wish to call attention to the fact 
that an amount of $14,914 was paid by 


agents on balances more than ninety, 
days overdue between December 31 and 
the date upon which the returns were 


filed with the Department. This figure, 
however, has not been considered in the 
analysis of the returns. 

“In the report on the quarterly returns 
for the period ending December 31, 1935, 
I asked for an expression of opinion 
from the companies as to the desirabil- 
ity of continuing the filing of the quar- 
terly returns. A large number of replies 
were submitted to us, the majority of 
which indicated that the companies and 
general agents are favors able to the con 
tinuance of the practice.” 


BASTEDO’S 35 YEARS 
Norman H. Bastedo, 
Toronto branch of the Canada Life, cel 
brates this month his thirty-fifth anni 
versary with that company. Mr. Bastedo 
joined the Canada Life in 1901 as sec 
retary of the Toronto branch. He has 
been its manager for twenty-four years 


manager of the 


O’DONOHUE ASSISTANT 
James H. Sewell, agency at Los An 
geles for the Jefferson Standard, has 
appointed W. T. O’Donohue assistant 
agency director for California with head 


quarters at Los Angeles. 





WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries * 
90 John Street, New York 


Telephone Beekman 3-6799 











Kee Names Carl Haas As 
New Educational Director 


CARL E. 


HAAS 


director of the 
agency, Mutual Life, 
Brooklyn, is Carl Haas. He is the son 
of Max Haas, district manager for the 
Kee agency - Jamaica, and the brother 
of Bernard A. Haas, whose appointment 
as teat supervisor was announced 
last month. Mr. Haas had his early train- 
ing with the Equitable Society and the 
Fidelity Mutual. As a member of his 
father’s organization he has done an out- 
standing production job. He was sched- 
uled as one of the speakers on the New 
York sales congress program for March 
12. 

Donald E. Mitchell is retiring as educa- 
tional director in the Kee agency to re- 
turn to his home in South Dakota where 
he was formerly with the Penn Mutual 
at Sioux Falls. He came with the Kee 
organization about six months ago. He 
will stay in insurance but has not defi- 
nitely announced his plans. 


The new educational 


William H. Kee 





J. W. SCHWAB’S OWN OFFICE 

Julian W. Schwab, general agent of 
the Indianapolis Life and one of the 
largest single producers in Indiana, has 
opened offices at 809-11 Circle Tower. 
Formerly the city general agency was 
operated out of the home offices in In- 
dianapolis. Mr. Schwab has been with 
the company for the last eight years. 
He is a member of the Million Dollar 
Round Table having written more than 
$1,000,000 of business for three consecu- 
tive years. 


MOORE ON BOARD OF TRADE 

Malcolm M. Moore, general agent in 
Indianapolis for the Massachusetts Mu- 
tual, has been named a member of the 
board of directors of the Indianapolis 
3oard of Trade. For a number of years 
Mr. Moore has taken an active interest 
in the work of the organization. 


START CONSERVATION CORNER 

The Home Life of New York Agency 
Magazine has begun a department called 
the “Conservation Corner” for discussion 


f conservation methods. 


———— a 
THE E. STERN 
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Lenees Policy 13 Times; 
Finally Loses Coverage 


FAILED MEDICAL "EXAMINATION 
Sam Weller Got in . Habit of Depending 
on Reinstatements; Beneficiary Sues 
in Bronx Court But Loses 


court case heard in the 
Court 
story of an insured who lapsed his pol- 
icy thirteen times but found on his thir- 
teenth application for reinstatement that 
a medical examination showed him to be 
uninsurable. The beneficiary sued the 
company claiming that by accepting re- 
instatement on a certification of good 
health in the previous lapses the com- 
pany had stopped itself from calling for 
an examination, but Justice Henry 
Schackno found no merit in that claim. 
His opinon follows: 

Action on a policy of life insurance in 
which plaintiff is named as_ beneficiary. 
The defense is that the policy lapsed for 
non-payment of premiums and that its 
attempted reinstatement was ineffectual 
because evidence of insurability of the 
insured had not been furnished. {At 
the close of the entire case the court 
found that the policy lapsed and direct- 
ed a verdict in favor of the defendant 
and reversed decision upon plaintiff's 
motion to set aside said directed verdict. 
{The insured, Sam Weller, allowed his 
policy to lapse upon twelve prior occa- 
sions; each time thereafter he applied 
for its reinstatement and it was rein- 
stated ; under its terms it might be re- 
instated “upon production of evidence 


An unusual 


Bronx City recently showed a 


of insurability satisfactory to the com- 
pany and approved at its home office 
* * * and payment of arrears of premi- 
*k kK” 
ums ' 
Company Asked for Physical 
Examination 
§On December 27, 1933, a quarterly 


premium became due but was not paid 
Pursuant to the terms of the policy, the 
defendant notified the insured that upon 
the expiration of the period of grace, 
namely, thirty-one days after December 
27, 1933, the policy would lapse for non- 
payment of said premium. On February 
23, 1934, the insured tendered payment 
of said premium which the defendant re- 
fused to accept without a physical exam- 
ination; on that day the insured sub- 
mitted himself to such examination by 
the defendant’s physician; as a result 


thereof the defendant refused to rein- 
state the policy; on March 2, 1934, the 
defendant notified the insured of such 


refusal; on March 8, 1934, the defendant 
refunded to the insured the premium he 
had tendered; the refund was evidenced 
by a check drawn to. the order of the 
insured which he cashed; subsequently 
the defendant tendered to him the sum 
of $20, the accumulated value of the pol- 
icy; it was refused as was the tender 
of that sum made at the trial. {Plaintiff 
contends that the acceptance upon prior 
occasions of overdue premiums consti- 
tuted a waiver of the defendant’s right 
to forfeit the policy for failure to make 
prompt payment of premiums thereafter 
to become due and that the defendant 
had no right to examine the insured, and 


for this reason no legal consequences 
can flow from said examination of Feb- 
ruary 23, 1934. 


{When the insured applied for rein 
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statement of the policy he certified to 
the defendant the continued state of his 
good health, which the defendant ac- 
cepted as evidence of insurability satis- 
factory to it, and agreed that if the de- 
fendant accepted the overdue premium 
it did not waive any right to refuse, nor 
incur any obligation to accept any future 
overdue payment upon said policy; this 
agreement of the insured contained in 
the applications for reinstatement scems 
to have been overlooked by counsel. I 
hold that the defendant did not waive 
its right to forfeit the policy for failure 
to make prompt payment of the premium 
due December 27, 1933, after the period 
of grace had expired, and that it was not 
estopped from making the physical ex- 
amination of the insured. 


LOOKING TEXAS OVER 


Three home office executives of the 
State Mutual Life of Massachusetts, 
which entered Texas last January, are 


now touring the state. H. Thad Childre 
was appointed general agent at Dallas 
vhen the company began operations in 
Texas, and additional general agents are 
to be named at other points. The home 
office men looking over the state and 
conferring with Mr. Childre are Ste- 
phen Ireland, vice-president and supcerin- 
tendent of agencies; James H. Eteson, 
assistant supcrintendent of agencies, and 
Dr. Hiram H. Amiral, medical director. 





F. T. SCOTT WITH PENN MUTUAL 

Fletcher T. Scott of Philadelphia has 
arrived in Los Angeles where he will be 
associated with the Fred M. McMillan 
agency, Penn Mutual Life. He is a son 
of Thomas L. Scott, for many years 
leading producer of the Penn Mutual 
Life. Young Mr. Scott attended Staun- 
ton Military Academy at Staunton, Va., 
and entered life insurance two years ago. 
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john De Howell Meets 
With New Objection 


SUPERSTITION NC NOT IN BGOK 

Tells Members of New York Life Un- 

ip orcs to Memorize All Answers 
to Objections 

ety objection raised 


Answering every 


inst the purchase of life insurance 
nd being stopped only momentarily by 
the man who wouldn’t buy because he 
as superstitious about it, John D. How- 
ll. associate general agent, Bethea agen- 
ey, Penn Mutual, New York, scored an- 
ther hit with the Life Underwriters 
\ssociation of New York City last week. 
\cainst the inflation objection he said 
that any inflation in this country would 
he political and the 64,000,000 life insur- 
nee policyholders constitute one of the 
strongest political voices in the country. 
{ter tellize his audience that there 
vere just ninety-six different objections 
ind that he had the answers to everyone 
f them, Mr. Howell was stumped for a 
moment when one of his imaginary pros- 
nects raised the objection that three 
members of his family had died within 
a year after being insured and he was 
therefore superstitious about it. “That 
ne isn’t in the book,” Mr. Howell de- 
cared. He answered it with this reply: 
‘There are 64,000,000 policyholders who 
lisprove the superstition but if you still 
believe it, what you should buy is not 
life insurance but retirement income.” 
Mr. Howell has developed a technique 
f ending all statements with a question 
directed at the prospect. By that meth- 
d he steers the conversation into chan- 
nels he wants it in. He meets objections 
three ways: head on, with a yes-but re- 
ply or by the boomerang method which 
he uses most often. For example, when 
the prospect says I first have to com- 
plete the payments on my new car, Mr. 
Howell replics, “Yes, Mr. Prospect, but 
isn’t that the very reason you should 
have this protection?” He suggested 
that every agent set down all the ob- 
jections he has ever heard, establish an 
answer for each one and then memorize 
them. 


MASTER PRODUCERS CLUB 





Two Members Already in New Bankers 
National Honor Group; Pesquera 
and Castagne 
[he Bankers National Life Insurance 
lo. has announced the formation of a 
new production club as recommended at 
the recent Havana Convention of the 
\ > TL: 
Master Producers Club. This new pro- 
fuction club will be known as the Presi- 
dent’s Club. 
The company is showing an 
1 W% in paid-for business for the 
month of January over the previous year, 
and the outstanding feature is that two 
agents have already qualified for the 
new Master Producers Club, having se- 
cured a sufficient volume of business. 
They are Mariano R. Pesquera, Puerto 
Rico, and Charles M. Castagne, Jersey 
ity. } : 


increase 


ACACIA GAINS 12% 
For the Acacia Mutual the 
lionths of 1936 show a 12% 
blaced business: a 22% 


first two 
increase in 
reduction in 
lapses, decreases and surrenders, and by 





reason of the steady reduction in lapses, 


a 2% d 

“7% decrease in reinstatements—a net 
i Provement of $1,801,690. Also more 
arge policies are being sold. Forty 


‘sents of the company placed one or 


—— policies of $10,000 or better in Feb- 
ary, 


A GCOOD HEADLINE 
ies went to the typewriter 

r children went to Grandmother” Is 
le headline of the first of a new North 
ae National Life advertising series 
ch started in Time March 9, 





HEARD on the WAY 








Bessie Clark Drouet, wife of a promi- 
nent representative of the Equitable Life 
Assurance Society in New York, is not 
only a painter, a sculptor and author of 
a book, but is ‘president of the American 
Students Foundation. This Foundation 
is a national, non-sectarian, non-political 
and non-profit making organization 
formed to create a widespread interest 
for vocational and college training for 


boys and girls of America; to furnish 
through a Year Book a complete tabu- 
lated information about colleges, univer- 


sities, preparatory schools, vocational, 
technical, trade and business schools; 
to assist in determining a child’s adapta- 
bility to various forms of educational 
training; and to aid, by providing funds 
for students through scholarships or sup- 
plementary funds. The American Stu- 
dents Foundation has been widely pub- 
licized, including broadcasts about it 
from four radio stations. 

Mrs. Drouet’s book, which bears the 
~ “Station Astral,” is published by G. 

Putnam’s Sons. It discusses continu- 
ote of life, spiritism and psychic science 
explains the beginning of her interest in 
psychic matters and how that interest 
has developed; and, also, gives details 
and quotations from conversations dur- 
ing a series of seances held at the home 
of the author covering a period of three 
and a half years, with Maina Tafe, Ar- 


thur Ford, Cecil Stewart and William 
Hart as mediums. ; 
Mrs. Drouet’s grandfather on the ma- 


ternal side was a Protestant minister of 
the old school; and a 
the paternal side was the first woman 
physician in Worcester County, Mass. 

Her husband, Henry Drouct, is 
ciated with Prosser & Homans, 
Broadway. 


asso- 


120 





Thomas A. Buckner, president of the 
New York Life, has begun a “column” 
for the Nylic Review called “Leaves from 
a Scrapbook,” the first instalment of 
which is a collection of human interest 
stories about the time when he went 
from Independence, Mo., to Milwauke« 
to become office boy for his father in 
the New York Life office fifty-six years 
ago. The wages were $20 a month and 
young Mr. Buckner thought that would 
be a luxurious sum until he found out 
that it would cost him exactly $20 for 
board, lodging and laundry. 


VOTAW AGENCY’S DINNER 
Grant L. Hill, Production Manager of 
Company, and Dean Donald G. Gates of 

St. Thomas College Among Speakers 

Charles A. Votaw, general agent 
Northwestern Mutual Life, Scranton, 
Pa., formerly prominent in New York 


City production circles, was host at a 
dinner given in that city at the Hotel 
Casey one night last week, which was 


Almost the entire 
index of the 


followed by bridge. 


force was present, a good 


fine morale in the agency, as weather 
conditions were especially severe and 
some of those present had come from a 


mules 
company’s 


speake1 5’ 


distance as far as sixty-five 
Grant L. Hill, head of the 
production forces, was at the 
table as were Dean Donald G. Gates of 
St. Thomas College, who is conducting 
a class preparatory to C.L.U. examina- 
tions; Dr. Wall, chief examiner for the 
company, and Mrs. Wall; C. L. Albert, 
district agent at Wilkes-Barre, and Mrs. 
Albert; Paul S. Sprout, district agent 
at Binghamton, N. Y., and Mrs. Sprout, 
and Mrs. Votaw. 


WELLS AGENCY 80% INCREASE 


The FE. T. Wells agency of the Na 
tional Life of Vermont had an 80% in- 


crease in new paid business for the first 


two months of 1936 aver 1935. 





grandmother on - 


BESSIE 


CLARK DROUET 
Portrait by Frank O. Salisbury, R. A. 


He received an overdue increase in 
salary when, checking some policies just 
received from the home office, he found 
two policies for $5,000 which erroneously 
had $10,000 marked in as cash value for 
each. Yet, only ten minutes before he 
had been given a dressing-down by the 
superintendent of agencies for checking 
over the policies which, triple checked at 
the home office, in the opinion of the 
superintendent could not possibly con- 
tain any error. 

Other 
he switched 


human interest stories tell how 
from one church te the 
Methodist congregation in Milwaukee 
because of a smile and a handshake; 
and how his first contribution to charity 
was $1 worth of soap. 

The stories are entertainingly told and 
would make good matcrial for an auto- 
biographical book. Mr. Buckner has had 
previous literary experience, as for many 


vears he wrote the front page messages 
of the Nylic Bulletin. The “Column” 
will not necessarily be confined to 


sketches of things past, but may include 
his observations on some current events. 


Uncle Francis 


BUY ANTHONY WAYNE LIFE 





Will Change Name to Benjamin Harri- 
son Life; Move Offices frornm Fort 


Wayne to Indianapolis 
Anthony Wayne 
Ind., and Richmond, has 


Purcnase of the Life 
of Fort Wayne, 
announced by the founders’ 


been com- 


mittee of the proposed Benjamin Harri 
Home offices of the company, 
at Fort Wayne, 


been moved to Indianapolis and tempo- 


son Life 


which have been have 


irily are on the fourth floor of the 
Guaranty Building. Permanent head- 
quarters will be opened soon on the third 
floor of the same building 

Newly elected officers of the company 


are Fred S. Purnell, form« 
tive in Cong president; Perry B 
Ward, Indianapolis, executive vice-presi 
dent and secretary; Raymond S. Spring 
er, Connersville, Republican candidate for 
nomination as governor, vice-president; 
William P. Tilley, Brazil, Ind., treasurer; 
Dr. C. E. Stephenson, Indianapolis, med 
ical director; Noel C. Neal and Frederick 
E. Schortemeier, both of Indianapolis, 
attorneys, and Springer, Purnell, Ward, 
Tilley and Stephenson, directors 

\pplication has been filed in Indianap 
courts to change the 
company. 


representa 


ress, 


olis 


name of the 


Union Mutual Co.’s 
Licenses Are Revoked 


OPERATED THROUGH THE MAIL 


Schulz Brothers Recently Resigned as 
Life Co. Officers; Casualty Outfit 
Called Insolvent 


Licenses of the Union Mutual Life and 
the Mutual f Des 
Moines have been revoked by the 


Union Casualty « 


Iowa 

Steps have 
Murphy, In- 
The 


State Insurance Department. 
been taken to appoint Ray 
receiver. 


surance Commissioner, as 


life company is charged with irregular 
practices and the casualty organization 
is said to be insolvent. 


The Schulz brothers, William and Carl, 
were president and secretary of the two 
companies until a few weeks ago when 
they resigned from the life company after 
an injunction suit had been brought. 

The Union Mutual Life did most of 
its business by mail, only $3,000,000 of 
its $20,000,000 business in force being in 
Towa. The Federal Post Office Depart- 
ment is reported to have been investi- 
gating the life company for some months. 
In 1930 the companies solicited business 
over a small radio station in New York 
City but were stopped by the New York 
Insurance Department. 


Not to Be Confused With Portland Co. 
The Jowa companies are not to be 


confused with the Union Mutual Life of 
Portland, Me., which is almost ninety 


years old. The similarity of name of 
the Des Moines group has often been 
complained of as misleading. 

Deputy Commissioner Maurice V. Pew 


in a statement said: 

“Upon examination and investigation, 
the Department has found that the con- 
tinuation of these companies in business 
is hazardous to the public and to hold- 
ers of its policies. In the case of the 


Union Mutual Casualty Co. a condition 
of insolvency has been found. In the 
case of the Union Mutual Life Co. the 


finding is based on irregular practices as 
set out in the examination report and in 
other evidence developed by investiga- 
tion. 

“The Department on January 30, 1935, 
designated an examiner-in-charge of 
these institutions who has since thai date 
supervised all dealings with the assets 
of these companies for the protection of 
policyholders. He will continue to do 
so pending court action on the recciver- 
ship application to be filed by the Attor- 
ney General.” The examiner in charge 
is Frank J. Hogan. 


MOIR MONTH MEETING 


Gain in Business Tribute to United 
States Life President; Hear C. J. 

Smith from Shanghai Agency 
as Moir Month 
in honor of President Henry Moir agents 
of the United States Life paid for 28% 
new Ordinary business than in last 
Last Saturday 
metropolitan district went to 
the home office in New York to present 
to Mr. Moir a 
ters bound in 

Vice-President Ben S. Graham intro 
duced Clement J. Smith, representative 
of Messrs. Starr and Freeman, and vice- 
president of American Asiatic Under 
writers, agents and office of issue for 
the United States:Life in the Far East. 
Mr. Smith spoke briefly, bringing greet- 
ings from Shanghai and giving a brief 
outline of the work being done ther 
Hie meet that the recently opened 
offices in Shanghai and Manila are doing 
a large volume of business. 

Paris Agency of Rochester, N. Y., was 
announced as winner of the Shanghai 
Trophy, a beaytiful example of. silver- 
smiths’ art. The President’s Trophy, a 
handsome plaque to be presented each 
year to the leading agency at the Con- 
vention, was also on display. 


In observing February 


nore 
February. morning agents 
from the 
group of testimonial Ict- 
leather. 
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VALUE OF GOOD WILL OF AN 
INSURANCE COMPANY 


One of the pleasant indices of busi- 


ness upturn has been the spirited compe- 
tition to buy the National Surety Cor- 
poration, bidders being investment out- 
fits of undoubted financial responsibility. 

The National Surety Corporation, built 
up from the old National Surety, with a 
old officers and with 
same agency plant, was the pioneer ex- 


group of its the 
ample of the new type of Departmental 
rehabilitation of 
The 


insurance companies. 


rehabilitation was a great success. 
Lacking three months of three years of 
life the National Surety Corporation has 
earned a profit each ycar of about $1,500,- 
000—close to $4,500,000, one of the out- 
standing business feats of the depression. 
As owner of the stock, under the re- 
habilitation, the Department was natu- 
rally pleased with the record, but, see- 
ing that the company had proved that 
it could navigate so well, it wanted to 
sell the stock, and thus relieve itself of 
the great detail which such ownership 
and supervision entailed. Although the 
top bid was $10,030,000 persons appeared 
in court to say that that was not enough. 

In considering the bids Supreme Court 
Justice Valente heard among others Al- 
fred M. Best who appeared on the stand 
for four hours as an expert on the com- 
financial worth. other 
things he was interrogated by attorneys 
for some of the bidders on what consti- 
tutes “good will” of a company. He had 
estimated the good will of the National 
Surety Corporation as being now worth 
$1.000,000 


Tt is interesting to note how he ar- 


pany’s Among 


rives at a definition of the good will of 
an insurance company. 
follows: 

The agency plant is the good will of 
an insurance company. The value of an 
agency plant can be tested by, first, 
establishing the liquidating value of the 
company which represents what the 
stockholders the risk of the 
next, earnings are established, 
after deducting from the entire 
earnings a percentage of the liquidating 
value, representing what investors 
are normally entitled to have for the use 
of their money, the earnings in excess 
of such an amount may be capitalized 


Summarized, it 


have at 
business; 
and, 


the 


to arrive at the valuation of the agency 
plant as a separate asset of the com- 
pany. to compare 
the figures so reached with the figure 


It is then necessary 


1907, at the post office 


of New York City under the act 


reached by multiplying the number of 
producing agencies by the figure repre- 
senting the average cost of establishing 
them; say $150. 

The good will item may then be used 
separate computing the 
value of the stock, or it can be included 
in the value assigned to the equity in 
the unearned premiums, which is the 
more usual procedure. 


as a item in 


TREND TOWARDS CAR DRIVING 
TESTS 

The trend toward requiring brake re- 

action, glare blindness, stecring wheel and 

similar tests before prospective car driver 

receives his license to operate is growing 

Not 


insurance companies 


in this country. only automobile 
but 


are beginning to realize that by making 


manufacturers 


these “laboratory experiments” before in- 
stead of after accidents the highways will 
be that much freer from tragic fatalities 

Two insurance companies already using 
these tests to good advantage are the 
Aetna Casualty & Surety and the Liberty 
Mutual. They both had exhibits at last 
week’s Greater New York Safety Con- 
ference which attracted large crowds of 
people interested in learning more about 
brake reaction 
It is predicted that there will be a grow- 


time and glare blindness. 


ing interest in this subject among insur- 
“nce companies and that possibly a tieup 
will he made between car driving efficiency 
and the automobile insurance rate. 

In foreign lands the system is already 
in operation. Even Turkey has a series 
of compulsory tests which applicants for 
licenses must Besides qualifving 
as a driver the applicant must pass a blood 
test, test of nervous reflexes, eyes and 
ears, and, in fact, a general health over- 
hauling. Furthermore, the applicant’s car 
is twice tested by a government engineer. 
This procedure appeals as an excellent 
method of keeping automobile accidents 
and deaths down to a minimum. 

Albert E. Mielenz, general agent of 
the Aetna Life at Milwaukee. observed 
the forty-fifth anniversary of his asso- 
ciation with the company on March 1 
On February 29 Mr. and Mrs. Mielenz, 
who are vacationing in St. Petersburg, 
Fla., observed their eleventh wedding an- 
niversary, it being explained that thev 
were marricd on Leap Year Day in 1888 
Mr. Mielenz. who is 74, is the dean of 
all Actna Life general agents 

4 * + 


pass. 


Congressman Allen T. Treadway «f 


Stockbridge, Mass., has been elected a 
director of the New England Fire In 
surance Co. of Pittsfield, Mass. This 


company is affiliated with the Springfield 
Fire & Marine. 
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Side of Insurance 











Blank & 
C. ARTHUR BORG 


Stoller 


C. Arthur Borg, who last weck was 
made advertising manager of the Home 
of New York and who enjoys wide pop- 
ularity among insurance advertising men 
and local agents, is a veteran of the 
-Home organization. He has been asso- 
ciated with the Home group for fifteen 
vears. In addition to his literary ability 
Mr. Borg has displayed considerable 
skill in athletics, especially in basketball, 


golf, swimming and tennis. He has 
coached several of the Home’s strong 
teams. 

* * * 


Captain John W. Pattison, chairman of 
the board and vice-president of the 
Union Central Life, has announced his 
candidacy for one of the two Democratic 
nominations for congressman-at-large 
from Ohio in the May primaries. On 
two other occasions Captain Pattison has 
won his party’s nomination for public 
office. Once he was chosen as the Dem- 
ocratic candidate for state treasurer and 
again he was nominated to oppose the 
late Nicholas Loneworth in the race for 
Congress from the First District of Ohio 
Tt was a close contest although Long 
worth won. Born at Milford, O., Captain 
Pattison is the son of John M. Pattison, 
who served the Union Central as presi 
dent from 1891 until 1906, and who died 
in office during that vear as Ohio’s first 
Democratic governor in a score of vears 
Captain Pattison was educated at the 
University of Kansas and at Harvard 
Law School, becoming a member of the 
Ohio bar upon graduation. During the 
World War and during the post-war 
vears he served in: Poland where he 
earned the rank of captain in the Polish 
\ir Force. 

* * * 


Donald S. Justice, a brother of Harlan 
lustice, insurance commissioner of West 
Virginia, a lawyer and a former agent 
and general agent, has onened law offices 
in Louisville, Ky., with J. W. Fitzpatrick 
who has been a Louisville lawyer for 
some vears. 

* * * 


William F. Atkinson, eencral agent. 
Northwestern Mutual, Brooklvn, with 
Mrs. Atkinson and their two dauchters 
are on a cruise to the Panama Canal 

k *« * 

George Garland Jefferson, Virginia 
state agent for the National Union, and 
Miss Dorothy Sorg, Richmond society 
girl, were married in that city Febru- 


ary 7. 





Bachra: 
JOSEPH BUTTON 


Colonel Joseph Button, secretary-man- 
ager of the Stock Insurance Association 
former Virginia Commissioner, motored 
down last Saturday to Richmond, Va 
from his headquarters in Washington t 
attend the final session of the Virginia 
general assembly at which there was 
much merry-making as customary. H 
had not missed one of these sessions in 
forty-two years. For twelve years h 
was clerk of the Virginia Senate and 
afterward served more than two decades 
as Commissioner of Insurance. He was 
accorded a cordial and warm reception 
by members of both branches and espe- 
cially by several veterans of the Senat 
who were members of that body when 
he was clerk. He was accompanied on 
his trip to Richmond by Mrs. Button 

* * * 


The Marquess of Linlithgow has re- 
signed from the Ordinary Court of d- 
rectors of the Scottish Widows’ Fund 
and Life Assurance Society, following 
his appointment as Viceroy of India, and 
has been elected a vice-president of the 
society. The Marquess is leaving for 
India in the near future. Another new 
British appointment is that of W. T. 
Maudsley, eeneral manager of the York- 
shire Insurance Co., to a seat on th 
board of the Trade Indemnity Co., in 
succession to the late Sir James Ham- 
ilton. 

* * * 

Oscar Deckard has been appointed 
manager of Pennsylvania’s State Work- 
men’s Insurance Fund, which writes 
compensation coverage. Mr. Deckard is 
president of the Richfield Bank at Rich- 
field, Pa., and a member of the Demo- 
cratic state committee. The managership 
pays $6,000 a year. He succeeds J. Hil- 
ary Keenan, who resigned recently to 
accept appointment by Governor Earle 
as judge of Common Pleas Court of 
Westmoreland County at Greensburg, Pa 

* * & 


Fred W. Evans, president Fred W 
Evans Co., Ltd., Montreal, 86 years old 
has been in insurance for seventy years 
Ile became a partner of Wood & Evans 
in 1876 and ten years later senior part 
ner in Evans & Johnson, one of the 
largest agencies at that time. He has 
heen active in municipal affairs in Mor 
treal. 


* * * 


Julian S. Myrick, manager Mutua 
Life, 46 Cedar Street, New York City, 
who has been ill two weeks with grippe 
has returned to his desk. 
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Milton O. Loysen 

| know of no young man who has had 
as much experience in running insurance 
companies aS has Milton O. Loysen, 
Liquidation Bureau, New York Insur- 
ance Department. The number of com- 
panies in liquidation which Superintend- 
ents of Insurance in this state have 
handed over to him have been more than 
a dozen, including a number of compa- 
nies which at one time were large or- 
ganizations operating nation-wide. He 
has done his job with neatness and de- 
spatch. 

A Rochester man and a graduate of 
St. Lawrence University, class of ’23, 
Mr. Loysen’s first position was with the 
Eastman Kodak Co., Rochester, where 
he got out the company’s house organ. 
After a brief fling in his own business, 
he joined the Retail Credit Co. in its 
Rochester office. Next, went with the 
Aetna Life and Affiliated Companies as 
a claim man in Rochester. 

In June, 1931, Mr. Loysen became as- 
sociated with the New York Insurance 
Department, being made executive as- 
sistant in the Albany office. For many 
years there have been only four persons 
who have had that title: —Tom Behan, 
Thomas J. Cullen, Albert N. Butler and 
Mr. Loysen. 

In the Insurance Department’s per- 
sonnel in the proposed reformation of 
the insurance laws, under the direction 
of Deputy Edwin Patterson, Mr. Loysen 
is a member of the sub-committee on 
casualty and surety, chairman of the 
sub-committee being Charles N. Wheel- 
er, and other members being John Dief- 
endorf and Professor Patterson. Mr. 
Loysen is chairman of the sub-commit- 
tee on liquidation, rehabilitation, conser- 
vation and delinquent insurers. 

In November, 1931, Mr. Loysen was 
transferred by Superintendent Van 
Schaick to New York and became man- 
ager of claims in the liquidation bureau. 
In May, 1932, he was appointed assist- 
ant special deputy, the first appointment 
of that kind by the Department. At the 
time Richard A. Brennan was chief of 
the liquidation bureau. The first com- 
pany whose liquidation came under his 
direction was the Equitable Casualty & 
Surety, an outfit which had gross assets 
of $6,500,000. The liquidation bureau 
has paid to general creditors of the 
company about 16%. Additional pay- 
ments will be made to creditors. 

Soon after he started to handle the 
Equitable C. & S. a number of small 
mutuals came into liquidation, and two 
small bail bond companies, latter being 
the Lexington and Greater City Surety 
& Indemnity. Next came a former large- 
sized fleet which was one of the most 
Interesting handled by Mr. Loysen. That 
was the Carl Hansen International which 
group included the Independence Indem- 
nity and Public Indemnity. The work 
on that group has been mainly a dis- 
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tribution to compensation creditors, hold- 
ng compensation awards. The Depart- 
ment is hopeful of paying off the com- 
pensation creditors and beneficiaries in 
full. There has been considerable liti- 
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gation in the Hansen companies’ pro- 
ceedings since they were taken over for 
conservation. 


™ Following this was a string of small 


companies, including the Export Indem- 
nity, Hamburg-American, (a reinsurance 
company ;) North American Inter-Insur- 
ers, a department store reciprocal. The 
liquidation on this string of companies 
has been cleaned up. 

Then another formerly large group 
came into the Bureau and had Mr. Loy- 
sen’s attention—still has. That was “the 
Julius Barnes and Frank Cohen compa- 
nies.” They were Lloyd’s Casualty, 
Lloyd’s of America, Detroit Fidelity & 
Surety, Constitution Indemnity, and 
Northeastern Surety. At the time they 
collapsed they had $10,000,000 of gross 
assets. In number of claims the Barnes- 
Cohen group overshadowed all others as 
these claims numbered 54,000. The Bu- 
reau has made three reports so far on 
the group and two more are now being 
made. Throughout the United States 
there have been twenty-three ancillary 
receiverships involved. Preferred and 
secured claims, resulting from their fi- 
nancing and trying to keep alive during 
the latter part of their existence, took 
out some of the best assets of those 
companies. Making loans to the compa- 
nies had been the R. F. C., banks, etc. 

The Northeastern, by the way, which 
was Frank Cohen’s original company, 
has had the original creditots paid off 
in full out of the statute deposit made 
with the Superintendent when the North- 
eastern first qualified. 

Another fine piece of work was done 
in the case of the General Indemnity 
Corporation of America, Rochester, N. 
Y. which was handled as a liquidation. 
A dividend of 52% to policyholders and 
creditors has been paid to date. 

In 1935 the Consolidated Taxpayers 
was rehabilitated. This was the only 
mutual company which has been reha- 
bilitated. The job was done in five 
months’ time; company was _ turned 
back to the management not only with 
deficit eliminated but with a substantial 
surplus. Statute under which the De- 
partment operated in rehabilitating this 
mutual was drawn by Howard Spencer 
when he was the Liquidation Bureau’s 
general counsel. 

* * * 
Sidelights For Companies’ Annual 
Financial Statements 


All of the insurance companies have 
now filed with the State Insurance De- 
partments their annual statements and a 
review of them shows many interesting 
sidelights as usual, other than the rout- 
ine items which appear in every com- 
pany statement. Among the interesting 
sidelights are these: 

The very large dividends to stockhold- 
ers which were paid during the year 1935 
by the General Insurance Exchange Cor- 
poration ; 

The exceedingly small loss ratio in 
carthquake insurance, some companies 
not having paid a cent; some others 
having had losses of less than $50, all 


leading to the conclusion that there was 
little earthquake insurance being carried 
in Helena, Mont., at the time of the 
earthquakes which shook that city many 
times in 1935; 

The payment by the Hartford of $98,- 
593 in pensions to those who had been 
veterans of the company; 

The very few companies which wrote 
contingent commissions and the splendid 
experience in that line; 

The fact that most companies are up 
to now writing a limited amount of air- 
craft fire or aircraft property damage 
insurance; 

The few companies which wrote any 
rain insurance; one of them, by the way, 
being the Home with $55,568 premiums 
and $26,914 losses paid. 

The paying back of millions to the 
R.F.C. by the Globe & Rutgers as has 
already been published; 

The provision by several companies, 
including the General Exchange Insur- 
ance Corporation and the Atlantic Mu- 
tual, of reserves for loss on foreign ex- 
change; 

The disbursement by the General Ex- 
change Insurance Corporation of $34,- 
005 as compensation to agents, including 
brokerage. 

+ * * 


Special License Conference 


A number of important brokers of 
marine insurance and representatives of 
companies attended a conference at the 
New York State Insurance Department 
this week at which was discussed the 
subject of brokers: who deal with unli- 
censed insurers, and whether or not they 
should be required to have a special ma- 
rine insurance license in order to be 
able to place such insurance in unli- 
censed insurers. The Department thinks 
they should. 


* * * 


The N. Y. Elevator Strike 

The strike of the elevator operators in 
New York City caused considerable in- 
convenience to insurance men, but did 
not result in stopping the elevators. The 
first strike to be quickly settled was that 
in the Aetna Life & Affiliated Co.’s build- 
ing at 100 William Street. 

The strike in the Royal Building was 
followed by walking out of the operators 
in the building of the New Amsterdam 
Casualty at 60 John Street. One of the 
casualty companies in the Royal-Liver- 
pool fleet sent out a call for elevator in- 
spectors and they have been running the 
elevators in the Royal Building and are 
sleeping in the building. On each Royal 
car has been a guard accompanying the 
elevator operator. The elevators in the 
New Amsterdam Building have been run 
by young men in the service of one of 
the companies in the building. In the 
Home Insurance Co.’s building the reg- 
ular elevator men have been running the 
elevators in their street clothes. The 
Forty-second Street sector, where there 
are insurance outfits in most of the bus- 
iness buildings affected, the buildings 
were able to maintain elevator service. 

se «€ 


An Old Lunch Room 


The private lunch room in the insur- 
ance district which has the longest long- 
evity is that of the Atlantic Mutual, 
which restaurant is on one of the upper 
floors of the building occupied by that 
company at 49 Wall Street. The restau- 
rant started about 1865 when the Atlan- 
tic Mutual was in another building. 


* * * 


The Comprehensive Auto Policy 


About the recent comprehensive auto- 
mobile policy A. F. Shaw & Co., New 
York and Chicago, says: 

“The comprehensive automobile policy 
recently adopted by most fire and theft 
companies has helped brokers consider- 
ably in holding their fire and theft ex- 
pirations. Many assureds in the past 
year or two have dropped their fire and 
theft insurance, but with the broad cov- 
erage now given the assured under the 
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comprehensive form, a _ considerable 
quantity of this business is coming back 

“This new form has eliminated much 
of the technical portions of the old fire 
and theft form. In place of restricted 
and complicated definition of perils, the 
comprehensive policy now provides for 
‘any loss or damage’ with the exception 
of certain stated exclusions, which are 
hazards a policy could not properly cover 
against. 

“The increase in premium of the new 
form over the old is very shight, and we 
urge that you provide your clients with 
this form of policy when pleasure cars 
are to be covered.” 

> 


oa 

Had Good Titles, But No Salary 

W. W. Greene, vice-president and sec- 
retary, General Reinsurance Corp., told 
the story at the New Jersey agents’ 
meeting in Trenton last week about his 
experience back in 1917 of starting new 
duties as deputy insurance commission- 
er and manager of the Compensation 
Insurance & Inspection Bureau of New 
Jersey, but without a salary. His boss 
was the then Insurance and Banking 
Commissioner Lamont and Mr. Greene’s 
duty was to see him at the state capitol, 
to be told the routine of his job. It 
was his first visit to Trenton and he will 
always remember it as Commissioner 
Lamont told him that by some unex- 
plainable oversight the legislature had 
not appropriated enough funds to take 
care of the deputy commissioner’s salary. 
The member companies came to Mr. 
Greene’s rescue and helped him out un- 
til legislature’s next session. 

7 a * 


Shearn Moody 

\ break in the ranks of the powerful 
Moody family of Galveston came last 
month in the death of tke brilliant young 
Shearn Moody. He was something much 
more than an insurance official—vice- 
president of the American National—be- 
cause he had a part in many Galveston 
activities. Probably he was best known 
as an amazingly able hotel man. It was 
under his direction that the National Ho- 
tel Co. became one of the largest opera- 
tors of hotels in the United States, with 
units in most of the leading cities of 
Texas and other Southern and South- 

western states. 
* * * 
Question for a Current Events Class 


Who is George Ashwander? Answer: 
He is the man who missed becoming a 
household word by the merest chance 
As the main petitioner in the now famous 
Tennessee Valley Authority case decided 
by the U. S. Supreme Court recently 
he should have been under a_ burning 
spot light for months past, but the news- 
papers chose to tag the case under 
“TVA.” So George Ashwander’s fame 
is chiefly among lawyers. 
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Withers Reports Success In 
Handling of State’s Business 


Tells New Jersey Agents That 651 Policies Have Been W ritten 
to Date; Stults Describes Services Agents Are Rendering 
Under Agreement With N. J. Department 


When Carl K. Withers, New Jersey 
Commissioner of Banking and _ Insur 
ance, designated last November the 
members of the New Jersey Association 
of Underwriters to write the fire insur- 
ance on properties in the Department’s 
hands by reason of its reorganization 
and liquidation of distressed banking and 
loaning institutions holding such prop- 





C. STANLEY STULTS 


erties, he embarked upon an untried in 
surance program of national interest 
which bids well to be one of the success- 
ful achievements of the depression era. 
Commissioner Withers signed a contract 
with a single company, the American of 
Newark, thus concentrating payment of 
premiums, adjus tment of losses, and all 
other routine business within a single 
body. The American, in turn, is rein- 
suring 90% of the business in as many 
companies, about fifteen of which are 
New Jersey corporations, in accordance 
with the terms of its contract with the 
Department. 

That this program is proving satis- 
factory in actual operation was indicat- 
d at last Friday’s semi-annual meetin 
of the New Jersey Association at Tren- 
ton when C. Stanley Stults of Hights- 
town gave the encouraging report of 
secretary-treasurers of the county advi- 
sory boards to whom the American sub- 
mits all applications for coverage. Com- 
missioner Withers then spoke on results 
for the Department. 


Accepted Department’s Challenge 


Mr. Stults saw increased prestige for 
the association in having entered this 
unknown field and made good on the 
challenge issued by the Insurance De- 
partment. It proved the value of having 
strong county boards able to accept the 
responsibility and guarantee to the Com- 
missioner that “no matter how big the 
job he asked us to do we could do it,” 
Mr. Stults emphasized. He was glad to 
say that no deliberate slip-ups and very 
few errors had been made on writing 
the business; that advisory boards of 
the various counties had taken hold of 
the job seriously and had endeavored to 
prove to the people of New Jersey that 
the business could best be written by 
qualified agents. ; 

Policy surveys 


made by agents and 


ASSETS 
*Bonds and Stocks, 
valued as required 


by New York 


State Insurance 

Department .... $4,994,938.22 
forwarded to the Department have dis- Accrued Interest 8 915.51 
closed cases of over-insurance, Mr. : pene. Si scm 
Stults said, and new policies written at Cash 418.980.16 
lower rates will mean a saving to the wim bn tal cia fel a naiia i a 
state. In contrast, county secretary- Premiums in Course 
treasurers reported cases of insurance . ‘ 


of Collection 
(Not over 90 
days due) 


value of 
Housekeeping on 
has 


which were much less than the 
the property. 
and bad risks 


poor 
also been improved, 


429,687.28 


Bills Receivable for 


Premiums ...... 28.12 
Reinsurance Claims 
on Losses Paid. . 1,022.18 








*Bonds at Amortized Values; Stocks 
On the basis of December 31, 
owned, this Company’s total 
Note: 
as required by law. 








PHILADELPHIA FIRE AND MARINE 
INSURANCE CO. 
PHILADELPHIA, 


Financial Statement at Close of Business, December 3], 1935 


at Market Values December 31, 
1935 Market quotations for all bonds and stocks 
admitted 
$6,015,803.25 and surplus to $3,298,911.96. 
Securities carried at $204,300.00 in the 


PA, 


LIABILITIES 

Reserve for Unpaid 
en Oe 
Reserve for Un- 
earned Premiums 
Deposits Reclaima- 
ble on Perpetual 


A 


$ 301,945.00 


1,204,545,30 


Policies pees 36,378.13 
Reserve for ‘Taxes 

and Other Ex- 

ee eee 163,222.38 


—_— 


'nearned Premiums 
on Reinsurance in 
companies not au- 


thorized in New 

York State: ..... 9236.56 
Reinsurance Recov- 

erable on Paid 


and Unpaid Losses 
from companies 
not authorized 
New York State. 
Capital 
Surplus 


1,664.74 
1.000,000.00 
3,155,879.36 





$5,872,871.47 
1935, 


assets would be increased to 


above statement are deposited 








allowed 
date 


is that all existing 
to run to their regular expiration 
before being reinsured. 

It will not be surprising if the idea be- 


policies were 





CARL K. WITHERS hind this arrangement between the In- 
surance Department and agents is ex- 
coverage on non-existent buildings re- tended and if so Commissioner Withers 


moved. 
651 Policies Written to Date 
Withers, 


will be credited with a pioneering suc- 
cess. He has urged the agents not to 
be discontented at the start and to for- 
encouraged by get the profit loading features, and they 
the results to date, reported that 651 are re Ast 008 his advice. 
policies have been written for total in- 
surance of $4,000,000. He expected that 
the 1800 policies yet to be converted will 
produce about 1200 policies. In many 
cases four or five old policies have been 
or ( 8) 0 ( - 
ne et se a Herel rig te oa vice-president of the Phoenix of Hart- 
policies for total insurance of about $20,- ford, this their 
000,000. to Havana to make an 
He pictured business in Cuba. 


Commissioner 


ON ANNUAL VISIT TO CUBA 
Ronald R. Martin, United States man- 


ager of the Atlas, and P. C. Cothran, 


week made annual trip 


inspection of 


a triple ticup in handling Mr. Martin represents 


this business in that the policy surveys the Fire Offices Committee of London 
received from the agents are checked and Mr. Cothran the United States Fire 
against the real estate appraisals and Companies’ Conference. The third mem- 
then checked with the Schedule Rating ber of the committee is a representative 


The three 
and conditions 
which warrant 


Office. The full force of the plan, ad- 
mittedly a radical departure from ac- 
cepted methods, cannot be felt until the 
beginning of 1937. One reason for this 


of the local Cuban companies. 
take up matters of rates 
and any other matters 
consideration. 











The Tokio Marine & Fire 


Insurance Company, Ltd. 


United States Fire Branch: 80 John Street, New York 


J. A. Kersey, General Agent GtorGeE Z. Day, Ass’t. General Agent 


U.S 
PREMIUM RESERVE 
OTHER LIABILITIES , 
SURPLUS TO POLICYHOLDERS 
TOTAL ASSETS 


.—Statement December 31st, 1935 


$ 1,908,849.27 
740,265.75 
10,765,182.99 
13,414,298.01 


New York Insurance Department Valuation Basis. Securities carried at $623,876.12 
in the above statement are deposited in various States as required by law. 





























General Agents Meet at 
Little Rock, April 20-21 


The eleventh annual convention of 
the American Association of Insur- 
| ance General Agents will be held April 


| 20 and 21 at the Albert Pike Hotel, 
| Little Rock, Ark. Bernard P. Carter 
| of Richmond, Va., is president of this 


| organization. 
— si 








Royal-Liverpool Groups 
Assets Total $163,841,240 


A summary of the financial statements 
of the fourteen companies comprising the 
Royal-Liverpool Groups presents com- 
bined admitted assets of $160,041,938 with 
securities at convention values which is 
increased to $163,841,240 on a December 
31, 1935, market value basis. Of that 
5.7%, or $9,265,235, was in cash; 
6.3%, or $10,330,846, consisted of premium 
balances not past due and in course of 
collection ; 41.0% or $67,207,296, is invest- 
ed in United States Government bonds; 
these three items amounting to $86,803- 
377 being 53.0% of the total, in liquid 
holdings. The combined surplus to pol- 
icvholders at market values was $72; 
531,495. 


sum 












TAKE QUALIFICATION TESTS 

Three out of a total of three cand: 
dates for insurance brokers’ licenses 
passed the New York State Insurance 
Department qualification examination 2 
Albany on March 2. At the same time 
only four out of a total of seventeen 
candidates for agents’ licenses passed. 
Sixty-seven out of 139 candidates, o 
49% passed the New York Insurance De 
partment qualification examination held 
in New York City last month for appl 
cants for insurance brokers’ licenses. 
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A. H. Witthohn: 


New Vice-President of Federal Insurance Company Has 
For Years Been One of Leading Committeemen in Fire 
Twenty-ITwo Committees in 1929 


Insurance; On 


Witthohn, elected a vice-presi- 
Insurance Co., the 


A. H. 
dent of the 
other day, is one of the country’s star 


Federal 


fre insurance underwriters and produc- 
tion development men, an expert on mul- 
tiple coverages and in a business career 
of thirty-six years, has only worked for 
both 
Few, if any, men in the business 


two employers insurance com- 


panies. 
have had greater opportunities of seeing 
the wheels of fire insurance turn around, 
and he has not only been a keen observer 
of the fire insurance scene, but an active 
participant. 

His opportunity to note the mechanism 
of fire insurance in part came from the 
fact that for years he has been one of 
the leading committeemen in the busi- 
ness. Long ago he was recognized as 
being one of the reliable wheel horses, a 
quiet, courteous, unassuming, exceedingly 
intelligent and far-seeing person who 
did not object to carrying a load of com- 
mittee work. In the year of 1929 he was 
on no less than twenty-two committees. 
In some of these committces he was un- 
usually active. In all of them he was at- 
tentive, even if he had no occasion to 
say anything. He is on nothing like 
that number of committees today, but 
only recently he was put on the govern- 
ing committee of the New York Fire In- 
surance Rating Organization. 


The “Overlapping” Conferences 


While Mr. Witthohn for years had a 
splendid reputation as a fire insurance 
executive, it was really not until the 
famous meetings of the “overlapping” 
divisions of the business which resulted 
in a definition as to what is the real 
meaning of “marine insurance” that he 
became known to all divisions of the 
business. 

Those conferences grew out of the de- 
sire and request of George S. Van 
Schaick, then superintendent, made to 
the fire, marine and casualty companies, 
that they try to reach an agreement on 
this subject of “overlapping” as a guide 
to the various state Insurance Depart- 
ments. He called a conference at the In- 
surance Department where he presented 
what he had in mind accompanied by the 
hope that the companies in the three 
divisions of insurance could iron out their 
differences. This resulted in the appoint- 
ment of committees by the three divi- 
sions. Mr. Witthohn was chairman of 
the fire committee, which consisted of 
representatives of sixteen companies. Af- 
ter meeting as individual groups the com- 
panies met jointly, with Charles P. But- 
ler, then first deputy superintendent, in 
the chair, through the courtesy of the 
Superintendent. An entire year went by 
before there was an agreement reached. 
Incidentally, after the committee of six- 
teen had made a report another commit- 
tee of fire chief éxecutives considered 
the definition adopted for a month and 
then approved the committee of sixteen’s 
report. 

The definition of marine insurance 
reached by the agreement of all the car- 
riers has since been accepted by about 
thirty of the State Insurance Depart- 
ments. Before the definition was finally 
adopted Mr. Witthohn was chairman of 
the committee which got the New York 
Fire Insurance Exchange to adopt the 


ruling set forth defining “marine insur- 
ance.’ 
Some of Committees He Served 


The committees on which Mr. Witt- 
hohn has served have covered a wide va- 
riety of matters. He was on the original 
committee which wrote the forms and 
regulations of the Interstate Underwrit- 
ers Board, chairman of which was Ben- 
jamin Rush, president of the Insurance 
Co. of North America. He was also on 
the advisory committee of the I. U. B. 
when it was formed; and subsequently, 
was on the governing committee of the 
L. UB. 

From 1931-35 he was chairman of the 
multiple location risk committee of the 
New York Fire Insurance Exchange 
which made the rules which became uni- 
form with the rest of the country’s. 

For three years Mr. Witthohn was on 
the rates and rating methods committee 
of the Eastern Underwriters Association 
and was on several of its sub-committees. 
He was also on the committee which re- 
organized the four rating bureaus in 
Pennsylvania into the new Middle De- 
partment rating association. Also, he 
was on the executive committee of the 
New York Fire Insurance Exchange ; and 
on the first executive committee of the 
Inland Marine Underwriters Association 
as well as on a number of the latter’s 
sub-committees. Furthermore, he was on 
the fertilizer committee of the South- 
eastern Underwriters Association; and 
on the fire and casualty conference com- 
mittee of the Eastern Underwriters As- 
sociation. 

Rating Committees His Favorites 

This long list of committee activities 
carries with it the implication that Mr. 
Witthohn likes the job. He is a born 
insurance man who gets a kick out of 
his work, and is happy in it. While the 
conferences relative to the marine insur- 
ance definition were probably the most 
important of all those in-which Mr. Witt- 
hohn participated, his favorite commit- 
tees are those which have to do with rat- 
ing matters, and he has had particular 
pleasure in his contacts with the council 
of rating managers of the Eastern Un- 
derwriters Association on its rating com- 
mittee. These men are William B. Ward 
and Harold Hess of New York City; 
Jack Parker of the Western Actuarial 
Bureau, Chicago; Louis Wiederhold, 
Middle Department; Larry Daw, Syra- 
cuse; Leon A. Watson, New Jersey; 
Ralph Sweetland, New England Inspec- 
tion Bureau; Joseph M. Raine, S.E.U.A.; 
and, of course, Sumner Rhoades, man- 
ager of the Eastern Underwriters Asso- 
ciation. 

The principal reason that rating com- 
mittee matters appeal to Mr. Witthohn 
is because it is scientific work, concrete 
problems; with politics, log rolling and 
all that sort of thing eliminated. 


Began As Office Boy for Globe & 
Rutgers 


A public school boy in Brooklyn who 
also attended Commercial High School 
there, Mr. Witthohn went with the Globe 
& Rutgers in July, 1900. First job office 
boy. He went up through the various 
departments, — was examiner, inspector, 
underwriter; became assistant secretary, 
secretary; and then vice-president. At 
the time he left the’ Globe & Rutgers to 
vo with the Federal he was in charge of 
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WITTHOHN 


countrywide production and of the for 
eign business; supervised the inland 
marine department; handled the adver 
tising; and was exccutive assistant to 
President E. C. Jameson and First Vice- 
President Lyman Candee. 

The training he got there he regarded 
as exceedingly valuable. It was not an 
insurance organization composed of spe- 
cialists, but all the executives had a 
chance to handle a large variety of dut- 
ies. To illustrate: while with the Globe & 
Rutgers he never had a line sheet. He 
went to the Federal to take charge of the 
development of fire insurance. 


Family and Recreations 


Outside of the office Mr. Witthohn’s 
chief interests are his family, his flower 
gardens at his home in Pearl River, N. Y., 
near Nyack; and, while on vacation, bass 
fishing at Henderson Harbor, N. Y., on 
Lake Ontario where he has a Summer 
place. He has four children and three 
grandchildren. One of his 
os.eopath, and another will graduate in 
June from the Pennsylvania College of 
Osteopathy. His wife, who was Miss 
Nellie Van Courtland Hammond, is a 
inember of two of the oldest of New 
York families, the Beekmans and_ the 
Van Courtlands, Van Courtland Park, 
New York City, having been named after 
the family; and her great-grandfather 
was Col. “Bob” Hammond, a well-known 
figure in colonial war history. 


sons is an 


AMERICAN HOME REPORT 

Assets of the American Home at th: 
close of 1935 amounted to $3,297,959, net 
surplus was $1,405,736 and .policyholders’ 
surplus, including capital of $1,000,000, 
was $2,405,738. The assets gained $688,- 
392 and the net surplus was up $398,852 
over 1934. The unearned premium ré 
serve amounts to $649,634. 


JOHN L. MYLOD IN WEST 
John L. Mylod, secretary of the North 
sritish & Mercantile group with head- 
quarters in New York, is now on an 
extended Western trip. 
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NATIONAL UNION 
FIRE INSURANCE 
COMPANY 


Pittsburgh, Pa. 


OUT OF THE MAIL BAG 
“I have always considered the National 
Union one of the finest companies an 


agent could represent.” 


A 
Good 
Agency 
Company 
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N. Y, State Fire ean Net 


Premiums—lIncurred meena 1935 


Fire insurance net premiums received 
and net losses incurred for New York 
State business only during 1935 by com- 
panies domiciled in this state or ad- 
mitted to write here, taken from the 
companies’ annual statement reports now 
on file at the Insurance Department at 
Albany, are given in the table which 
appears below. After several years of 
declining income there was in 1934 a 
slight upturn in premiums while losses 
continued abnormally low. During 1935 
the premium income remained about the 
same as in the year before and losses 
declined again somewhat, although losses 
showed an uptrend during the last quar- 
ter of the year. 

The Home of New York maintains its 
ieadership in premium income with $,- 
359,181, up slightly from 1934. The Con- 
tinental is second with $2,214,486, a slight 
drop from the year before. Third comes 
the Hartford Fire with $1,969,098 and 
then the Great American with $1,893,964. 
Other leaders include the Aetna (Fire), 
$1,537,075; Insurance Co. of North Amer- 
ica, $1,411,673; Fidelity-Phenix, $1,286,- 
%1; Liverpool & London & Globe, $1,- 
226,244, and Royal, $1,224,884. Additional 
companies with premium income of $1,- 
000,000 or more included the American 
Equitable, Automobile, National Fire of 
Hartford, National Liberty, Niagara and 
Travelers Fire. 

The figures for practically all the com- 
panies with net premiums of $10,000 and 
more follow: 





Net Net Losses 
‘ Premiums Paid 

Be FOO svccicanivcars $1,537,075 $548,139 
Ras 871,407 346,081 
ar a la ere 64,784 19,243 
EE SEO 87,136 43,883 
meee Bae, BH. Yi... ccc 31,911 5,372 
SS eer er 296,746 94,492 
American Alliance ....... 289,087 116,816 
American Central ....... 294,761 90,937 
American Eagle ......... 910,290 331,367 
American Equitable 1,089,908 481,523 
American & Foreign ..... 112,269 34,215 
American Home Fire..... 124,050 39,952 
Memerieah, Wi, J. vecsesecs 698,015 256,898 
Alliance, Eng. ......00.:; 332,614 182,249 
American Reserve ....... 198,792 98,204 
American Union 54,852 17,255 
DY atdnethaséheewses 61,890 19,435 
Peer =.. ae 340,130 101,027 


Automobile 
Baltimore American ..... 
Bankers & Shippers...... 
Baltica 
et OE Ee ia A 
British America ...... 
British General 
a Far ee 
Caledonian-American 
Caledonian 
California 
Camden Fire 
NS ee cals hid mietcn cua 
Central, Md, 
Chris. Gen’l 
Century 
Citizens 
City of New York........ 
Columbia Fire, Ohio..... 
Columbia of N 
CE: cccc6us eedeees 
Commercial Union Assur.. 
Commercial Union Fire. 
Commonwealth 
Concordia 
Connecticut Fire 
Continental 
County 
Detroit Fire & Marine. 
Dixie Fire 


NSS SS ear 
Empire State 
Employers’ Fire 
Church Properties 
Equitable F. & M........ 
Eureka-Security 
Excelsior 
Federal 

Federal Union 
Fidelity & Guaranty Fire.. 
Fidelity-Phenix ‘ 
Fire Ass’ wm of FRils.....00 
Fireman’s Fund ......... 
Firemen’s, Newark ...... 
Firemen’s, Washington ... 
First American 
French Union 

Franklin 
General, 
General 
General Schuyler 
Georgia Home 
Crane 9. BH Me. wesccccs 
Glens Falls 
Globe & Republic........ 
Globe & Rutgers......... 
Granite State 
Great American 
Great Eastern 

Halifax 

Hanover 
DRED cacacecns 
Hartford ... 
eS Ae. Peer 
Home 
Homeland 








723,342 
730,650 
47,800 


4, 359, 181 
87,856 






March 13, 1936 









































standing. 


to assume. 





Cagle 
British Dominions 


Insurance Company Limited 
of Mondor, England 


HARRY G. CASPER 
United States Manager 
90 John St., New York 


CARROLL L. DeWITT 
Asst. U. S. Manager 















a ASSURANCE COMPAN 
102,785 
85,858 
47,510 
158,149 J. S. FRELINGHUYSEN, President 
15,717 
134,964 
2 
278 111 WILLIAM STREET, NEW YORK 
57,256 
202,777 
19,689 
53,897 
75,006 
50,002 
51,053 
78,388 SURPLUS TO POLICYHOLDERS, $2,405,735.87 
,182 
49,669 
79,195 
167,279 
35,925 
101,784 
113,078 
102,742 
717,970 ™ 
27,823 RE nn ra as ois 64,625 18,762 Grthers, M. YW. occccce - 401,08 
51,186 Inter Ocean Re.. 107,914 24,661 North River .... 600170 re 
10,993 Imperial, N. Y..... 96,382 38,203 North Star, ....00..0000+0 124,730 49,190 
96,952 Insurance Co. of N, A.... 1,411,673 368,942 Northwestern F. & M.... 86,866 18,293 
15,617 Ins. Co. State of Pa...... 76,313 34,03 Northwestern Nat’l ...... 371,823 133/905 
70,290 International .........00. 201,958 57,225 Norwich Union .......... 314,621 109'877 
102,156 Knickerbocker .........+. 247,428 80,33 rrr 136,005 48,321 
15,114 Law Union & Rock...... 111,443 40,244 Ohio Farmers ........... 190,740 59.732 
38,372 Lincoln Fire ........++-- 8,24 17,109 Old Colony .....cccccess 161,822 65,634 
65,406 EL. & Li. & Gu cccccecccee 1,226,244 373,841 MN ea kn tcd dod cxad see 160,874 52,632 
3,934 London Assur. ...-.+..+- 261,982 87,43 POE TOD scecccnwecess 319,329 120,379 
34,043 London & Lancashire.... 416,157 141,297 _— Pacific National ......... 70,379 30,144 
73,388 Lumbermen’s ........+..++ 212,272 le rare 131,005 40,416 
16,098 Manhattan F. & M....... 77,720 29,536 Patriotic ............+ ++. 58,645 20,438 
33,704 Maryland .......eseeeeee 115,682 gi" eee ne ae 440,354 183,642 
24,078 Mass. F. & M...... cccccee 68,432 27,823 Pennsylvania OTSA 407,505 141,525 
45.484 Mechanics & Traders..... 84,774 23,039 Phils. F. & M........... 467,044 185,409 
462,895 ON TT 392,319 111,314 Phila. National ......... 56,723 22/457 
197,842 Merchants Fire Assur..... 417,141 83,086 Phoenix Assurance ...... 532,538 172'837 
211.376 Merchants, Colo, .....--. 75,827 31,754 Phoenix, Conn. ......... 934,370 293,188 
299,981 Merchants, R. I. ......-. 86,802 | 2. 2S 95,947 33,923 
20,312 Merchants & Mirs eee 169,395 50,064 SSS SERS ROL 60,044 26'899 
183,510 Mercury .......s++e+e eee 159,154 Ml gD 75,381 32,749 
48,013 Metropolitan Fire ....... 257,957 87,319 Providence Washington. . 433,585 147018 
184,664 Michigan F ciguianis 105,467 at ha ............” 58°541 fet 
88,156 Milwaukee Mechanics .... 187,511 47,207 Prudential, G. B. : 152'814 
69,035 ee Oa 53,732 45,232 Queen 266'124 
20,430 National x 182,590 Reliance 94.705 
30,073 National 310,140 Rhode Island ..........: 130,186 2,303 
105.124 National 392,576 Richmond ..............- 141,346 113,934 
267,059 National R \ 5,07 49,40 Rochester American ..... 126,250 1,186 
92,356 National Security ......- 95,138 31,851 Royal Exchange ......... 272/325 99/743 
4,169 National Union ......... 557,344 300,745 Royal Insurance ......... 1,224,884 373,841 
24,893 Newark .....ceeseeseeees 402,221 122,924 oe, ae 74, 20,222 
759,534 New Brunswick .......-- 131,993 45,924 St Paul F. Sat 480,679 237/967 
9,198 New England ..........- 26,366 9,113 Scottish Union & Nat'l. 389,034 149,184 
38,420 New Hampshire ......... 386,880 °° dk eee etineiete 30,271 9°313 
133,440 New Jersey ....ccccccece 155,354 oa se = & etaaiee 54°811 33/573 
S046) MG TOEE cncccsecncss«s 340,656 TRE SOUT vcs ccc cccecss avs 270,043 97,222 
883.287 New York Underwriters. 576,05 167,590 Skandia ..-.scsesssseree 200,661 84,308 
S2AOF IREREE. a ocencvcscieseeee ,158,041 s2o's00 Skandinavia ............. 173,482 46,905 
1,446,979 North British & Mer..... 912,876 9,892 Southern of N. Y. ....... 82.300 27'593 
37,492 Northern Assurance ..... 361,407 109,507 Springfield F. a — 897293 310,319 
Standard, Hartford ...... 255,660 76,144 
Standard, Oy ovsenean ee 59,561 
Dt eveseces COC TOR CNS e Ke 237,987 72,233 
UE cacueescéacdacakceuess 503,118 145,640 
Sun Underwriters ....... 76,367 32,116 
BOGGS .ccccce 128,057 40,121 
WOR cacduccesacetnsacens 57,346 67,059 
Swiss BS. ccccece beneenee 953,766 428,595 
Tee Te O Fanssccscene 210,772 58,561 
Transcontinental ........ 9,126 10,633 
Travelers Fite .ccccccces 1,106,584 184,212 
cc eS rr 62,121 22,129 
Union Assurance ........ 134,644 41,539 
Union Fire, A. & G...... 51,253 17,668 
Union Marine & Gen..... 86,487 49,684 
Union & Phenix ......... 123,452 51,718 
United States Fire....... 943,085 360,186 
WRENS cccccccccvccesce 117,367 48,012 
Virginia F. & M.......-+- 59,028 30,448 
Washington ...........+. 28,985 4,243 
Westchester .....-.--+0+- 467,582 148,653 
Western Assurance ...... 151,081 17,413 
World F. er 129,553 48,351 
Vorkshire ..ccccccccceess 163,343 70,206 


A fine old English Company of high character and 
It is one of the largest Companies of Great 
Britain doing business in the United States and writes 
all the hazards a Fire Insurance Company is permitted 


BERT A. JOCHEN 
Asst. U. S. Manager 


























International Reports 
Large Gains Last Year 
The International, fire reinsurance 
company headed by Sumner Ballard as 
president, reports assets of $6,052,523 in 
its statement for 1935. The net surplus 
amounts to $3,205,922 and the policy- 
holders’ surplus, including $1,000,000 cap- 
ital, stands at $4,205,922. Assets in- 
creased $879,280 last year and the net 
surplus gained $889,433. The reserve for 
unearned premiums amounts to $1,407,- 
207. 





RUDOLPH LAZARUS DIES 
The well-known insurance man, Ru- 
dolph Lazarus, member of the broker- 
age firm of Wilhelm Lazarus in Ham- 
burg, died on February 11. 
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You CAN FIGHT SHADOWS 


The shadow of loss hovers 
over every property owner. 
You can protect your clients 
from this shadow by providing 
them with proper insurance in 
the strong companies of the 
“America Fore” Insurance and 
Indemnity Group. ; | 


A C\proven By \THE ACID TEST/OF TIME /7 /f 
America Fore Insurance S and Indemnity Group 


THE CONTINENTAL ‘INSURANCE COMPANY NIAGARA FirE INSURANCE COMPANY 
AMERICAN EAGLE FirRE’ INSURANCE COMPANY : MARYLAND INSURANCE COMPANY OF DELAWARE 
FIDELITY-PHENIX FiRE INSURANCE COMPANY = THE FIDELITY AND CASUALTY COMPANY 
First AMERICAN FiRE INSURANCE COMPANY - AENEAN FORE pa oem mc deel 


BERNARD M. CULVER, President * 
INSURANCE 


Eighty Maiden Lane, |e) New York,N.Y:. 


} } 





NEW YORK CHICAGO SAN FRANCISCO DALLAS MONTREAL 
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Close to 300 Attend 
N. J. Agents’ Meeting 


ASS'N -MEMBERSHIP INCREASED 


President Schmults Reports Formation 
of New Local Boards; Non-Agency 
Competition Serious 
The New Jersey Association of Under 
writers, whose increased membership, 
financial strength and influence in recent 
years has made it a more important unit 
of the National Association of Insurance 
Agents, was in semi-annual session last 
Friday in the Hotel Stacy-Trent, Tren 
ton, with around 300 agents and company 

representatives in attendance. 
President Kenneth H. Bair of the Na- 
tional Association honored the mecting 





EDWARD M. SCHMULTS 


with his presence and “sat in” with the 
executive committeemen, vice-presidents 
and secretary-treasurers of advisory 
boards who met Thursday evening for a 
long conference. President Bair was 
much impressed by the smooth running 
machinery of the association and its ex- 
ecutive committee and paid this tribute 
in his luncheon speech. Other honored 
guests were Carl K. Withers, State Com 
missioner of Banking and Insurance; 
Chris A. Gough and A. R. Lawrence, 
Deputy Insurance Commissioners; Leon 
A. Watson, Schedule Rating Office ex 
pert, and W. W. Greene, vice-president 
and secretary, General Reinsurance 
Corp., who is president of the Casualty 
Actuarial Society. 

The meeting got under way with the 
address of welcome and report of Presi 
dent Edward M. Schmults of Ridgewood, 
N. J. He was in a happy mood as he 
told of the accomplishments of the past 
six months, and the pleasure of meeting 
together, renewing old friendships and 
making new ones afforded by such gath- 
erings. He graciously acknowledged the 
loyal support given by the membership 
to his administration, and “the splendid 
feeling existing between company field 
ee traveling New Jersey and our mem- 
bers.” 


Satisfactory Arrangement with 
Commissioner Withers 


By far the chief accomplishment of the 
New Jersey Association of Underwriters 
in the past six months has been the sat 
isfactory arrangement with Commission 
er Carl K. Withers who last November 
designated the more than 400 members 
of the association and its affiliated local 
boafds to write the insurance on proper 
ties in the hands of the Insurance De 
partment by reason of its reorganization 
and liquidation work with distressed 
banking and loaning institutions holding 
such properties. The progress to date 
under this plan was given to the meeting 
by Commissioner Withers, whose speech 
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MAINTAINING 


the traditions of more 
than a century of faithful 
and reliable service to agents 
and policyholders in every 


part of the world. 





NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 


75 Maiden Lane, New York 
HART DARLINGTON, President 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 


75 Maiden Lane, New York 
HART DARLINGTON, President 


ln NORIVICH UNION there is strength 


COMPANIES 
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is reviewed in an adjoining column, and 
in addition to the observations of ¢ 
Stanley Stults, past president, who re. 
ported as a member of the county ad. 
visory committee for secretary-treasurers 
of advisory boards. 

President Schmults had the following 
to say: “When the Commissioner's ypj. 
que plan, which has received national 
comment, was announced and it was 
known that the business was to be dis. 
tributed among local agents, some skep- 
ticism was expressed as to the worka- 
bility of the plan. 

“Those doubting Thomases overlooked 
two things, (1) that our banking and jp- 
surance department had a thorough and 
working knowledge of the business and 
knew our association through many con- 
tacts with its officers; (2) the ability and 
willingness of our members to handle 
the business efficiently and unselfishly, | 
say unselfishly, for although we will re- 
ceive the regular commissions on the 
risks, we were actuated by the desire to 
render a real service and that our com- 
pensation was secondary. 

“We are pleased to state that the busi- 
ness is being handled to the entire satis- 
faction of the Department. 

“In order properly to write and service 
the risks the county plan was effected 
and considerable time was given by 
Stanley Stults and your officers in get- 
ting things under way. We are indebted 
to Stan for his splendid and unselfish 
efforts in bringing about our participa- 
tion. No wonder he has that large frame, 
He needs it to hold a big heart.” 


Praise for Alan Livingston 


Pointing to other results achieved by 
the association President Schmults spoke 
first of its healthy financial condition and 
said: 

“Our association is in a stronger posi- 
tion today than at any time in its his- 
tory, particularly with regard to its fin- 
ances which is reflected in the report by 
Secretary-Treasurer Alan Livingston 
The fine manner in which he has handled 
the combined office deserves commenda- 
tion. If this administration is a success 
it will be due in no small measure to his 
efficient work. 

“This year we will be able to accom- 
plish that which previous administrations 
have hoped to do, but which finances 
would not permit; the setting aside out 
of current receipts the amount due the 
National Association for the current 
year. In explanation, the national alloca- 
tion for a given year is based on our 
membership by months for the previous 
year. Heretofore we have paid out of 
current receipts our allocation for the 
prior year. Hereafter, when we receive 
dues, in each case the national proportion 
will be provided for and we will be ona 
pay as we go basis. This will be a big 
step forward for our association. 

“Also during the year our administra- 
tion fund authorized last September has 
been increased to $300. This fund which 
is not subject to requirements of annual 
budget appropriations will be increased 
from time to time as finances permit. In 
accordance with the resolution I have 
appointed as trustees of this fund—Past 
Presidents William G. Hurtzig, Col. Fred 
Hickman and C. Stanley Stults.” 


Growth in Membership 


President Schmults then spoke of the 
membership increases which are being 
made and said: “This year we have had 
a considerable increase in membership 
which will be reported on by Charlie 
Meek, chairman. In building up our 
membership we have considered each ap- 
plication carefully to determine the elig!- 
bility of the applicant. Our new members 
are all qualified and substantial agents 
in their communities, and add prestige to 
our association. We are glad to have 
them join with us and know that they 
too will benefit thereby. 

“Our membership is becoming more 
representative state-wide. This is what 
we are working for and is valuable 
our legislative work and other activities 
Times change, but legislators still count 

(Continued on Page 51) 
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Russell Calls On Exchange Members 
To Observe Obligations Or Resign 


Joseph W. Russell, vice-president of 
the Aetna (Fire), on Wednesday was 
reelected president of the New York 
Fire Insurance Exchange at the thirty- 
seventh annual meeting. In acknowl- 
edging this honor he took occasion to 


speak to the members in plain terms 
with reference to the sanctity of the 
obligations they assumed when they 


joined the Exchange. He pointed out 
that all members had pledged themselves 
to observe the rates, rules and regula- 
tions of the Exchange in letter and in 
spirit and not to make any agreement 
with brokers or others not in accord- 
ance with the rules of the Exchange. 
Continuing, he said: 

“Did you make a mental reservation 
when you signed the agreement? 

“If you made such a reservation you 
weren’t honest or honorable. 


No Compromise With Honor 

“If you didn’t and are not living up 
to your agreement in letter and in spirit 
you are neither honest nor honorable, 
and you can’t compromise with honor or 
honesty. You should resign or apply for 
a release from this obligation if you can’t 
or won't live up to it. 

“Recently to our shame, in my opin- 
ion, you have authorized the executive 
committee to employ counsel to assist 
the arbitration committee in enforcing 
the brokerage rules that each of you 
contributed in making or _ solemnly 
pledged yourselves to observe. 

“I have been a member of this body 
since 1914—twenty-two years; I have 
faithfully attended its mectings and giv- 
en my time on committees in the in- 
terest of you all. Many of you have 
done the same. Five years ago we com- 
menced the practice of reading to the 
meetings a record of the fines imposed 
for infraction of the rules in the belief 
that publicity would deter the offending 
member from a repetition of the offense. 

“Many of these violations are made 
unwittingly and are of minor importance, 
but I have yet to notice any comment 
from any member in such a meeting, be 
the violation minor or serious, evidently 
committed with deliberate intent and in 
total disregard of the pledge the mem- 
ber has taken when he joined the or- 
ganization. The only evidence of dis- 
approval on the part of the members is 
a cynical smile. 

“Why shouldn’t such a violator resign 
or if so callous as to be indifferent why 
shouldn’t he be requested to resign? 

“If membership in this organization is 
valuable—and you all know it is—such 
a course would bring results. 

“You are selling contracts of indem- 
nity—contracts legal and moral. How 
can a man be moral in his contract op- 
ligation and immoral in selling it. You 
know the answer: he can’t. 

“Your executive committee is carrying 
out your instructions, and as already an- 
nounced has employed counsel. They 
intend to explore vigorously the possi- 
bilities of this method of compelling us 
to be honest. If conviction follows, no 
member should complain. If the penalty 
is not only a fine but the public dis- 
grace of the offender coupled with the 


loss of his license from this Insurance 
Department, I predict the violator will 
never cease to regret his failure to take 
more seriously the pledge he made to 
his fellow associates and the loss of con- 
tact with his legitimate competitors who 
have regarded their obligations as hon- 
est men.” 


Other Officers Reelected 

Wilbur R. Crane, secretary of the 
Crum & Forster companies, was re-elect- 
ed vice-president of the Exchange and 
Harold M. Hess continues as manager 
and secretary-treasurer. Elected to com- 
mittees for terms expiring March 8, 
1939, were the following: 

Executive—H. E. Maxson, Continental, 


Class 1; Henry H. Reed, Insurance Co. 
of North America, Class 2, and G. R. 
Michelsen, Hall & Henshaw, at large. 


Arbitration—G. W. Hartford 


Graham, 


Fire, Class 2, and J. W. Kavanagh, Fowl- 
er & Kavanagh, Class 3. 
Rates, Rules and Forms—J. W. Nich- 


ols, Queen, Class 1, and J. W. 
las, at large. 


Begg, At- 


Brooklyn Proposal Voted Down 
The Exchange considered in commit- 
tee of the whole the report of the 
Brooklyn agents contact committee in- 
volving change in the Exchange Agree- 
ment, Section 3 (b), limiting the writ- 
ings of Exchange members in Exchange 
territory to Manhattan and the Bronx 
and the American Dock Stores and Piers 
in the Borough of Richmond. Repre- 
sentatives of Brooklyn agencies were 
given the privileges of the floor and the 
following participated in the discussion: 
William F. Stanz, John F. Seekamp, 
Charles D. Fraser, Stewart Cavanagh, 


Clinton P. Hamilton, Stanley J. Corsa, 
Henry J. W. Hammond. W. J. Man- 
ning, Brooklyn agent who is a member 
of the exchange, also spoke strongly 
for the proposal. 

A rising vote in committee of the 
whole was overwhelmingly against the 
adoption of the proposed amendment 
and the Exchange approved the recom- 
mendation of the committee of the 
whole 

The Brooklyn agents are not badly 
discouraged, however. They did _ not 
really expect to have their proposal ap- 
proved at this time but sought primarily 
to pave the way for some future changes 
in the existing situation so that the 
Brooklyn agents will not remain always 
under what they terma serious handicap. 

Supplemental Contract Approved 

The Exchange approved the additional 
hazards supplemental contract applying 
to the general run of mercantile, man- 
ufacturing, institution and dwelling risks. 
Covers under this contract include wind- 
storm, hail, explosion, riot, aircraft and 
motor vehicle damage. The Exchange 
also granted permission for inherent ex- 
plosion hazard coverage in sprinklered 
meat and pork packing plants and pro- 
vided a charge therefor. 

W. J. Reynolds of Corroon & Reynolds 
was appointed a member of the Central 
Bureau committee for three years. 

Twenty-five year certificates were pre- 
sented to two members of the Exchange 
staff by the president upon recommenda- 
tion of the executive committee: Harvey 
K. Lee, inspector, and Thomas M. Dick, 
superintendent of ratings. 

William A. Hanssler, representing the 
Monarch Fire, was elected to Class 3 
membership. 

Interesting Data in Hess Report 

Manager Hess in his annual report 
presented interesting information on loss 
ratios in recent years. The kinetic aver- 
age loss ratios for several five-year 
periods show the following: 


Sere 17.5% 
eee 50.6% 
| rs 52.3% 
ek Cre 51.9% 
“For the year 1934, the latest avail- 
able,” said Mr. Hess, “the decrease in 
average rate regardless of term was 
abruptly diminished, amounting to one 


cent and resulting in an average of forty 
cents. It should be noted, however, that 
reductions in rates due to changes in 
specific rates and minimum rates and 
broadening of rules, have not had op- 
portunity to produce their full effect 
upon statistics until the lapse of five 


years from the date of the change.” 
At the close of 1935 the membership 
of the Exchange consisted of the fol- 


THE UNRIVALLED FACILITIES OF 


THE NATIONAL FIRE GROUP 


ARE ALWAYS AT THE COMMAND OF OUR AGENTS EVERYWHERE 








NATIONAL FIRE 
INSURANCE COMPANY 
OF HARTFORD 
CAPITAL $5,000,000 
SURPLUS AVAILABLE FOR PROTECTION OF 
POLICYHOLDERS 


$23,891,971.01 








POLICYHOLDERS 
$2,853,590.30 
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THE 
NATIONAL FIRE 
INSURANCE COMPANY 
OF HARTFORD 
GROUP 


F. D. LAYTON, President 
S. T. MAXWELL, Vice-President 
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MECHANICS AND TRADERS 
INSURANCE COMPANY 
HARTFORD 
CAPITAL $1,000,000 
SURPLUS AVAILABLE FOR PROTECTION OF 
POLICYHOLDERS 


$3,667,491.61 
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Fram Annual Statements, December 31, 1995 





WE WELCOME INQUIRIES FROM AGENTS 
WHETHER OR NOT THEY REPRESENT 
one bee THE NATIONAL FIRE enour 
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- 
Insurance Premiums 
Financed 
Our plan meets today's needs for 
Individuals and Business Concerns 
No Fees e Small Interest Charge 
. . Assured May Retain Policies . . 
.. Fire .. Automobile . . Casualty . , 
. . Inland Marine. . Jewelry .. 








FULL COMMISSION PAID BROKER 


White & Camby, Ine. 
INSURANCE UNDERWRITERS 














41 East 42nd Street, New York 
Telephone: VAnderbilt  3-4409 
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BEFORE SIGNING YOUR 1936 LEASE— 


ATTENTION BROKERS!! 


Progressive Life Insurance Agency, 
representing large Eastern Company, 
has desirable office space to offer, in 
building situated in heart of downtown 
insurance district, to General Insurance 


Brokers, in consideration of their Life 
Production. Rent free. Inquiries in. 
vited. Confidential. 

BOX 1274 


THE EASTERN UNDERWRITER 
94 Fulton St., New York 











lowing: Class 1 members, 36; Class 2 
members, 31, and Class 3 members, 49, 
making a total of 116 members. Sig na- 
tory companies total 214; Manhattan and 
Bronx agents, thirty-three, and Brook- 
lyn and Long Island City agents total 
156. Receipts from fines during the year 
totaled $9,728, there being ninety-one 
fines imposed. The total amount of fines 
imposed decreased $290 or nearly 3%. 
The arbitration committee held fifty-four 
meetings last year, compared with nine- 
teen for the executive committee and 
twenty-five for the rates, rules and forms 
committee. Rate cards printed and dis- 
tributed totaled 12,572,458, a decrease of 
2,715,891, over 174%. 


BROOKLYN AGENTS’ MEETING 





W. J. Manning Re-elected President; 
Other Officers Also Held Over; 
Exchange Proposal Discussed 
The annual meeting of the Brooklyn 
Fire Agents Association, Inc., was held 
at the Hotel Bossert on Monday. Re- 
ports were rendered by the various 
standing committees and by the officers 
The followine officers then were re- 
elected unanimously: president, W. J 
Manning; vice-president, J. F. Seekamp; 
treasurer, S. J. Corsa, and seerctary, A. 

B. Sohl. 

Committees were elected as_ follows: 
executive committee (re-clected)—W. F. 
Stanz, chairman; F. S. Pendleton, S. 
Cavanagh, S. A. Lemma, M. L. Nathan- 
son, 

Public relations committee: F. a Eck- 
els, chairman; C. R. Rikel, W. Ittner, 
H. C. Mitchell, H. J. W. ates 

Membership committee: N. Leith, 
chairman; L. D. Krasner, J. A. Meyer, 
S. Wolsk, G. Rilling. 

There was considerable discussion re- 
garding the meeting of the New York 
Fire Insurance Exchange on Wednesday 
at which the change in the agreement 
to give Brooklyn agents equality with 
Manhattan agents on underwriting pow- 
ers was to be brought up. The asso- 
ciation named Messrs. Seckamp, Ham- 
iIton, Cavanagh, Fraser, Hammond and 
Stanz to represent it at the meeting. 

W. J. KENT ‘WITH “SPARKS 

W. J. Kent has been appointed a 
bonding department manager of C. 
Sparks & Co, Inc., principal office (be 
low Fourteenth Street, N. Y.) of the 
American Bonding. 
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LOYALTY GROUP 




















FIREMEN’S INSURANCE, COMPANY OF NEWARK, NEW JERSEY 


81 YEARS IN BUSINESS 


ORGANIZED 1855 


Surplus to Policyholders, Dec. 31, 1935, $18,726,802.59 








THE GIRARD 


FIRE & MARINE INSURANCE CO. 


Organized 1853 
Surplus to Policyholders Dec. 31, 1935 
$2,478,793.65 


83 YEARS IN BUSINESS 





THE MECHANICS 
INSURANCE COMPANY OF 
PHILADELPHIA 


Organized 1854 
Surplus to Policyholders Dec. 31, 1935 
$947,031.53 


82 YEARS IN BUSINESS 





NATIONAL-BEN FRANKLIN 
FIRE INSURANCE CO. OF 
PITTSBURGH, PA. 


Organized 1866 
Surplus to Policyholders Dec. 31, 1935 
$2,202,153.91 


70 YEARS IN BUSINESS 





THE METROPOLITAN 
CASUALTY INSURANCE CO. 
OF NEW YORK 


Organized 1874 
Surplus to Policyholders Dec. 31, 1935 
$1,525,801.63 


62 YEARS IN BUSINESS 








HAZARDS INSURED 


Fire and Lightning 
Sprinkler Leakage 


Loss of Use 
Windstorm—Tornado 
Explosion 
Earthquake 
Ocean and Inland Marine 
Riot and Civil Commotion 
Tourist Baggage 
Parcel Post 
Aircraft 
Automobile Comprehensive Cover 
Automobile Fire and Theft 
Automobile Liability 
Property Damage & Collision 
Residence Water Damage 
Plate Glass 
Personal Accident and Health 
Group Disability 
Public Liability 
Contingent Liability 
Elevator Liability 
Professional Liability 
Golf and All Sports Liability 
Burglary, Theft and Larceny 
Hold-up—Robbery 
Products Liability 
Fidelity Bonds 
Surety Bonds 
Check Alteration and Fergery 


LOYALTY GROUP 


] Policies Protect Surely, Swiftly 
and Completely 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


Organized 1852 
Surplus to Policyholders Dec. 31, 1935 
$5,721,283.08 


84 YEARS IN BUSINESS 











SUPERIOR 
FIRE INSURANCE COMPANY 


Organized 1871 
Surplus to Policyholders Dec. 31, 1935 
$2,313,580.60 


65 YEARS IN BUSINESS 





THE CONCORDIA 
FIRE INSURANCE COMPANY 
OF MILWAUKEE 


Organized 1870 
Surplus to Policyholders Dec. 31, 1935 
$2,666,788.17 


66 YEARS IN BUSINESS 





COMMERCIAL 
CASUALTY INSURANCE CO. 


Organized 1909 
Surplus to Policyholders Dec. 31, 1935 
$1,950,229.35 


27 YEARS IN BUSINESS 








WESTERN DEPARTMENT 
844 Rush Street 
Chicago, Illinois 





CANADIAN DEPARTMENT 
461 Bay Street 
Toronto, Canada 


EASTERN DEPARTMENT 


10 Park Place 
NEWARK, NEW JERSEY 


PACIFIC DEPARTMENT 
220 Bush Street 
San Francisco, Cal. 





SOUTH-WESTERN DEPT. 
912 Commerce Street 
Dallas, Texas 











AGE—EXPERIENCE—GOOD FAITH—PERFORMANCE—SOUND INSURANCE PRINCIPLES 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








Recently at Schenectady, N. Y., a din 
was given by company representa- 
tives to the firm of E. E. Devendorf & 
Co., of , Oe oe has 
completed twenty-five years of faithful 
service. The banquet was held at the 
Van Curler Hotel at» Schenectady, there 
being present Mr. and Mrs. Devendorf 
and Mr. Devendorf, Jr., their office staff, 
Mr. Sharkey, special agent of the North- 
western National, Mr. Leikert of the 
Northern of New York, Mr. Sheehan of 
the Dubuque, Mr. Westervelt of the 
Merchants of Colorado and other com- 
pany representatives, eleven in all. Mr. 
Westervelt gave Mrs. Devendorf a large 
bouquet of roses (Jim always looks out 
for the wives of agents in affairs like 
this), and Mr. Devendorf received a desk 
set from Mr. Dayton of the Norwich 
Union Indemnity. Mr. Sheehan of the 
Dubuque donated an electric clock. As 
they say in the papers, a good time was 
had by one and all. Mr. Devendorf is 
one of those old-time agents, who has 
always served the public and his com- 
panies well,—a gentleman and moreover 
a good business man. 

se 


ner 


Amsterdam, which 


* 
Habits Which Are Not Desired 

In recomending a special agent for an 
open position in his company’s territory, 
another agent wrote as follows among 
other things: “....He doesn’t use the 
double negative, nor does he say ‘Oh 
yeah’, nor ‘all rightie’, nor ‘okiedokie’— 
he is a gentleman and I recommend him.” 

This may seem silly to some, but it 
certainly hurts a company in the eyes 
of an influential agency run by good bus- 
iness men to have the company’s field 
representative earmarked as a roughneck 
as to language from the start. 

* 2 ¢ 


The Whistling Pest 


One of the public pests one encounters 
nowadays is the whistling bootblack or 
minor employe in small town railroad 
stations. Recently I was marooned at 
Fonda, N. Y., during bad storms, and 
had to wait two hours for the belated 
through train. The Italian bootblack 
whistled continuously, very much pleased 
with himself, and no direct looks from 
the waiting passengers had any effect. He 
interpreted them in his abysmal ignor- 
ance as approval. We did not mind as 
much waiting in the dreary, poorly ven- 
tilated, ancient railroad station with the 
smell of sixty years in it, surrounded by 
town bums and unruly boys showing off, 
as having to listen to this darned fool 
whistling. 

& &.-* 


Railroad Jokes 


Among the original jokes (some say 
that there have not been more than ten 
original jokes from the dawn of civiliza- 
tion and that all since then are based on 
these original ten) that have been over- 
worked is the joke about the slowness of 
trains on some railroads, like the “Weary 
R. R.,” for the Erie, etc. I heard the 
following at Norwich, N. Y., and think 
it is partly a new one: 

Railroad agent: “Here’s another farm- 
er who is suing us on account of his 
cows.” 

Official : “ 
I suppose ?” 

Agent: “No, he claims our trains go by 


One of our trains killed them, 


sq slowly that the passengers lean out 
the windows and milk the cows.” 
* x 
Hard Boiled Eggs 
When we are employed by others, high 
or low, we are supposed to follow in- 
structions, but in the following episode 


instructions ended with disastrous re- 
sults: 

“Bridget, how long did you boil these 
eggs?” 


“Fifteen minutes, mam.” 

“Didn’t I tell you never to boil an egg 
more than three minutes?” 

“IT know yez did, but there 
them.” 


wuz five of 


* * * 


Some Thoughts on Collections of 
Premiums 

The hardest work a special agent has 
had to do in these depression times is 
to collect agents’ balances, especially 
when premiums have been collected and 
we have no way to get what is due us 
by collecting from the assured direct. 
Also it is inadvisable to serve cancella- 
tion notice on assureds who have paid, 
as the assured will appeal to the Insur- 
ance Department, and rightly so, protest- 
ing against such methods, having paid 
agent in good faith. As a measure of 
emergency, and so-called “strong arm” 
methods to get into the clear, also threat- 
ening of agent with notification to the 
Insurance Department to bring about the 
cancelling of his license for your own 
company and that of other companies in 
this office, may put the agent out of busi- 
ness for good, but in the long run gets 
you exactly nothing. 

Wrongly or rightly, this builds up an 
invidious reputation among other agents 
in the locality, handicapping the company 
in future production among desirable 
agents, who generally hear only one side 
of the story, and naturally are inclined 
to side with an agent against the so- 
called hard boiled company. Besides 
courts have ruled in some cases that the 

“trust fund” feature cannot be “called 
back” when the companies have for years 
treated their own rights lightly and 
created precedent and legal arguments 
by allowing their agents to treat money 
not as trust funds but simply as an or- 
dinary civil debt (balance due company 
system). 

The only remedy to prevent undesir- 
able and unbusinesslike conditions is to 
revert to a per policy basis; that is, re- 
mitting premiums at once when paid, less 
commission; or, if you like, depositing 
them in the name of the individual com- 
pany subject to call for them from the 
company. Then at any time after collec- 
tion from assured, the agent can pay 
what he has collected, and the agent can 
present a true list of uncollected pre- 
miums from the assured and can either 
cancel himself, or have the company can- 
cel, relieving him of the inconvenience or 
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hardship of cancelling direct, and passing 
the “buck” to the company as to credit. 
The matter of further credit to his cus 
tomers is then entirely the company’s 
responsibility and not the agent’s. 

I know this would raise a howl, both 
among companies and agents, who use 
long credits to agents as a means of get- 
ting volume, but, fundamentally, what 
use is there in aiding and abetting agents 
in favoring their easy credit companies 
just to put business on their books for 
which they do not get paid? The com 
panies themselves are to blame for some 
of the present troubles, not entirely the 
agent, and they can’t blame the special 
agents when under the stress of being 
ordered to get more and more business 
they try to meet the competition of com- 
panies ‘who use the long credits by fol- 
lowing the same methods used by their 
competitors. In other words they blame 
the special agents for bum results, due to 
their own looseness from a strictly busi- 
ness point of view to get ahead of a 
competitor. 

The only solution is for companies to 
revert to the per policy accounting sys- 
tem which, I am glad to say, many com- 
panies are now trying to introduce. Now- 
adays because a special agent has back- 
bone enough to oppose his company in a 
“balance” due system, although 
pounded for more business and more 
business—and business falls off because 
of other factors—he is blamed for the 
falling off and called unprogressive or 
not alert. Personally I don’t want busi- 
ness if I don’t get the dough, even if | 
do less business, and even if I may be 


loc se 


classed as inefficient or being a_ back- 
number. I have placed several of my 
agents on a per-policy plan after I got 


them straightened out. 


Fire Units in Loyalty 
Group Report Increases 


Companies in the Loyalty Group, head- 
ed by the Firemen’s of Newark and in- 
cluding seven fire and two casualty com- 
panies, report total premiums of over 
$29,000,000 for 1935. Fire premiums 
amounted to $18,892,016, a gain of about 
$450,000. The combined loss and expense 


ratio of the fire companies dropped from 
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FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company (New Jersey) 
Baltic Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 


(Denmark) 


Thomas B. Donaldson 




















226 YEARS OLD 
SUN 
INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 


55 Fifth Ave. 
Western Department 


309 West Jackson Blvd. 
Chicago 


New York 


Pacific Department 


100 Sansome Street 
San Francisco, Cal. 











96.67 in 1934 to 87.72 last year. Figures 
for the Firemen’s were published in these 
columns last week 

The Girard Fire & Marine shows total 
admitted assets of $4,269, 796, an increase 
of $384,887 over the previous year. Net 
surplus was $1,478,793, an increase of 
$391,735 over the surplus at the end of 
1934. 

The National-Ben Franklin shows to- 
tal admitted assets of $3,796,573, an in- 
crease of $382,792 over the previous year. 
Its net surplus is $1,202,153, an increase 
of $270,091. 

Assets of the Superior Fire amount to 
$3,884,013, a gain of $120,928, and its net 
surplus of $1,313,580 represented an in- 
crease of $232,321 over the previous year 

In the statement of the Concordia Fire 
the total admitted assets are shown at 
$4,157,308, an increase of $369,874, while 
the net surplus of $1,666,788 represented 
a gain of $423,061 

The Milwaukee Mechanics reported 
total admitted assets of $9,908,269, an in- 
crease of $804,209, while its net surplus 
of $3,721,283 amounted to a gain over 
last year of $715,803. 





SKANDINAVIA STATEMENT 

The United States branch of the 
Skandinavia, which does a fire reinsur- 
ance business here under the manage- 
ment of Sumner Ballard, reported as- 
sets of $2,323,518 as of December 3] last. 
The net surplus was $701,685 and the 


surplus to policyholders $901,685. The 
reserve for unearned premium reserve 
amounts to $1,175,004. Of the total as- 
sets of the company more than 60% 
is in cash and United States Govern- 
ment bonds. 





LEROY, N. Y., AGENCY CHANGE 

J. Edward Watts has purchased the 
interest of Claude J. Callan in the gen- 
eral insurance agency of Watts & Cal- 
lan in LeRoy, N. Y., and will operate 
it hereafter as the Watts Insurance 
Agency. 
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FIRE REINSURANCE 
| INTERNATIONAL 
| 
“| NSURANCE COMPANY 
I 
id | OF NEW YORK 
ED 
Statement December 31, 1935 
‘ork 
ASSETS LIABILITY 
Cash in Banks & Trust Com- Reserve for Unearned Premiums. $1 ,407,206.82 
PI en ane-n a i -$ 388,493.89 Reserve for Losses........ ee ene 289,394.65 
ar *U. S. Government Bonds... 1,318,187.36 Reserve for all other Liabilities... 150,000.00 
these *All other Bonds and Stocks... 3,917,833.67 
= First Mortgage Loans... 277,690.00 $1,846,601.47 
Net Net d CAPITAL .____. $1,000,000.00 
eof et ue from Insurance Com- SURPLUS 3 205 921.84 
nS enna 130,042.63 URPLUS -........ 205,721. 
i (not over 90 days due) 
year Accrued Interest 20,275.76 | SURPLUS TO POLICYHOLDERS 4,205,921 .84 
spies Total Admitted Assets. __ $6,052,523.31 $6,052,523.31 








"hile *Valuation on basis prescribed by National Association of Insurance Commissioners. On basis of 
| December 31, 1935, market quotations for all Bonds and Stocks owned, the Total Admitted Assets 
would be increased to $6,173,029.08 and the Surplus to Policyholders to $4,326,427.61. Securities 
carried at $100,630.53 in the above statement are deposited as required by law. 


| SUMNER BALLARD, President 
ye | F. KORTENBEUTEL, Vice-President and Secretary 


we A. GEBERTH, Vice-President and Secretary 
- H. A. SIEMON, Assistant Secretary 
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Page 28 
Agents’ Ass’n Issues 


Convention Program 
REPORTS SCHEDULED 
Busy Days for ‘Wlendens of National 
Ass'n Attending Meeting at 
Atlanta, April 6-9 


MANY 


The National Association of Insurance 
Agents has prepared a tentative program 
for its mid-year convention to be held at 
the Atlanta Biltmore Hotel in Atlanta, 
Ga., April 6-9 inclusive. Among the prin- 
cipal subjects which will come before the 
convention either in committee reports or 
as matters for general discussion are the 
following: workmen’s compensation in- 
surance, automobile finance insurance, 
fire and accident prevention, revision of 
constitution, motor carrier act, confer- 
ences with companies and local board 
activities. 

From 


3-5, 


Friday through Sunday, April 
the executive committee will be in 


session day and evening. On Monday 
this committee meets with state associa- 
tion presidents. The remainder of the 


tentative program is as follows: 
Tuesday, April 7 
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_ mezzanine 
New amp 


Eastern 
floor. Cc. W. 

, presiding. 
Southern territory, Room 


territory, Room 2, 
Varney, Rochester, 


For 


14, mezzanine 


Hamilton C. Arnall, Newnan, Georgia, 
» Western territory, Room 6, 


George W. Carter, Detroit, 


mez 
zanine floor. Michi 
gan, presiding. 

For Far Western territory, Room 3, mezza- 
nine floor, C. T. Buckman, Visalia, California, 
p oe 

12:30 P. M. Joint luncheon for 
councillors and state officers. Georgian 
room, lobby floor, Atlanta Biltmore. 

1:30 P. M. oint meeting of state officers 
and national councillors, Pompeian Room, First 
Floor, Atlanta Biltmore. W. Owen Wilson, 
Richmond, Va., chairman executive committee, 
presiding. 

7:00 P. M. Get-together dinner. Georgian 
ballroom, lobby floor, Atdanta Biltmore. Presi- 
dent Kenneth H. Bair, Greensburg, Pa., pre 
siding. 

Welcome greetings: 

From the Atlanta Association of Fire Insur 
ance Agents: J. A. North, Atlanta, president. 

From the Georgia Association of Insurance 
Agents: Herman J. Haas, Atlanta, president. 

From the City of Atlanta: W. Eugene Har- 
rington, Atlanta, president of the Atlanta 
Chamber of Commerce and past president of 
the National Association of Insurance Agents. 

Response to welcome greetings: W. Owen 
Wilson, chairman executive committee. 

9:00 P. M. Pompeian Room, first floor, Mu- 
sic, entertainment, and dancing. (Weather per- 
mitting, entertainment and dancing will be held 
on the terrace.) 


Wednesday, Thursday 


national 


Ball- 


Georgian ballroom, lobby floor, Atlanta Bilt 
more. 

On Wednesday the order will be: 

Invocation — Rev. Peter Marshall, Pastor 
Westminster Presbyterian Church, Atlanta, 
Georgia, 

Report of the administration, presented by 


Kenneth H. Bair, president. 
“At the Cross Roads,” presented by Walter 
Il. Bennett, secretary-counsel. 


Reports: 


1. Membership committee, Sidney O. Smith, 
Gainesville, Ga., chairman. 

2. Conference committee, 
chairman, 

3. Limited constitution revision committee, 
John K. Boyce, Amarillo, Texas, chairman. 

Workmen’s compensation committee, W. 

Eugene Harrington, Atlanta, chairman. 

5. Automobile finance insurance committee, 


Kenneth H. Bair, 


James E,. Hassinger, New Orleans, La., chair- 
man, 
6. Local board committee, Fred J. Lewis, 


Milw aukee, Wis., chairman, 

7. Joint producers committee, 
Bair, chairman. 

8. Publicity and education committee, Albert 
Dodge, Buffalo, N. Y., chairman. 

9. Accident prevention committee, Frederick 
Hickman, Atlantic City, N. J., chairman. 

Fire prevention committee, Homer H. 
Lipps, Lewiston, Idaho, chairman. 
. Legislative committee, Payne H. Mid- 
yette, Tallahassee, Florida, chairman. 

12. Joint ns of national councillors and 
state officers, wen Wilson, chairman ex- 
ecutive committee. 

13. Other reports. 


Kenneth H. 


Discussions: 
14. Motor carrier act. 





Convening hours, 10 A. M. and 2 P. M., 15. Renewal certificates. 
9:30 A. M. Territorial conferences: Wednesday; 9:30 A. M., Thursday. All sessions 16. Anti-false claim and racketeer campaign. 
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SENTINEL FIRE 


SPRINGFIELD FIRE & MARINE INSURANCE CO. 
CONSTITUTION DEPARTMENT 

INSURANCE COMPANY 
MICHIGAN FIRE & MARINE INSURANCE COMPANY 
NEW ENGLAND FIRE INSURANCE COMPANY - . . 


PIONEERING 


and 


PROGRESSIVE 


SINCE 1849 


The SPRINGFIELD GROUP 


OF FIRE INSURANCE COMPANIES 


Geo. G. Bulkley, President 


SPRINGFIELD, 


SPRINGFIELD, MASS. 


SPRINGFIELD, MASS. 





MASSACHUSETTS 


DETROIT, MICH. 
PITTSFIELD, MASS. 





Adjournment 


approximately 
Thursday, 


April 9. 
Thursday, April 9 


1:30 P. M. Fifty mile scenic tour of Atla: 
and vicinity as guests of the Atlanta Associa 
tion of Fire Insurance Agents. The tour vil 
include Druid Hills, Stone Mountain Cyclo 
rama (Battle of Atlanta), Federal Penitentar, 

:30 P. M. Golf tournament: Make resery. 
tions at information desk. s 


12:30 Py 





Wyoming Valley Ex Exchange 
Hasn’t Moved Against E.U.A, 


Abram S. Galland, one of the leading 
agents of Wilkes-Barre, Pa., and me 
retary of the Wyoming Insurance Ex. 
change, draws the attention of The East- 
ern Underwriter to some inaccuracies jn 
a story sent to this paper by its Phila. 
delphia correspondent and published on 
February 28. The fact is that the Me. 
Lean agency notified its Eastern Under- 
writers Association companies of its jn- 
tention to represent the Pearl, which js 
non-E. U.A., before final arrangements 
with the Pearl were made, and no secret 
action was taken. 

As regards the statement that the Wy- 
oming Valley Insurance Exchange mem- 
bers have served notice upon the East- 
ern Underwriters Association companies 
that if any company leaves the McLean 
Insurance Agency, the members will im- 
mediately “throw out” the said company 
from their own offices, that is at this 
time not true, as the Exchange has up 
to this time taken no such action. 





Oppose Bill to Broaden 


Powers of Casualty Co.’s 


A. Chalmers Charles of the law firm 
of Barry, Wainwright, Thacher & Sym- 
mers of New York appeared for the 
American Institute of Marine Under- 
writers at the joint hearing of the New 
York Senate and Assembly Insurance 
Committees at Albany on Tuesday to 
oppose the E. S. Moran bill to permit 
other than fire companies to insure 
against any and all kinds of loss to per- 
sonal property and personal effects. He 
said this bill would permit casualty com- 
panies to write all lines of insurance now 
written by fire companies and suggested 
that the subject be studied by the Insur- 
ance Department and any changes con- 
sidered desirable be offered next year. 
J. H. Doyle, National Board of Fire Un- 
derwriters, also spoke against the bill. 





Name Committee on Mass. 


Fire Rate Cut Proposal 
President William R. Hedge of the 
3oston Insurance Co. has named the 
five members of the committee to rep- 
resent stock companies in further con- 
ferences with Insurance Commissioner 
DeCelles with resnect to reducing fire 
rates in Massachusetts and setting up a 
rating bureau. The members of this 
committee are George G. Bulkley, presi- 
dent of the Springfield Fire & Marine; 
Charles C. Hannah, Eastern department 
manager of the Fireman’s Fund; 
Stone, president of the Employers Fire; 
Frank C. Hatfield, vice-president of the 
Phoenix of Hartford, and Jesse S. Phil- 
lips, vice- gremient of the Great Amer- 
ican. 





FEDERAL ASSETS INCREASED 

The Federal Insurance Co. of New 
Jersey, under the management of Chubb 
& Son, reports assets of $18,494,544 in its 
annual statement for 1935. The com- 
pany has a huge surplus, amounting to 
$12,245,920. With the capital of $2,000,- 
000 the surplus to policyholders amount- 
ed to $14,245,920. The surplus increased 
$1,805,598 and the assets were up $1,958,- 
357 last year. The unearned premium 
reserve amounted to $1,743,427. 


HANNA LEAVES NATIONAL UNION 

Dillard S. Hanna, marine secretary of 
the National Union Fire, has resigned 
his connection. Mr. Hanna’s physical 
condition has not been good for the past 
few months and he intends to take a 
much needed rest before announcing his 
future plans. 
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Loss Paying Record 
® 
Permanence 
* 


Scope 
a 


nsure 
} per- 
. He 


Service 


Ss. ' SURPLUS TO 
osal FINANCIAL STATEMENT YEAR POLICYHOLDERS 
DECEMBER 31, 1935 ESTABLISHED ASSETS LIABILITIES (Includes Capital) 


1896 $ 6,078,270 $ 1,403,608 
1863 2,684,933 722,358 
1911 1,297,785 148,276 
1922 6,915,512 4,915,512 
1908 2,729,795 755,886 
1911 33,180,927 25,680,927 


| the § American & Foreign Insurance Company.........-0..-20...000--.000e 
con- British & Foreign Marine Ins. Co., Ltd., U.S. Branch 
fire fy Capital Fire Ins. Co. of California... 


$ 4,674,662 
1,962,575 
1,149,509 
2,000,000 
1,973,909 
7,500,000 


cg eee Sania 
presi- FF Federal Union Insurance Company................... 1 eshte 
ment ff Globe Indemnity Company nnn enienen eee eneneeenennenen 
The Liverpool & London & Globe Insurance Company Ltd., 

U. S. Branch ERE Derr ee 





1836 19,781,872 





mium 


NION 
ry of 
igned 
ysical 





The Newark Fire Insurance Companiy................... i Te 
Queen Insurance Company of America... 


Royal Indemnity Company. ......-1cce1csovecescsereeeeerneree 
Royal Insurance Co., Ltd., U.S. Branch 


Seaboard Insurance Company® anne ennen meee 
Star Insurance Company of America.......c::cc--eccccceeeneeneeeneeeneee 


Thames & Mersey Marine Ins. Co., Ltd., U.S. Branch 
* Entered in Maryland and District of Columbia only. 


1811 
1891 
1910 
1845 
1924 
1896 
1860 


9,703,980 
22,665,453 
25,624,393 
22,607,330 

392,320 

5,176,339 

1,203,029 


10,767,792 
3,784,873 
8,862,056 

20,624,393 

11,194,256 

14,063 
2,096,292 
339,453 


9,014,080 
5,919,107 
13,803,397 
5,000,000 
11,413,074 
378,257 
3,080,047 
863,576 


ROYAL- LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N.Y. 
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Finance Seummnine Watch Closely 
New Business of Commercial Banks 


That finance companies are disturbed 
by the entrance of commercial banks into 
the fields to-date cultivated almost ex- 
clusively by non-commercial banks is 
evident by an article appearing in the 
current issue of Time-Sales Financing, 
organ of the National Association of 
Sales Finance Companies, which has its 
headquarte rs in Chicago. The article is 
entitled “Is the Commercial Bank Des- 
tined to Supplant All Other Financial 
Agencies?” and the author is John R. 
Walker. Local agents who are working 
with commercial banks to develop the 
latters’ automobile financing business, 
with the local agents securing the insur- 
ance, will be interested in this recogni- 
tion of the new trend. However, it is not 
so much the action of insurance agents 
alone in encouraging commercial banks 
to handle financing risks that is worry- 
ing the finance companies but a combina- 
tion of factors, enumerated by Mr. 
Walker, who then goes on to defend the 
position of finance companies. 


in proper relation to commercial activity. 

These artificially created deposits have 
been employed in part by their owners 
to pay off commercial loans, entailing a 
corresponding reduction in bank income. 
This condition has also created an ex- 
cessive competition among banks for the 
available volume of commercial borrow- 
ings, in consequence of which the price 
of bank credit has declined an average 
of 50%, while the return from prime 
commercial paper and from. securities 
suitable for bank funds has approached 
the zero point. 

The banks are, therefore, under an ab 
normal compulsion to seek out compen- 
sating sources of income, and are enter- 
ing directly the areas of financial credit 
which they have heretofore been content 
to serve indirectly through the intermedi- 
ation of the secondary financial institu- 
tions enumerated above. * * * 

These developments are giving rise to 
much speculation on the part of the fin- 
ancial agencies adversely affected by 
them as to what this movement portends. 


the commercial bank the primary source 
of credit and the foundation of the en- 
tire credit structure; for the simple rea- 
son that every other credit granting 
agency must look to it for credit accom 
modation. 

This exclusive privilege which the com- 
mercial bank enjoys imposes upon it an 
inescapable obligation to conduct its 
lending and investing operations in such 
a manner that it can at all times meet 
its commitments to its demand de posi- 
tors, while at the same time sustaining 


its credit granting responsibilities toward 


the commercial community. * * * 

Strangely, however, when the bank 
reaches out over the head of the finance 
company and makes a twelve months 
loan direct to a consumer to enable him 
to purchase an automobile; or a thirty- 
six month loan to finance the purchase 
of an electric refrigerator under the 
F.H.A.; when it reaches out over the 
head of the mortgage company and the 
building and loan association and makes 
a five year mortgage loan; it does not 
surround such direct loans with the safe- 
guards which experience has shown to 
be necessary when bank credit is made 
available to the public through one of 
these secondary agencies. 


Question of Reserves 





Extracts from Mr. Walker’s article fol- 
low: Does it mean the ultimate extinction of ne ba pet ’ 
Powerful influences are operating to all these secondary financial institutions? _ It “eo et ee Se ee ia 
extend the lending function of the com- To find a dependable answer to this vr "1 “ ong ge ensse y 
. ; 7 a onen . : “fi 
mercial bank into the areas heretofore query, it is necessary to come to a clear pitong ey oe oS 3 — deh fo-9 
occupied by finance companies, industrial understanding of the role which the com- s¢ a 1¢ Sus, ond a ‘hich i“ ed wee 
banks, loan companies, mortgage com- mercial bank is designed to play in our “POM Currency whieh a mas ‘ 
anies buildin and | in associations commercial life ; through the granting of bank credit. If 
: qs oan associz , ‘ ; : F . - 
Lae par Teng tn the call is of short duration, as in the 


and savings banks. case of the usual commercial loan, the 
Action by Government probable economic situation during the 
The disbursement by the Government period can be foreseen, and a small re- 
of vast amounts of bank credit funds, serve should suffice. If, however, the 
covering the excess of Federal expendi- hazard of adverse economic develop- 
tures over income, has produced a re- plementary privilege of creating such ments is greatly multiplied and a much 
dundant volume of bank deposits; for deficits by setting up on its books credits greater reserve should be maintained. 
bank deposits normally expand only as_ subject to check, is a commercial prerog- * * 
commercial loans expand, thus keeping ative of the first importance. It makes It seems quite clear, therefore, that the 


Commercial Banks’ Position 
The commercial bank enjoys the uni- 
que legal privilege of acting as custodian 
of the public’s aed funds. This right 
to receive demand deposits, with its com- 


— = ee 


finance companies, the industrial banks, 
the loan companies, the mortgage com. 
panies, the building and loan associations, 
and the savings banks, are not mere arti. 
ficial agencies fune tioning expensively in 
various segments of the general field of 
financial credit in all of which the com- 
mercial bank might function more e¢o. 
nomically; but that their capital struc- 
tures afford an essential protection to 
our monetary system; and that if the 
commercial bank is to extend its lending 
functions directly into the commercia] 
areas which they serve—without period- 
ically pulling down the entire credit 
structure about our ears—then the com- 
mercial bank must itself establish and 
maintain equivalent safeguards in the 
form of reserves; and this will involye 
as great an expense as the dividends 
which must be paid upon the capital in- 
vested in these secondary institutions, 





N. Y. License Revocation 
And Suspension Announced 


Superintendent of Insurance Louis H. 
Pink has revoked the licenses of Sidney 
Hechtman, 5016 Twelfth Avenue, Brook- 
lyn, N. Y., and has suspended for a pe- 
riod of one month ending March 27 
1936, the public fire insurance adjusters 
license of the Fire Insurance Adjustment 
Service, 27 Mount Vernon Avenue, Mt. 
Vernon, N. Y. 

Hechtman, licensed as an agent of a 
casualty insurance and a life insurance 
company, was charged with incompetency 
and untrustworthiness to transact busi- 
ness aS an insurance agent. 

The public fire insurance adjuster’s li- 
cense of the Fire Insurance Adjustment 
Service was suspended because of viola- 
tion of one of the conditions imposed 
by the Insurance Department upon pub- 
lic fire insurance adjusters prohibiting 
the solicitation of fire losses for adjust- 
ment between the hours of 6 p.m. and 
8 a.m. 
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NORTH STAR 


90 JOHN STREET, NEW YORK + 200 BUSH 


E. H. BOLES, Pres. JESSE E. WHITE, Vice-Pres. A. R. W. WANG, Vice-Pres. and Secy. 


Condensed Financial Statement, December 31, 1935 





bonds and stocks owned, this ©. sompany's Total Admitted Assets would be increased to $3,916,7 
carried at $31,175.27 in the above statement are deposited for purposes required by law. 





44.29 and Surplus to $2,147,389.89, 





INSURANCE COMPANY 


STREET, SAN FRANCISCO 


ROBERT B, CROFTON, General Agent 


Assets 
C0 St OGRE. oon caves hice ckiied kee a aiaaraaaie wie wee aoena ema voce $ 324,216.55 
Investments: 
a a eee ree (iene pemememecee $1,227,988.63 
Preferred Stocks ager is Gessner a ek I sable Rs 66,700.00 
EE NON Ad innigaksiad udednvaneas nkamakene weie ete 2,085,631.00 
Mortgage Loans......... EE ae ee ene peewee 38,500.00 
EIR SS Se Ras as eee aI Barer Seater See 8,000.00 
3,426,819.63 
Balances due from Ceding reese (not over 90 days due)............. 138,682.86 
Re CAE iia a ac knvdivrccicciess a ee pale kk Kenees ian Peeenes ; 12,483.88 
Total Admitted Assets...........ec0- phen biden eeu hr teats plate eis $3, 902,202.92 
Liabilities 
Reserve for Claims and Claim Expenses....... convene itpvntneaes ea coccees $ 208,464.59 
Reserve for Unearned Premiums...............eeeceeee ifn et ateaaaeds 924,539.96 | 
Reserve for emma Taxes and Other Liabilities. ua ater cia alas awe 36,349.85 
OS eee Pua paare een cuales .. $ 600,000.00 . 
PD ccntnvcees mbtenwaa® oveneses weteewwbeont wa eaeis > 2,132,848.52 | 
Surplus to ‘Policyholders peaieae Sediceai nM isle Ramee eae iva cnuaatndue et 2,732,848.52 
Wea eck iaasanenes Mumia anata aaiee ule Re Coenen ee --» $3,902,202.92 


Bonds are valued on amortized basis; stoc ks at December 31, 1935 market quotations. On the basis of December 31, 1935 market quotation 


* Securities 
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Fire Association Group Reports 


Excellent Progress Made In 1935 


For the year ended December 31, 1935, 

the Fire Association of Philadelphia re- 
ports increase in net surplus of $2,873,- 
995. For the year ended December 31, 
1934, increase in net surplus was 
$1,094,522. 
"Profit and loss account for the year 
ended December 31, 1935, is reported as 
follows: income: premiums written, net, 
$752,770; interest, dividends and rents 
net, $707,287; decrease in unearned pre- 
miums $177,021; net gain from sale of 
ledger assets and increase by adjustment 
of market values $1,896,716; total $10,- 
(33,794. Disbursements, losses and ad- 
justment expenses paid $3,156,911; com- 
missions, expenses and taxes paid $3,894,- 
495; dividends paid $499,834; net increase 
in miscellaneous reserves $208,559; total 
$7,759,799. Increase in net surplus $2,873,- 
995, making net surplus December 31, 
1935, $8,785,717. 

The condensed financial statement at 
valuations on basis approved by the 
commissioners, follows: assets: bonds 
and stocks $17,663,308; mortgage loans 
$911,292; real estate $296,055; cash 
$959.670; premiums in course of collec- 
tion $1,139,278; other assets $408,561; 
total admitted assets $21,378,764. 

Liabilities: unearned premiums $8,469,- 
714; losses in process of adjustment 
$1,271,274; reserve for commissions, ex- 
penses, taxes and other liabilities $852,- 
(60; total liabilities $10,593,047; capital 
$2,000,000, surplus $8,785,717 and_ policy- 
holders’ surplus $10,785,717. 

Lumbermen’s 

The Lumbermen’s, controlled by Fire 
\ssociation, reports financial statement 
at December 31, 1935, as follows: total 
admitted assets $4,799,270, unearned pre- 
miums $1,348,666, capital $1,000,000, sur- 
plus $2,122,087, policyholders’ surplus 
$3,122,087. 

Philadelphia National 
_ The Philadelphia National reports an 
increase in net surplus of $345,967. Pre- 
miums written, net, $464,419; losses and 
adjustment expenses paid $183,643; com- 


HALIFAX FIRE STATEMENT 


_The 127th annual report of the Halifax 
Fire of the Home of New York group 
shows assets of $5,226,395 on December 
31 last. Capital amounted to $2,000,000 
and net surplus to $1,428,120, making a 
total surplus to policyholders of $3,428,- 
120. The unearned premium reserve 
amounts to $876,546. The company had 
net premiums last year of $991,227. The 
loss ratio was 41%, tax ratio 9.3% and 
the expense ratio 40.4%, leaving an un- 
derwriting profit of $93,735. Taxes at 
$92,910 are higher than 1934 by $16,935 
and constitute a heavy burden on the 
fire underwriting business President F. 
B. McCurdy told stockholders. 


ACCOUNTANTS MEET MARCH 18 


The next meeting of the Insurance 
\ccountants Association of New York 
will be held on Wednesday, March 18, 
at Block Hall, 23 South William Street. 
Luncheon will be served at 12:30. Mat- 
ters to be discussed will center around 
the annual statement work which has 
just been completed by the companies. 
lhe question of taxes is uppermost in 
the minds of many persons and special 
consideration will be given at this meet- 
ing to problems created by the tax situ- 
ation. A. R. Matthews of the Pacific 


Fire is president of the accountants’ as- 
sociation, 





_ HOME F. & M. DIVIDEND 

; Directors of the Home Fire & Marine, 
at a meeting held in San Francisco Feb- 
tuary 25, declared the regular quarterly 
dividend of 50 cents per share on the 
— stock of the company to all share- 
holders of record at the close of busi- 
ness Thursday, March 5. Dividend 
checks will be mailed March 16. 


missions, expenses and taxes paid $240,- 
462; increase in net surplus $345,967, net 
surplus, $1,157,274. 
Reliance 

The Reliance shows increase in net 
surplus of $271,422; net surplus Decem- 
ber 31, 1934, $1,508,412; net surplus De- 
cember 31, 1935, $1,779,834. 


Arthur W. Brierley, Agent 
At Hempstead, N. Y., Dies 


Arthur W. Brierley, prominent local 
agent of Hempstead, Long Island, died 
last Friday at the age of 60 years. He 
had been in business there for nearly 
forty years and was a former Police 
Commissioner of Hempstead. He was a 
native of Providence, R. I. His office 
represented a large number of fire and 
casualty companies. 

Though a Democrat, Mr. Brierley sup- 
ported the non-partisan village govern- 
ment, and served for seven years as vil- 














lage trustee, to which office he was elect- 
ed on the Citizens Committee ticket. He 
ran for the office of County Supervisor 
on the Democratic ticket the year Taft 
was elected to the Presidency, and de 
spite the overwhelming Republican ma 
joritics in Nassau County, was defeated 
by but seventy votes. 


Mr. Brierley had also served on the 
Hempstead School Board and was a Ma 
son and an Odd Fellow. He was a di- 
rector of the Hempstead Bank and a 
trustee of the Roslyn Savings Bank. He 
was also a member of the Hempstead 
Lions Club and the Hempstead Golf Club 


“YOU CAN RELY ON THAT 


SEAL, MRS. THOMPSON” 


Before a woman makes a long time, expen- 
sive investment in a household appliance 


like an automatic refrigerator, she investigates 


its efficiency, the experience her friends have 


had with it and, with service in mind, the record and standing of the company back of it. 


In the matter of efficiency, when she sees the Good Housekeeping Seal of Approval on a 


refrigerator, she knows that she can buy with confidence—that Good Housekeeping Institute has thor- 


oughly tested and approved the device with regard to satisfactory operation and food preservation. 


Similarly, the owner of property can 
buy tested insurance identified by seal. Even 
during the financial aftermaths of wars, panics 
and conflagrations occurring in its 125 years 
of service, the Hartford has paid every just 
claim in cash. The Hartford Stag is the seal 
of tested insurance—tested by time and disaster. 

The Hartford’s long and honorable 
record, its unquestionable strength—these lead 
to public confidence and a ready acceptance 


of a policy bearing the emblem of tested 


insurance—the Hartford Stag. 





HARTFORD FIRE 


INSURANCE COMPANY 


HARTFORD ~- 


CONNECTICUT 
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FS ND DOME bss cen deuecn's 567 3,562 she : : > 
35 Fire Sic e-Line igures Great Amer. ..-.0.+.-+«: 48,669 2,329 aviation insurance field last year were 
, I es ek ares 14,881 2,002 +the Aetna (Fire), Hartford, St. Pau and 
(Continued from Page 1) nS SR ara ee 132,574 10,373 North British & Mercantile. All thre 
. EE chivas dirkcee hie 143,383 24,065 
was a different story, and while the pr losses paid for many of the principal Insurance Co, of N. A.... 198,292 13,001 increased their income slightly over 1934, 
mium income was off a little bit, there companies follow: I. & L. & G.......-- 0. 107,341 19,728 with their losses making larger gains, 
; h Riot-Explosi Fi NatiORRE .o0ssceccsceeess 32,790 7,763 Others leading in this fie it of producti 
was a drastic decline in losses so that the 10t-Explosion Figures National Liberty ........ 15,573 4,171 Sole the A bil 10n 
year’s results may readily be classed < Net Net Losses National Union ......... 79,290 4,015 include the Automobile, Great Ame rican, 
= table > : Premiums Paid Newark Fire .........00 35,492 6,487. Liverpool & London & c ilobe and Royal 
TONE , " BS acini en bee baennans $143,942 $8,013 I od dns wtih k oagienee 26,856 1,810 Figures for some of the com 
In the aviation insurance field the 1935 OS eee ‘ 14,015 1,739 North Brit. and Merc..... 52,947 5,555 1 sv = mpanies fol- 
. » about on the same level Bs. BU 65 Ke cenndeas 22,308 1,468 TS eee 26,327 1,967 ‘OW 
premiums were om Amer, Eagle ............ 15,671 TS) MEGMMNUE, Sicdcnsccrcancs 29,422 1,587 Aircraft Figure 
as in 1934 but losses last year we agin eo American, N. J. ooccsccce 35,053 2 eee 106,172 9,531 sures 
what higher than for the year before. Amer. Equitable ........ 14,595 3,521 Pennsylvania ............ 28,663 8,765 Net Net Losses 
4 . . . . eas . PE é46e0c6encews 44,115 4,210 PROCME ASOT. 2cccccces 21,089 10,057 Premiums Paid 
[he notable expansion in aviation itself DE Vuteeks weedehagin 11,694 1,001 Phoenix, Conn. ......... 61,104 9,541 EE eee ee aT eA $39,126 $11,324 
during the last few months, particularly Camden — ....sssecceeces 15,056 S650 Qwcem ..cccscccccccccces 76,839 14,044 Amer. Eagle ...csscceres 1,375 2'374 
the manufacturing of war Ae oe Se 8,275 2,103 BEE... sandecedesseneaes 107,941 19,728 IEE © a:0-oa'oae5 caer 23,102 Y 
with te he the placing of eal for  Conmecticut ............. 36,873 3,758  Seottish U. & Nu..ceccess 19,454 2,356 Boston «2.00. .eeseeeeeee 16,258 46 
planes and also the plac COMMONER nc ccccccexcce 106,870 2,620 Re eal ee oe. os 27,222 20,302 ee en 11,439 31853 
large new comme rcial plane S, May bring Eureka-Security ......... 30,141 1,453 "eaten oaee 50,722 3,688 CG esr Ss oesisaiecnes 3,606 2'048 
a gain in premium income for 193%. The EF. & G, Fire............ 19,318 3,072 Standard, Conn, ......... 21,528 Toes, Peeiiegeeee 4701 an 
<a latles tammwneme Ganesan ceiicied hace. TIRE occeesee: a. oe 2 See eee 20,856 eee eer 5,491 1,402 
aviation insurance figures publishe c Fidelity-Phenix 97'°885 "607 nt... 72°108 5173 “sey cay Saaremaa 1659 - 
with do not, of course, include the lia- Wink BAGO ccc cccevvcs ae, 32,867 3,504 Be icicccndecnccce 44,041 4,539 Fireman’s Fund ......... 4,239 1,562 
bility income which goes to the casualty Fireman’s Fund ......... 33,187 2,877 WROOIOE nice cetivecs 21,623 2,062 POD Gcnteteeeccasen 2,856 3,903 


companies and which constitutes a major 
factor in aviation underwriting. 

Hail insurance on growing crops wit- 
nessed a sizeable increase last year due 
in large measure to the increased value 
of the crops insured. Many companies 
more than doubled their premium in- 
come. Losses increased proportionately 
and the combined loss ratio of the lead- 
ing companies was not far under 50% 

Among the companies writing wind- 
storm and tornado insurance the follow- 
ing rank among the leaders: Continental, 
American of Newark, Aetna (Fire), Fi- 
delity-Phenix, Firemen’s, Great Ameri 
can, Hartford, Home, North America, 
National Fire, St. Paul and Springfield. 
The Hartford again leads while the Home 
retains second place. The Continental is 
third. Following are the country-wide 
net premiums written and losses paid in 
1935 for the companies which handle the 
bulk of this business: 


Windstorm-Tornado Figures 


Net Net Losses 





P remiums Paid 

PCT eee Pee eT eT $1,027,076 $392,590 
ES 6 86.8. 66 068 0% 211,248 82,134 
Amer. Alliance ........+. 108,900 70,757 
Bee, GO. cc kcecssce - 68,340 
MUO, BOD 6006e002dacs 25,869 
Amer, Equitable ........ 135,902 
Amer. Newark ........:: 357,278 
PEAOUIBOE ociccecice we 71,923 
Bankers & Shippers...... 63,121 
EE AAs Se 81,579 
SD. sthiceneadeneeshed 87,483 
Commercial Union ore ‘ 125,326 
SN. a ccenseenpeess 296,569 t+ 179 
COMEOROR cccccsccccccse Baeesae 424,194 
OES eae a 161,770 "33,863 
Fidelity & Guar. Fire..... 164,740 69,593 
Fidelity-Phenix .......... 1,057,412 387,073 
Fire Assn, neneandeessesats 269,235 113,403 
Firemz an’ @  * iPr . 364,821 145,882 
Ere 738,962 217,329 
PN . «stvetaneenbe-ees 178,504 60,228 
General, Seattle ......... 346,560 86,925 
Glens Falls ......cccsees 254,649 73,724 
Globe & Republic........ 118,866 91,263 
DE Ms chacesacéeens 754,427 471,781 
PGR sescneeeesecenbe 329,070 252,177 
7 Bee ere .. 2,750,873 1,064,052 
errr . 2,509,169 993,470 
cme, Cae. OF WW. A.vccccee. 865,160 252,483 
Inter-Ocean Re. ......... 333,378 181,831 
a 2S 7 Saar. 387,191 125,729 
London and Lanc........ 194,922 96,838 
Merchants, N. Y. .....-- 190,142 106,137 
Dt: CE Kwascenecas 147,291 18,982 
Milwaukee Mech. ....... 213,175 62,620 
8. ae 993,166 351,123 
EE eee 241,471 90,963 
2 | See 326,437 145,673 
New Hampshire ........ 138,718 57,258 
"| eee 127,314 41,342 
ee errr reer 162,059 54,145 
North Brit. & M........ 291,174 113,325 
Northern, London ... 175,438 75,398 
North River ...........- 318,231 169,609 
Northwestern Nat'l ...... 368,717 108,856 
MD 66803306000%660200 .. ene 34,018 
CE Sscenduwehean’-ahs 104,307 58,338 
ee ae ‘ 389,665 162,153 
Pennsylvania ........ ee 93,269 
Phoenix, Hartford ....... 491,458 195,840 
Phoenix, London ........ 113,796 60,844 
Providence Washington... 167,568 65,331 
Pt: tévendbndiieenaeuon 275,628 89,502 
Opes Tm. .cccccee wera 111,984 65,673 
7 a eee .. 387,191 125,729 
>= eae secon wane 324,343 
DS « cnagenase 604% 252,478 64,281 
Springheld F. & M 779,357 293,132 
Travelers = eo 461,503 157,007 

ey ee 567,838 210,556 
Westchester .........:-. 279,569 107,812 


The co mpanies which wrote the largest 
emounts of riot and explosion insurance 
in 1935 included the Insurance Co. of 
North America, Aetna (Fire), Home, 
Hartford, Liverpool & London & Globe, 
Continental, Pearl, Royal and Fidelity- 
Phenix. The net premiums written and 


Aker © PROTECTIO 


The effectiveness of A. D. T. Protection Systems is not a matter of conjecture. Their 





efficiency in minimizing fire and burglary losses can be accurately determined by the 
same method of statistical analysis that is the basis of insurance underwriting. The 
following figures, representing the performance record of A. D. T. protection services 


during the year 1935, speak for themselves: 


© Sprinkler Supervisory and © Burglar and Holdup Alarm Services 
Waterflow Alarm Service Burglars captured as result of A. D.T. alarms . . 371 


Supervisory alarms, indicating impairment of sprinkler _ Percentage of burglary losses in attacks on A. D.T. pro- 
systems, received and responded to... . . 101,488 tection, in relation to insurable values 8/1,00Oths of 1% 


Waterflow alarms, indicating fire conditions or serious Over the past ten years, A. D. T. Burglar Alarm 
leaks, received and responded to........ 1,914 Protection has given 99-97|100ths ; IMMUNITY 
Percentage of fire and water damage losses to insurable FROM BURGLARY LOSS. 


I f protected tties . . 14/1,00O0ths of 1% ae 
ies init ih ana . “i @ What these statistics mean to Insur- 


Over the past ten years, subscribers to A. D. T. ance Underwriters and their agents 


Sprinkler Supervisory and Waterflow Alarm Service : 
have enjoyed 99-97|100ths % IMMUNITY FROM As the above figures prove, A. D. T. protection makes 


FIRE LOSS. any occupancy a better risk—insures premiums against 
’ losses—a fact which Insurance Underwriters recognize 

@ Watchman Supervisory and Manual in establishing premium rates. 
Fire Alarm Service To the insurance agent writing a policy, the figures are 


Investigations of delinquencies in watchmen’s signals equally significant. Serious loss in an insured property 
> See always means interruption, often cessation, of premium 


‘ : ‘ payments. By keeping losses to the minimum, A. D.T. 
Total number of signals supervised was approximately protection safeguards continuity of premium income— 
281,000,000; hence, the watchman patrol efficiency and clear sighted and progressive insurance agents take 
WAS eee ee ee ee eee ee ee + 99-95I1OOtHS % Full advantage of that fact by recommending A. D.T. 
Manual Fire Alarms received and responded to . 1,242 protection to their clients and prospects. 
Percentage of fire losses to insurable values of pro- Booklets describing A. D.T. Protection Services, and 
21100ths of 1% 2”y information desired, will be sent upon request. We 
shall be glad to send a representative to discuss A. D. T. 
Over the past ten years, subscribers to A. D. T. possibilities in detail, and arrange to cooperate with 
Watchman Supervisory and Manual Fire Alarm you. Write to the A. D. T. Executive Offices, 155 Sixth 
Service have enjoyed 99-96|100ths % IMMUNITY Avenue, New York, N.Y. or to the nearest A. D.T. 
FROM FIRE LOSS. Central Station. 


tected properties ...... 


Controlled Companies of AMERICAN DISTRICT TELEGRAPH COMPANY ° 155 Sixth Avenue, New York, W. Y. 








> A NATION-WIDE PROTECTION SERVICE AGAINST FIRE, BURGLARY AND HOLDUP 
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Glens Falls ...-..-.+0.- 4,406 3,412 
Great Amer. .......... . 25,427 15,136 
Hanover «+ eee creer eeeens 4,486 4,955 
Hartford ..-.-+eeeeeeeeeee 38,205 10,841 
cet. & ae ee 21,617 11,273 
Merchants Fire ......... 4,514 1,530 
National, Hartford ...... 3,961 45 
Nat'l Union ..+-+-++e-e- 18,905 6,756 
North America .......... 1 4,272 4,820 
Northern Assur. ......... 18,388 9,5 8 
North Brit. & Mer....... 34,823 17,834 
North River .-.-.---..- 13,808 5,212 
Newark Fire ......++-.-- 7,108 3,707 
Phoenix Assur, ........- Ye 05 10.0 
Phoenix, Hartford ...... 18,957 6,386 
Queer Trrtrrc uy te 15,388 8,02 5 
Royal ...-- 1,617 11,273 
Br IRaN 5, cis:iniels aikschio/aals 36,548 11/224 
Springfield F. & rere 1,994 1,243 
U.S, Fire...--+++e+eee- 14,885, 5,256 

Spat oa an een ook ae 3,605 250 
Star eaveeeere 14 68 - 273 


Westchester «--+eeeeeeees 5,275 

In the sprinkler leakage field the lead- 
ing companies last year included the fol- 
lowing: Home, Hartford, Insurance Co. 
of North America, Actna (Fire), Conti- 
nental, Franklin, Great American, Liver- 
pool & London & Globe, North British 
& Mercantile, Royal, Springfield and 
Travelers Fire. Premium and loss fig- 


ures for numerous companies for 1935 
follow : ; 
Sprinkler Leakage Figures 
Net Net Losses 
Premium 
S39 74 

Aetna Pree ee 3967 
Agricultural .....+-+++ 13,546 
American Eagle ....... 1,042 
Amer. Equitable 11.1 »6 
Amer. Newark ..... 15,44. 
Automobile a 10,897 
Joston errr y ys Re 9,36 
City of N. Y....- 16,287 
Commonwealth .....-.+- ett 
Connecticut ...-+.-- 4,457 
Continental ...... 43,610 
Fidelity-Phen1x 36,825 
Fire Ass'n ..... 13.346 
Fireman’s Fund ......+-- 18,616 
I P 9,77 
I M 





| 
Vent nia. ’ 
Phoe Conn +. = 
P ence Washington 7,921 
On 27,630 
Ms =a" 38,814 
R 31'487 
St. Paul F8/ 
Sr Me 32,593 
: 6 7.499 
Star p 
5.043 
velers Fire 45,04 
1S) Fire 23,814 
16,807 


Westchester ..<cccsass j ae 
Only a comparatively few fire compan- 
ies are active in underwriting hail in- 
surance on growing crops, but those in- 
surers which do handle these risks de 
rive considerable income. Last vear the 
Home led the field with the Hartford 
Fire a close second. Following are th« 
emium and loss figures for fifteen well 





known stock companies: 
Hail Figures 
Net Net I oxses 
Premiums Paid 
$282,786 $130,819 
~ 30.321 14.193 
33,913 18.500 
335.907 193.017 
1X 16,334 191.093 
an 304,838 179,718 
885,682 406.374 
897,902 147,728 
ur ca 269,520 126,157 
Phoenix, Hartford ... 56,200 30.657 
Prov -e Washington 64.607 40.423 
re pd) 305,036 167.471 
ARENT 286,365 134.042 
Fire 52.454 20.503 
80,303 38,633 





LEDERER NAMED LECTURER 
Jerome Tederer, chief engineer of 
\ero Insurance Underwriters of New 
York, has been appointed lecturer on 
air transportation at the Daniel Guegen- 
heim School of Acronautics of New 
York University. Mr. Lederer, after 
craduating in aeronautics from New 
York University in 1924, joined the air 
mail svstem, then operated bv the U. S. 
Post Office Department. In 1927 he 
opened up a practice as a consulting en- 
gineer in commercial aircraft design and 
in 1929 joined the engineering staff of 
Barber & Baldwin, Inc., which was later 
taken over by Aero Insurance Under- 
Writers in 1932. 


North America Assets and Net 


Surplus Show Fine Increases 


The Insurance Co. of North America 
had assets of $96,762,181 on December 
31 last compared with $84,078,607 the 
year before. Net surplus rose to $54,- 
324,419 from $42,435,685. Adding capital 
of $12,000,000, the surplus to policyhold- 


ers at the end of last year was $66,324,-. 


419. The unearned premium reserve is 
$19,828,421, practically unchanged from 
1934. Net premium income for 1935 was 
$22,108,775 $22,008,174 in 1934. 
Combined underwriting and investment 
gain was $15,579,726 last year, compared 
with $6,918,361 the year before. 

Other companies in the North America 
group reported as follows as of Decem- 
ber 31, 1935: 

Alliance of Philadelphia—Surplus, $5.,- 
594,926, against $4,577,018; total assets, 
$9,671,940, compared with $8,603,298. 

Philadelphia Fire & Marine—Surplus 
$3,155,879, compared with $2,343,724; to- 


against 


tal assets, $5,872,871, against $5,130,354. 

National Security Fire—Surplus, $1,- 
046,152, against $913,471; total assets, 
$2,606,957, compared with $2,490,093. 

Central Fire of Baltimore—Surplus, 
$1,686,377, compared with $1,302,368: to- 
tal assets, $3,956,712, against $3,553,281 

Indemnity Insurance Company of 
North America—Surplus of $3,870,737, 
against $1,851,187; total assets, $22,104,- 
955, compared with $19,236,907. 


AMERICAN RESERVE GAINS 

The American Reserve reports assets 
of $4,951,385 at the close of 1935. Net 
surplus totals $1,656,943 and with the 
capital of $1,000,000 the surplus to policy- 
holders is $2,656,943, or more than all 
the company’s other liabilities. The net 
surplus last year increased over $630,000. 
President Thomas B. Boss reports that 
the premium income increased slightly 
over 10% but that after reinsurances the 
net premiums of $2,479,253 was slightly 
under the 1934 total. The loss experi- 
ence was favorable. 


FRANK N. CROSBY DIES 

Frank N. Crosby, office counsel of the 
Home of New York, died at his home 
in New York on Monday of pneumonia. 
He was 68 years of age. Funeral serv- 
ices were held Wednesday afternoon at 
the Plaza Funeral Home in New York. 
An attorney of recognized ability and a 
man with many friends, Mr. Crosby 
came to New York in 1909 from De- 
troit and became associated with the 
Home on October 1, 1921. A native of 
Hastings, Minn., he had engaged in law 
practice earlier in Minnesota and De- 
troit. He was a member of several bar 
and lawyers’ associations and also of 
many clubs. Likewise he held a com- 
mission as lieutenant colonel in the New 
York Police Reserve Corps for several 
vears. 


ELEVATOR STRIKE SPREADS 

The strike of elevator employes in the 
New York City area has affected several 
more insurance buildings. In Manhat- 
tan there was partial interruption of ele- 
vator service at 60 John Street, 83 Maid 
en Lane, 80 John Street and &4 William 
Street, also in several buildings in the 
Forty-second Strect area. In Newark, 
N. J., buildings hit by the strike included 
the Raymond-Commerce, Federal Trust, 
Essex, Union and Kinney Building. 





ASSETS 


Investments 


| Newark Ave., Jersey City, N. J. 





175 West Jackson Boulevard, Chicago, Ill. 


FEDERAL INSURANCE COMPANY 


OF NEW JERSEY 


Annual Statement, December 31, 1935 


. . e nN)” . *) 
ae a 1 alia on eon Reserve for Taxes & Expenses. —e 425,095.00 
State & Municipal Bonds....... 2,350,542.95 Sam i Siok fe” ye 
Ramvoee TOGO: -.<ci600 isdn 978,420.52 Reserve for Liability to Re- 
Public Utilities Bonds.......... 1,776,794.33 cont ogi A PT 960,273.64 
Industrial & Miscellaneous Bonds 1,004,801.77 Reserve for Other Liabilities ..... 771.43 
Preferred & Guaranteed Stocks.. 3,025,607.00 Capital ey re 2,000,000.00 
Common Stocks ..............- 3,616,548.00 Surplus ............ 12,245,920.47 
ee ae TRERE Shag Me te Tro . | — OAT Os - 
$15,464,535.19 Surplus to Poliecyholders......... , - 14,245,920.47 
oS ee Ee eee 2,644,484.51 Total Liabilities ........... $18,494,544.71 
Premiums Not Over 90 Days Due.. 261,822.33 = ———— 
Interest Due and Accrued......... 104,585.55 NOTE.—Bonds and stocks are valued in accord- 
CEE FE occ saw ceneritew ees 19,117.13 ance with requirements of State of New York 
i asp Insurance Departments. Securities carried at 
Total Admitted Assets...... $18,494,544.71 $437,259.00 in the above Statement are deposited 


MARINE INSURANCE 


Hulls—Cargoes—Inland Transit 


Yachts, Aircraft, Automobiles, Tourists’, Jewelry and Salesmen's Floaters, Fine Arts, 
Merchandise Transportation Floaters, Securities and Currency by Registered Mail 


FIRE INSURANCE 


and Allied Lines 


Tornado, Sprinkler Leakage, Riots, Strikes and Civil Commotions, etc. 


CHUBB & SON 


MANAGERS 


90 JOHN STREET, NEW YORK, N. Y. 


—OFFICES— 


Hurt Building, Atlanta, Ga. 
Royal Bank Building, Montreal, Canada 


LIABILITIES 


Reserve for Outstanding Losses ..$ 
Reserve for Unearned Premiums. . 


as required by law. 


919,058.00 
1,743,427.17 
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INLAND MARINE PREMIUM 
WRITINGS for 1935 


Net Income $33,640,000, An Increase of 7.1% Over 1934, When 
Premiums Aggregated $31,396,776 


Inland marine net premiums written 
on a nationwide basis by insurance com- 
panies totaled over $33,640,000 last year, 
compared with $31,396,776 in 1934 and 
$28,192,686 in 1933. This increase of $2,- 
250,000 represents a gain of 7.1% and 
reflects increased prosperity in this 
country and also greater sales efforts by 
companies, agents and brokers. The 
Eastern Underwriter has obtained the 
1935 net premium income on inland ma- 
rine for practically all companies oper- 
ating in the United States, the figures of 
only about fifteen companies doing a 
small amount of inland marine under- 
writing not being available when going 
to press. Premiums of the companies 
listed amount to $33,543,659. The com- 
panies whose figures are missing wrote 
$96,746 in 1934 and if this amount is 
added arbitrarily to the total for 1935, 
the figure of more than $33,640,000 is 
reached. 

In the last two years fire insurance 
companies have watched with consider- 
able satisfaction the strong expansion in 
premium income occurring in both the 
inland marine and automobile insurance 
fields. Whereas straight fire premiums 
have not tended to expand in proportion 
to the recovery of general business con- 
ditions, due principally to reductions in 
rate levels, this has not been true with 
respect to inland marine and automobile 
risks. Improvement in economic condi- 
tions has contributed directly to in- 
creased premium income in these lines. 
Another factor, too, is the better realiza- 
tion on the part of producers—brokers 
and agents—of the undeveloped potenti- 
alities in the inland marine and automo- 
bile fields, and particularly the former. 


Inland Marine Covers Wide Field 


When one speaks of inland marine in- 
surance one refers to a tremendous field 
of protection, and not just a single line of 
coverage as the name might imply to 
those not acquainted with this branch 
of insurance. Practically every type of 
insurance written by fire companies 
where the element of transportation is 
involved — with the two exceptions of 
ocean marine and automobile insurance— 
comes under the general classification of 
inland marine. The agent who writes 
personal effects risks, tourist baggage, 
jewelry floaters, trip transit, fur floaters, 
fine arts insurance, coverage on stamp 
collections, garment risks, radium insur- 
ance, musical instruments insurance and 
a host of other lines where at some time 
or other during the term of the policy 
the property at risk is being moved from 
one place to another and thus subject to 
transportation hazards, is producing in 
land marine premiums. 

Every producer already knows or can 
readily ascertain from companies or 
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agents the names of those lines of cover- 
age coming under the head of inland ma- 
rine. The variety is extensive and few 
of those lines have been developed to 
the saturation point. Even though a tre- 
mendous growth in inland marine prem- 
ium income has been witnessed in the 
last decade the high point is still to be 
reached. It is for each agent and broker 
to study the insurance needs of his par- 
ticular clientele to discover upon which 
of the inland marine lines he should 
place special emphasis. 

The insuring public is becoming more 
conscious of the facilities offered by in- 
land marine underwriters but the process 
of education is far from complete. Few 
property owners care to go without fire 
insurance and if not solicited by an agent 
or broker will seek out a producer to buy 
this protection. But such is not gener- 
ally true with respect to inland marine 
lines. Many manufacturers, jewelers, 
owners of valuable possessions and others 
are, to be sure, thoroughly sold on the 
inland marine insurance they need. That 
is evident from the tremendous volume 
of premium income derived annually 
from this source of business. But there 
remain literally millions of fire policy- 
holders who may be classed as from fair 
to excellent prospects for one or more 
inland marine lines who have yet to be 
sold. 


Background of Inland Marine 


Inland marine insurance was confined 
largely to coverage of shipments on rail- 
roads and inland waterways until after 
the close of the World War. When the 
greatly over-extended ocean marine mar- 
ket of this country had suddenly to face 
a sharp shrinkage in ocean marine pre- 
mium income following elimination of 
war risk coverage, marine underwriters 
jooked around for other fields to develop. 
Some years passed before any real ad- 
vance in the production of inland marine 
business was noticeable. This was due 
primarily to the fact that ocean marine 
offices were not in direct contact with 
the fire agency forces of the country and 
fire underwriters knew little or nothing 
about any sort of marine insurance. 

With the beginning of the business and 
security market booms in 1924, extending 
through 1929, underwriters saw a greater 
need for inland marine coverage. Wealth 
of the nation was increasing and the op- 
portunity for new insurance was present. 
Fire companies began to open inland ma- 
rine departments and place in charge 
men taken from ocean marine offices. 
Within a comparatively short time near- 
ly everyyfire company was operating in 
this new Aeld, some with experienced un- 
derwriters and many with underwriters 
not so experienced. Complications arose 
as competition grew and unwise rate 
reductions were made. Chaos was threat- 
ened for awhile until the leaders in in- 


land marine underwriting got together 


to form the Inland Marine Underwriters 
Association, a cooperative organization 


aiming to stabilize conditions and guide 
underwriting along sound lines. In the 
last few years inland marine underwrit- 





ing has continued to expand and under 
healthy conditions generally so that to- 
day while premium income is large the 
rates are reasonable and adequate. 


Insurance Co. of North America 
Automobile of Hartford 
St. Paul Fire & Marine 
Home of New York 
Commercial Union, London 


ee ee ee ee 


Hartford Fire 
Federal of New Jersey 


Actna (Fire) of Hartford 
Marine of London 
Phoenix of Hartford 
Fidelity-Phenix Fire 
Travelers Fire 
Springfield Fire & Marine 
Providence Washington 
National Union Fire of Pa 
Connecticut Fire 


Royal of Liverpool 
London Assurance 


Pranks Fire OF Phila. ....0.00066ccrccescccsas 
Tnsurance Co., State of Pa 
Sea of Liverpool 
Alliance of London 


Queen of America 
Fire Association of Phila. 
United States Fire 
Standard Marine, Liverpool .................. 
Liverpool & London & Globe 
North British & Mercantile 
Tokio Marine & Fire 


Alliance of Philadelphia 
Millers National, Chicago ... 
Switzerland General 

American Eagle Fire 
Security, New Haven 
Standard of Hartford 


Fidelity & Guaranty Fire 
American & Foreign 


Merchants Fire, New York 
Atlas of London 


1935 


$2,961,594 
1,726,852 
1,494,731 
1,479,373 
1,420,367 
1,420,156 
1,405,935 


941,812 
917,716 
866,732 
839,989 
726,940 
723,351 
719,512 
500,617 
512,679 
476,664 
438,671 
431,167 
408,205 
400,445 
395,220 
383,622 
371,923 
371,449 
347,520 
318,983 
302,702 
208,621 
204,269 
202,335 
278,728 
272,799 
257,627 
248,383 
248,012 
244.204 
238,152 
235,863 
227,403 
212,153 
201,926 
195,203 
180,800 
179,818 
178,739 
170,941 
167,828 
165,644 
159,827 
150,602 
145,901 
135,810 
134,453 
123,935 


(Continued on following text page) 


_ The 1935 inland marine net 
figures, together with the comparative 
figures for 1934 and 1933 are given here- 


1934 


$2,958,703 
1,385,816 
1,414,546 
1,342,717 
1,390,356 
1,367,031 
1,351,100 


903,988 
961,596 
745,765 
835,826 
617,224 
776,938 
632,906 
478,740 
474,276 
381,085 
372,463 
381,052 
423,020 

66,747 
355,888 
468,326 
240,059 
297,403 
371,593 
305,270 
293,833 
269,583 
261,292 


265,214 
265.304 


‘ 261,203 


231,784 
205.013 
246,436 
101,459 
201,729 

64,903 

73,148 
160,927 
181,154 
159,321 
158.566 
177,663 
148,426 
116.717 
156,828 
144,960 
126,441 

76,537 


























1936 


nium 
‘ative 
here- 


33 

13,375 
7,303 
6,893 
7,271 
4,029 
1,340 
0,145 
13,547 
56,285 
7 652 
5,191 
(0,168 


6,076" 


7,121 
8,653 
17,353 
7,561 
3,722 
9,731 
13,206 
2,512 
13,850 
6,051 
4,521 
5,483 
0,636 
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WHITE & CAMBY, Inc. 


Insurance Underwriters 


41 East 42nd Street, New York 


Telephone VAnderbilt 3-4400 


REPRESENTING 


United States Fidelity and Guaranty Company 
Fidelity and Guaranty Fire Corporation 

Northern Assurance Company, Ltd. 

Eagle Star and British Dominions Insurance Co., Ltd. 
Universa! Insurance Company 

Standard Insurance Company of New York 
Standard Fire Insurance Company of Hartford 














z Experience and Service .... Get Results! x 
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JOHN BEIER THEURER Telephone 


President BEekman 3-4597-8 


THEURER AGENCY, Inc. 


116 John Street (14th Floor) 
New York City 


INLAND MARINE 


Underwriters 


The Facilities of this agency and its associate, THE THEURER-HENNESSY 
CORPORATION, embrace Fire (City—S#@urban—Country-Wide), Casualty 
and Automobile, as well as Inland Marine. 











Inland Marine Premiums (Contint 


Norwich Union Fire ......... 
Philadelphia Fire & Marine 
Emoplovers’ Fite: .vi icc csccsx 


General of America ......... 


Hanover Fire, N. Y. ... 


Mercury of St. Paul ........ 


Royal Exchange Assuranc¢ 


Pennsylvania Fire ........... 


Indemnity Mutual Marine, Kngland........... 


POCO FRE. 6 vsiedccicsvcscves 
Union Marine & General ... 
Sue: OF EGRGOM: occ cccccs cee 
Equitable Fire & Marine .... 
Potomac Gf BD: Ce vacccssevewss 


Occidental of California ..... 


Ok eS eee ee 
Western of Toronto ... 
New Hampshire Fire .... 
Firemen’s of Newark ... 
WN snes cue evawews 
Union of Canton ......... 
Scottish Union & National 
Eureka-Security FF. & M 


American Equitable, N. Y.. 


Michigan Fire & Marine ........ 


National Security Fire 
\nchor of Providenc« 
Northwestern National 
Fuso Marine & Fire .. 
World Fire & Marine 
Mercantile 

Star of America 
American Alliances 
Seaboard Fire & Marinc 
Export ae 
Commonwealth of N. Y 
Thames & Mersey ........ 


Sun Underwriters of N. Y.... 


Patriotic of America .... 
City of New York ... 
First American Firc 

Eagle Star & British Dom 
National Liberty 


American Home Fire ... 


Commerce of Glens Falls .. 


Monarch Fire ..... 
Lincoln Fire = 
American Central . aor 
Universal of New Jersey 
British & Forcign Marine 
Rhode Island wTTrry Tos a 
Phoenix of London .... 
eee 


Bankers & Shippers ........ 


Mew Jersey occiesisecs 


London & Lancashire ...... 
Mechanics & Traders ....... 


Maritime of Liverpool .. 


Globe & Republic of America.... 


Globe & Rutgers Fire .... 


Maryland Insurance ......... 
Homeland of America ...... 


Federal Union ...... 


Milwaukee Mechanics ...... 
Yorkshire of England ....... 


Kansas City Fire & Marine 
Merchants of Providence 


Prudential of Great Britain . 


Lumbermen’s of Phila 


Rochester American 








1935 


$120,683 


117,790 
109,103 
108,677 
107,524 
104,256 
99 231 
98,056 
97,448 
95,433 
94,738 
94,127 
87,734 
85,595 
83,919 
83,130 
82,706 
82,022 
80,568 
76,845 
74,718 
73,090 
70,896 
70,472 
08,676 
67,308 
60,192 
65,539 
65,212 
59.55] 
58,390 
52,113 
50,616 
19.606 
49,425 
18,060 
$7,435 
16,011 
16,010 
15,809 
14,434 
12,697 
42,007 
$1,356 
10,690 
39,721 
390.554 
38,402 
36,277 
35,271 
33,078 
32,445 
32,416 
AK 2 
32,312 


1934 
$132,405 
111,850 
83,784 
71,992 
100,535 
102,940 
107,236 
75,940 
105,414 
92,752 
114,502 
89,293 
74,492 
43,368 
78,886 
79,182 
89,102 
72,158 
78,844 
196,037 
54,919 
64,731 
8,449 
62,778 
55,837 
67,243 
60,354 
59,022 
48,234 
$7,951 
10),436 
19,178 
52,203 
53,181 
104,388 
45,243 
33,630 
43,202 
43,202 
35,728 
26,150 
126,444 
97,607 
30,043 
52,383 
75,327 
84,139 
34.434 
113,132 
36,043 
32,286 
~ 39,790 
28,080 
28,050 
28,050 
6,346 
26,437 
26,142 
41,424 


25,403 

8,946 
20,704 
20,615 


Led) 


1933 
$131,596 
113,335 
67,796 
45,592 
108,720 
93,134 
82,207 
67,684 
114,022 
57,307 
109,19] 
104,036 
56,744 
35,402 
64,740 
75,544 
76,208 
44,480 
109,511 
242,261 
31,087 
50,459 
25,304 
21,336 
45,592 
56,668 
41,203 
14,607 
67,638 
65,403 
31,142 
34,609 
31,793 
18,648 
881 
37,228 
89,652 
50,052 
50,052 
26,594 
32,224 
83,351 
116.687 
12,947 
54,468 
49.006 
63,856 
31,556 
78,300 
16,661 
38,093 
49,822 
27,732 
27,801 
27,732 
35,053 
25,543 
32,007 
13,727 
12.442 
5.434 
23,255 
34,794 
21,472 
24,192 
25,395 
22,835 
19,154 
11,933 
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(),052 
(),052 
6,594 
2,224 
3,351 
6,687 
2,947 
4,468 
9.006 
3,856 
1,536 
8,360 
6,661 
8.093 
Q R22 
7,732 
7 801 
7,732 
5,053 
5,543 
2,007 
3,727 


2442 
5,434 
3,255 
4,794 
1,472 
4,192 
5,395 
2,835 
9,154 
1,933 
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Insvrance 


O//ices of 
Hall 
& 


Henshaw 


Established 1889 











iil cite ag 


12 PLATT STREET 
NEW YORK CITY 


Telephone BEekman 3-5640 








ALFRED D. DOWRIE 
GUSTAVE R. MICHELSEN ALFRED J. UNGERLAND 


REPRESENTING 


Inland and Ocean Marine Department 
(All Inland Marine lines, Ocean Cargo, Yachts and Hulls) 





ALLIANCE INSURANCE COMPANY OF PHILADELPHIA 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. I. 


STAR INSURANCE COMPANY OF AMERICA 
SWITZERLAND GENERAL INS. CO. OF ZURICH, SWITZ’D 


Local Department 





LAW UNION and ROCK INS. CO. OF LONDON, ENG. 
SCOTTISH UNION & NAT'L INS. CO. OF EDINBURGH, SCOT. 
STANDARD INSURANCE CO. OF NEW YORK 
STAR INSURANCE COMPANY OF AMERICA 


Suburban and Binding Department 





SCOTTISH UNION & NAT’L INS. CO. OF EDINBURGH, SCOT. 
STANDARD INSURANCE CO. OF NEW YORK 
STAR INSURANCE COMPANY OF AMERICA 


Automobile Department 





STANDARD INSURANCE CO. OF NEW YORK. 
STAR INSURANCE COMPANY OF AMERICA 


a ae 








” Foreign Department 





UNION ASSURANCE SOCIETY, LTD., OF LONDON, ENGLAND 
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ee TI BOO i eas ov koerascwcsdesevecees 
STERLING UNDERWRITERS, INC. caiuat aan as Springfield 


S. NEWBERGER 


President 


Inland Marine 


Automobile 


111 John Street 
New York City 


Telephone BEekman 3-6080-1-2 











A.F. SHAW 


COMPANY 


GENERAL AGENTS 


All Risks Inland Marine 


ST. PAUL 


Fire and Marine Insurance Company 


om 


107 William St. — Phone JOHn 4-1332 


UNDERWRITER === ~ 

Inland Marine Premiums (Continue() 
1935 1934 1933 
Detvolt Fire & MAGNE. 6.03506... ccsdicevccecess $20,246 $16,188 $23.21 
17,345 13,330 11,49 
Escapes seeweceune 17,169 13,959 11,3 
Central Fire Of BAIBMOE occcicecccscvscecee 16,827 22,099 1 
GEe-A OO TO-ONE. TOG: boi cit ccncnasescccaae 15,794 12,990 1349 
ee ey a ree 15,537 36,101 43.15 
Ce DOE. DES sidevcsrcanetiensvensses 15,296 11,909 969) 
PE Pete Tee Ge. cake cnsascsccscnsccesces 15,270 11,909 963) 
Prortrentert. FO Mi cscs cccsccnsncees sass 14,621 13,791 128); 
Christiania General, Norway ......600sesccors 14,596 10,504 15,5 
PEENE Saccncceocucbonnmewanages tenes tess 14,508 11,000 30% 
MCOUDOONES OF TE. Es oc ccsvncasceceeice cic 13,632 22,514 746 
Pe. TRMNOND 5 io. k bag o os0 cn sccteanceees 13,550 12,201 11.7% 
Tramseontinental Of 1. Y.. o.. icc scccsccccewcs 13,550 12,201 11,789 
Reliance Marine, Liverpool .................. 13,385 14,861 19,645 
Oceat Marine, LOGO os ciccccccinisnsecsnns 13,385 14,861 1963 
See TO. OE CAEN iii scsi stencccose sees 13,343 16,549 225 
Commercial Union of New York.............. 12,813 11,502 10,54 
PINNED: AMINE cc ciceccarns Rows sibe vuln os nidebinainws 12,802 11,322 10,2 
Watson Agsurance, LONdOR «oc. nscincsveccceses 12,799 11,597 10,655 
CED, 355444 s-na ne conan era wince wedes nce 12,797 11,765 10.854 
Pe ON BI cos dnocxcesvanswecnccens 12,7600 11,693 10,76 
Merchants & Manufacturers ............ce00 11,906 20,850 7,01 
SG Oren Srp re ree re 10,391 11,815 = 
County Fire of Philadelphia. « ......6..0sccceccecs 10,123 9,770 7.95 
Massachusetts Fire & Marine ............... 10,123 8,096 11.) 
Skandinavia of Copenhagen ................+ 10,018 7,284 7,1 
ep EE Ee ay See Pee eee 9,692 2,655 297 
United Firemen’s Of PRU. oc. cccdedcccicccves 9.012 11,052 13.88 
PE  waecuananenesndseceawncacbauveiee 8,948 6,468 17,6 
PRANETIAT GF INOW BOER: 6 ocice sci ccnwanisesc acne 8,411 10,316 12917 
Concordia of Milwaukee ...............eeee0e- 8,193 7,110 13.104 
GRRE PICS Ee DEBTS. ck cen incceesvnescceccess 8,193 7,110 13,104 
Wattonal-Ben Framkim occccccccccccssvceerecs 8,193 7,110 13,14 
Metropolitan Fire Reassur. .......csscccccsecs 7,668 7,195 11,305 
Coheiie OF Mew: Feree esis cics ccc ccrcceduspes 6,609 8,105 10,32 
Baie Fire OF Mew TOP onc ccccccvcssescsesce 6,559 2,189 32I¢ 
ee ee a 6,286 3,219 288 
New York UmGerwritess. ...0.0ccscsecscccccase 5,963 7,881 47) 
RRM BEEBE, fceiac-cacncksscuceardeessn ese 5,468 eae ¥ 
OW Po tascnsencdvcotiddocswonsesees 5,210 30,618 10,14 
PRAROC OD FERGIE oie ki ssn cisev ewe ncdescienes 5,143 8,000 9 86 
London & Provincial M. & G...............06. 4,612 4,537 42% 
ME SUNN ig onic ctiivavenwvsusinenacukews 4,196 eae ase 
RE Ar CNEINEE ave vmnectecvvewadvnsas wean 4,158 15,186 47,73 
National American Fire ....ccccccccoscsseces 2,230 Braces oe 
Cpiet OF TUE nin kkk doe cccicceeeivcesess 2,087 1,317 14l. 
RE CTI Sf ccnntdcncatenntioecwaceciauas 1,931 1,790 1,721 
Century of Scotland ............cccccececcees 1,590 1,832 1,672 
EeeeRONE OE TE. Ws ces cc cecsscccnewe teces 1;252 750 521 
Eee NO IN oo.os. what cavencowkeunennas 861 189 m 
Safeguard of New York ................000- 580 333 14 
I A INS onan once ts napa coenbdneeecss 75 7,110 10,04 

oe ee gre reer rere err 20 10 
Coemtsal BMametacturers: ooicicices ccvavcccocewces * 46,753 “ 
OE CERNE oink 2xGhMeweneerawes earaecumeenns ss 17,153 1321 
RN NOU co cnaei cin de haceeiwaeln lak eautomiacs * 11,750 
General Few of Paste. .ii..00+<0ccceceseess . 4,260 6,48 
Pilot Reimsurance O8F NN. Yio. occ sce cessed sacs * 3,437 Ww 
Empire State of Watertown................0. * 64 . 
Union Phenix Espanol, Madrid............... * 569 ver 
SERED GE COERMONINS ion covitwsicrcéverce noses * 421 18,01 
I SCN, donee caine nce ncenwerwacionensie * 300 J 

EI SO FN oo ior nv.ce kes canicencans * 180 
Rema Five OF NWA on ig iiick ccc vsscecsises ” 126 gers 
Merchants of Denver.............esceeseeeees * 119 Ie 
Allemannia of Pittsburgh.................... * 17 ” 
Michemond of New Voth. oivicisicccscisccscesces * 17 : 

*Iigures for 1935 not obtained up to time of going to press. 
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Insurance Company of North America 
America’s Oldest Fire and Marine Insurance Company Financial Statement, Dec. 31, 1935 
ASSETS LIABILITIES 
*Bonds and Stocks $82,628,270.75 Reserve for Unpaid Losses $ 5,312,075.00 
(Valued as required by New Reserve for Unearned Premiums 19,828,421.19 
York State Insurance Depart- : . 
ment.) Deposits Reclaimable on Perpetual 
Polici a ‘ 
Accrued Interest 311,916.30 wanaiens tata 
y Reserve for Taxes and Other 
First Mortgage Loans on Real Expenses | 2,166,273.35 
Estate 24,125.00 . 
Unearned Prmiums on Reinsur- 
Real Estate Philadelphia and New ance in Companies not author- 
York City .. : .  5,394,490.44 ized in New York State 183,467.25 
Cash in Banks and Office .  5,088,733.98 Reinsurance Recoverable on Paid 
: ; ' and Unpaid Losses from com- 
Premiums in Course of Collection 3,237,685.73 panies = citi tn Slee 
(Not over 90 days due) York State 266,466.07 
Bills Receivable for Premiums 33,743.26 Dividend Payable January 15, 1936 _ 1,800,000.00 
Reinsurance Claims on Paid Losses 34,932.32 Cash Capital 12,000,000.00 
Accounts Receivable ............ 8,283.38 Surplus ’ 54,324,418.53 
$96,762,181.16 $96,762,181.16 
Bonds at Amortized Values; Stocks at Market Values December 31, 1935. 
On the basis of December 31, 1935 Market Quotations for all stocks and bonds owned, this Company’s total admitted 
assets would be increased to $100,003,717.16 and surplus to $57,567,026.28. 
Note: Securities carried at $1,362,268.98 and cash $16,025.76 in the above statement are deposited as required by law. 
Insurance Company of North America 
. 
and the following affiliated companies 
ALLIANCE INSURANCE COMPANY OF PHILADELPHIA NATIONAL SECURITY FIRE INSURANCE COMPANY 
PHILADELPHIA FIRE & MARINE INSURANCE COMPANY CENTRAL FIRE INSURANCE COMPANY OF BALTIMORE 
INDEMNITY INSURANCE COMPANY OF NORTH AMERICA 
write practically all forms of insurance except life 
NEW YORK OFFICE: 99 JOHN STREET 
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The table on the preceding 





pages 






















shows the inland marine net premium 


income of each company for 1935. On 
this and following pages appear the fig- 


ures arranged according to company 


Insurance Co. of North America Group 
Insurance Co. of N. A. 
Aliance of Philadelphia ........0..ccccccces 
Philadelphia Fire & Marine................. 
eS Oe 
Central Fire of Baltimore 


Chubb & Son Group 
PE Oe BO BOCOOW once conneesecneeescs 
i ino ie nackgacarareckenes 
London Assurance (Marine Dep’t).......... 
SRO errr 
EE Ee errr e Pees ere 
Merchants Fire, N. Y. (Marine Dep’t)..... 


eroups; 
and in other 


ment, 

The 
relative standing 
basis of 1935 income. 


it SOThC 


Cases 





group ownership 
instances froup tmanage- 


tables are arranged to show the 


of each group on the 


The 1934 and 1933 





1935 1934 1933 
$2,961,594 $2,958,703 $2,493,375 
201,926 201,729 170,003 
117,790 111/850 113,335 
67,308 67243 56,668 
16,827 22'099 1.287 
$3,365,445 $3,361,624 $2,834,668 
$941,812 $903,988 $863,547 
839,989 835,826 775,191 
302.702 293,833 262'446 
2'335 286,162 251,566 
278.728 262.117 242'888 
134,453 126,441 112,691 
$2,790,019 $2,708,367 $2,508,329 
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CHICAGO OFFICE: 


Globe & Rutgers Fire Ins. Co. 





Submit Your 


Inland 


Marine 


Problems To Us 


Insurance Co. of the State of Pa. 
American Home Fire Assurance Co. of N. Y. 


Misi Uur home wm 1840 on south side of Wall between Broad and William streets 


THE OLDEST INSURANCE AGENCY 
IN THE UNITED STATES 
Established 1840 


JONES €& WHITLOCK, Inc. 


C. A. SIEBOLD, President 
45 John Street, New York City 


Tel. JOhn 4-3681-7 


INSURANCE EXCHANGE BUILDING 


INLAND MARINE DEP’T U. S. MANAGERS FOR 


Also Writing Fire, Casualty and Automobile Covers 








premiums are included for purposes of The absence 
comparison. 

In listing the member companies of 
groups, each company is mentioned even 
though some of them do not write in- 


land marine and consequently show no 


tact that the 


Chubb & Son, 





How the Company Groups Stand On Inland Marine Income In 1935 


of severs al fire 
groups from this tabulation is due to the 
individual companies’ jn- 
land marine business is handled by ma- 
rine underwriting organizations, such as 
Appleton & Cox, Inc., and 


—. 


co Mipany 

















figures. W. J. Roberts & Co., Inc. 
1935 1934 1933 
America Fore Group 
sis uae caaew aca nenede hao eeuian $917,716 $961,596 $986,285 
INN olin. ciecasem. dims chide a wae eating oe 723,351 776,938 836,076 
I, TI oe ia a aw gcse in ia © aielbla,  ooe 179,818 160,927 170,851 
I, hee inirale cn oxidised mae eo ae acpi 159,827 148,426 137,234 
PEERS POUMOIUNOR BING ook cccs craves snecaoeouns 44,434 26,150 32,224 
I SEO 3 coc) easinenwaes secxpicenes 24,639 25,403 12,442 
DD Seccsvunuseteuscossuceencaavexhans $2,049,785 $2,099,440 $2,175,112 
Home of New York Group 
SEI NS occ cic owcacnueeseet $1,479,373 $1,342,717 $1,157,2 
I parade dake Sia aig ewe oak Oe 298,621 269,583 ah 
Ar Oe PO. BONE ve censcrtcdet aap acacuecotes 45,809 35,728 26,594 
rr rrr re ee 42,007 97,607 116,687 
PONE AMONG, coc ccncéscncesccesesncs 15,537 36,101 43,158 
NS, i sinc nreg naadeeaerd buceseves 15,296 11,909 9,652 
ee GE eee ee ere 15,270 11,909 9,652 
IE caine crc cesid naa nidiibnchacgenaonae ss qc ere nar 
Homestead Fire of Maryland................ 
IN 5 afar roid dal an wagie a oee eas vee eee 
NN ore ahet dominic dain So medinnaen ee 
SNOT UNE OU MGs Wns dard ccincdacceasverens 
REI tae to amr a tos OC Pe eh eg $1,911,913 $1,805, 554 $1,599,548 
Aetna Life Group 
Astomontie of Partiord. .....04.66...ccccesees $1,726,852 $1,385,810 $1,007,303 
SERENE GE TIAGRIOOE goin c ccc ccndascwcsocees 170,941 159,321 140,051 
FOWS: PG, WOUGTIOO oicikcccdcccvscsscececese ee aaa Pree: 
ME hoes dainay danas GRA xamwaeeeasteces $1,897,793 $1,545,131 $1,147,354 
Appleton & Cox Group 
IN US asics cade ces needa ccanances $347,520 $371,593 $339,636 
SEEM os soc tan ds nas eb enestawcewes 248,383 265,214 234,173 
RINE ED PWC so siciesiyc bce dd mpaecasinens 248,012 265,304 239,255 
eC OD eer errr 227,403 246,436 207,063 
OE soo a Je aha cd iia a kiko Bx athe 165,644 177,663 160,699 
IA 5 (5 i aah is sors naa eel a ate alee s 135,810 144,960 131,188 
EO iconic cncssendeasmanneaeean 99,231 107,236 82,297 
Indemnity Marine, London ................. 97,448 105,414 114,022 
WERSETE FONUNOMEE nooo iki ccc cccesscoccsnce 82,706 89,102 76,208 
ee 2 2 er re 49,606 53,181 48,648 
IN pean Neh asteSis 5 40-s.ehoee senate $1,701,763 $1,826,103 $1,633,189 
Fireman’s Fund Group 
OS SE Sa ree reer $1,420,156 $1,367,031 $1,101,340 
Plome Wied & MAGIRe. o.oo 6icec cove ccccccntcse 167,828 158,566 129,583 
jo 2 8 Sen errr ee 83,919 78,886 64,740 
BE vaca hnsiad cua anas eee Coen eeee $1,671,903 $1,604,483 $1,295,663 
St. Paul Fire & Marine Group 
ee a rrr $1,494,731 $1,414,546 $1,316,893 
MN  Sic.cia sete oawetaden sedicadeawane’ 104,256 102,940 93,1; 
NL canaa tuewhsdewnnera nd tal Eee ees $1,598,987 “$1, 1,517, 486 $1,410,027 
Commercial Union Group 
Commercial Union, England ................ $1,420,367 $1,390,356 $1,324,029 
TIN TD oan ssn 0 bb soe dsoveansanes 38,402 34,434 31,530 
Cees Wien BE. We asa cncscinndcneaciaes 12,813 11,502 10,540 
SS EE PO ern Oe re ee 12,802 11,322 10,326 
CR CE on cca macaredawsnecacnes 12,799 11,597 10,655 
I Farr ae a le 12,797 11,765 10,854 
I or ergs oe Loin rela oe ae aa 12,760 11,693 10,769 
Ee oe rere ts emir anr rs np M MrT $1,522,740 $1,482,669 $1, 4 8, 700 
Hartford Fire Group 
give Ee ee $1,405,935 $1,351,100 $1,250,145 
poe SS a ee 14,621 13,791 12,804 
Citizen’s of New Jersey.........-ccccececcecs 6,286 3,219 2,886 
New York UnGerwiiters.......ssccccccccccces 5,963 7,881 4,792 
I oooh sae wicca kes wee nese ae’ 1,931 1,790 1,721 
Shemewels GE BRINIG obscene casescndesacs atl 95 Ree 
Cucen Crty 1, Brome POs. occ cccsccccdccea 
TE Spi. Se locate Naeem eS $1,434,736 $1,377,876 “$1,272,348 


(Continued on Page 42) 
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NEWHOUSE & SAYRE, Inc. 


271 116 JOHN STREET, NEW YORK, N.Y. 








GENERAL AGENTS FOR 
. “ALL RISKS” INSURANCE 


: THE HOME "SNS NEW YORK 


METROPOLITAN FIRE AGENTS BOROUGH AGENTS 
FOR FOR 


SOUTHERN FIRE MARYLAND CASUALTY 
INSURANCE COMPANY COMPANY 


BRANCH OFFICES 
CHICAGO LOS ANGELES SAN FRANCISCO PHILADELPHIA 


175 W. Jackson Blvd. 548 S. Spring St. 341 Montgomery St. 421 Walnut St. 
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UNDERWRITERS of Marine and Inland 
Insurance for more than FIFTY YEARS 


IF YOU DON’T KNOW WHERE TO PLACE IT 


ask MCGEE 


Complete facilities for all lines of 
MARINE—INLAND—ALL RISKS 


WM. H. McGEE & CO., Inc. 


HEAD OFFICE 
111 John Street 
New York 


and at 
San Francisco Baltimore Atlanta 


Dallas Toronto, Canada 


Chicago 























JOSEPH GOLUB AGENCY 


Established in 1905 


One of the first local agencies to recognize the 
importance of 


INLAND MARINE 


and to establish a special department equipped to 
co-operate with brokers in connection with “All 
Risks” covers. Your patronage solicited. Tele- 
phone MAin 4-6650 and ask to have our repre- 
sentative call. 


151 Remsen Street, Brooklyn, N. Y. 
Tel. MAin 4-6650-6 

















How the Company Groups Stand 


(Continued from Page 40) 


Phoenix of Hartford Group 


ge ge. | a re 
I nooo wk ai eae eewiciesin dawewnted 
Fawtable Fire. & Marites o366.6ccccccccesce 
Minneapolis Fire & Marinc..............+. 
BS en are ore 
Great Eastern, White Plains............... 
Retailers Fire, Oklahoma City.............. 


Royal- Liverpool Groups 
Royal OF LIVGIMOO! oon vccccccewsesces 


CE, DE FAI yi 550-5 eb e ead nonseune ees 
Liverpool & London & Globe............... 
\merican & OE 555.6% canextanweuksaauens 
II TIN 0 oa gran pce aa clareaea wie ews ae 
Te Ce PN ik oe thc ae cka ckKessdwncamess 
Thames &@ Mersey Marine...........<ssesse. 
British & Poretwm Marite .. .<.oscsccccccvs 
Federal Union Of THNOIS:.......0560.00c2c0008 
Camel OE CaOPOE oii kc ks iccnsccusccseces 
SCADOMTE OF DONUMOTO «ack sd cs coredea canoes 


Sire easabdideuseuticeseasnnnes 


Aetna Fire Group 


ok ee eee 
World Fire & Marines... ..ccscrecccccsecus 


PN TORIES holeaic a Gccate ecievalee mews 


EE ba sie sw damaes Hake cee cea wae cerns 


Springfield Fire & Marine Group 


OI OS 3 a er ee 


eS oe errr rrr 
TUG SNE (WANE: <5so ej cine naee pen erenen 
EE UE, on ce oa sca aeeos ane caw eo wes 

NE fe ket oot eo aoa eo cu aaiatad 


Providence Washington Group 


Providence Washington ............e.sse0- 
NEON -OE. noi. coed akesaoaeeeuaenwens 
ND 8 ooo rca a GaGa titeans ao oa eam osc 


Great American Group 


ONL PE occa Sas ed os ca neeabosa 
RICUIEEEE FOES iio sii de reckoeancaewesies 
Rochester AMenMcan .... 6c. ccccccscccccces 
Doetwent: Wise Be PEAPINE oso nic cccccviesvoness 
ee TE SP ere rer 
Massachusetts Fire & Marine.............. 
Mert Careline FO cock cccccceccscoseses 
American National of Ohio ................ 

DEE ccdasnan gouanrecunkheec dee wane ts 


Pearl American Group 


TURNER oe cys hcamewakisnednwdewed 
Burena-seceity FB. BOM. cc wcsiccacwcsenss 
PROMO FMS eis Oicecacondeddcasss 6eae0oen 

I shee aie rah wale cee aa heaped aoe A 


National Union Group 
National Union Fire, Pa. 


Birmingham of Pittsburg h bik lace avin Sen Pmiawaibcs 


North British & Mercantile Group 


Beatle. Tsetse Oe REE: ond 6s So decd cccvewkas 
oe RR en ee 
Mercantile of America ........ccccecscecs. 
Commonwealth GF N.Y 6 cic ccccccicscccescs 
Flomeland. Of Ameried 2.6.5 cécsicscccssecss 
*Occan Marine of London ................ 


, Pee 


*Under independent Ame rican management, 


National of Hartford Group 


a ne eee 
Mechanics & Traders: 2... ..oocsciccciscevcane 


je Be Te nn nee nee 


Franklin National 


Glens Falls Group 
Glens Falls, N. Y. 


Commerce of Glens i alls 














which reason premiums are not listed here. 














$395,220 
29,359 
13,550 
13,550 


$451,679 


$408,205 


40,690 


$448,895 





$355,888 
26,437 
12,201 
12,201 





~ $406,727 


$423,020 
52,383 


$475,403 





1935 1934 1933 
$726,940 $617,224 $470,168 
438671 372,463 283722 
87,734 74.492 56,744 
$1,253,345 $1,064,179 $810,634 
$318,983 $305,270 $201,564 
257,627 242'251 177912 
238,152 231.784 121.574 
145,901 156,228 155,667 
95,433 92,752 57,307 
52.113 49.178 34.609 
47,435 33,630 89.652 
35,271 36,043 46,661 
233% 20/704 23,255 

20 10 

$1,214,271 $1,168,450 $908,201 
$866,732 $745,765 «$1,227,652 
50,551 47.951 65,403 
14°508 11,000 3,056 
$940,791 $804.7 7 16 $1,296, 111 
$500,617 $478,740 —»s- $388,653 
68,676 55,837 45,502 
17,345 13,330 11,469 
17169 13959 11308 
$693,807 $561,866 $457,112 
$512.679 $474,276 $357,353 
66.192 60,354 41203 
$578,871 $534,630 $398,556 
$431,167 $381,052 $309,731 
50.616 52.203 31,793 
20,246 21.210 11933 
20,246 16.188 23841 
10,123 9770 7'951 
10,128 8,096 11921 
$542,521 $488,519 —- $397,170 
$400,445 $66,747 $12,512 
70,296 8.449 25,304 
30.721 75,327 49.006 
$511,062 $150,523 $86,822 
$476,664 $381,085 $317,561 
$476,664 $381,085 $317,561 
$235,863 $205,013 $278,622 
98,056 75,940 67.684 
58,300 40.436 31.142 
18°060 45,243 37 228 
24031 8046 5434 

* * * 
$464,400 "$375, 578 $420,110 


$343,850 
21,969 
11,789 
11,789 


$380,397 


$423,206 
54,468 











































arch 13, 


————— 


On In 


America 
\merican dine 
Dixie «+++ 
‘slumbia of 


Total . 


Northerr 
\ rthern of 
london & S 
‘Indemnity 


Total 


tListed in A 


Boston-C 
Boston ..-- 
(id Colony 


Total 


W. J. Re 
St Standard Mz 
nion of Cat 


Total .. 
Fire Ass: 


Fire Associa 

Lumbermen’s 
Philelphi 1 
Reliance of 1 


Total .. 


Sun Grou 
Sun Insuran 
Sun Underw1 
Patriotic of . 


Total 


Bertsch 
Switzerland | 
Fonciere of 


Total 


Security | 
Security of } 
Fast & West 
California Us 


Total... 


Phoenix « 
Union Marin 
Froenia of | 
United Firem 
a of N 
Columbia of 


Total 


Loyalty C 
Firemen’s of 
Milwaukee M 








$477,674 


Concordia of 
lational-Ben 


irard Fire & 


uperior of P 
Mechanics of 


Total ... 


Agricultu: 
Agricultural 


Empire State 


Total .. 


Norwich 


Rotwich Uni 
Fagle Fire of 


Total .. 


Corroon , 


Ame rican E qi 


lobe & Rept 
hickerbock 
Nerchants & 
‘w York Fj 
Ussex Fire 





Mporters & 


Total ... 













- ENS 


729 
789 


397 


200 
168 
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American of N. J. Group 


tListed in Appleton & Cox, Inc., Group. 


Boston-Old Colony Group 


W. J. Roberts & Co. Group 


0 te ee ee Cre 


Fire Association Group 


Sun Group 


Bertschmann & Maloy Group 


_ Security of New Haven Group 
Security of New Haven 


Fast & West 


_ Phoenix of London Group 
Union Marine & General 
Phoenix of London 
lnited Firemen’s, Philadelphia 
Imperial of New York 





_ Loyalty Group 


tc ee re 

Dixie pansies aes 

‘olumbia ee EERE aio ch aca etenasesocsae vee 
BORD, 5.5 Gcacdk x nein an eolunalnekyeeee 4 
Northern of London Group 

\orthern of UES ae eae meee 

london & Scottish ee Mi aa oat cairns batt 

‘indemnity Marine, London ............. 
Total cone ceceesereveerseccesecenseecore 


Wt) | ae i ea 


I Sa ota nar ra rie nae acuta nosen/ oral WR TeIA 


Standard Marine of Liverpool............ 
I MEMO s15:2-3-2sinend a ww neo Smee 


RAINED 6 Soo bd :ds aieehinsnaindiaciow nas 
Lumbermen’s of Pennsylvania ........... 
Maenelis NAIODAL o.oi6.6.ciscc0csccnee ser 
Reliance of Philadelphia ................. 


ee 
Sun Underwriters, New York............. 
rr Or AOMTND ... ou cc escivéoxnn'ewixuta 


ee Lo are 
DOE ED. 4:3.0-0 6/00 dined oeeremawace 


‘iremen’s of New Jersey 
lilwaukee Mechanics 


lational-Ben Franklin 
irard Fire & Marine 


Agricultural Group 





=mpire State 


\, Norwich Union Group 
Brwich Union Fire 


Kagle Fire of N. Y 


(Continued on following page) 


On Inland Marine Income In 


1935 
$383,622 


$383,622 


$371,449 
4,158 
ac 


$375,607 


$272,799 
83,130 


$355,929 


$244,804 
74,718 


"$319,612 


$248,383 
20,303 
5,143 


$94,127 
46,010 
46,010 


$186,147 


$180,800 


$180,800 


$178,739 


$80,568 
23,214 
8,193 
8,193 
8,193 
8,193 


$136,554 


$135,810 
587 


$136,397 


$120,683 
6,559 


$127,242 


$70,472 
25,083 
13,632 
11,906 
5,210 
75 


$126,378 


1935 


1934 
$468,326 


$468,326 


$297,403 
15,186 
a 


$312,589 


$200,405 
79,182 


$339,587 


$261,203 
54,919 


$316,122 


$205,214 
28,980 
8,000 


$302,194 
$89,293 


$175,697 


$73,148 


$73,148 


$181,154 


$181,154 


$114,502 
39,790 
11,052 
10,316 
8,105 


$183,765 


$78,844 
20,615 
7,110 
7,110 
7,110 
7,110 


$127,899 


$144,960 
644 


$145,604 


$132,405 
2,189 


$134,504 


$62,778 
41,424 
22,514 
20,850 
30,618 
1,922 


$180,106 


1933 
$446,051 
$446,051 
$305,483 

$7,750 

a 
$353,233 
$245,498 
75,544 


$321,042 


$142,822 
31,087 


$173,909 


$203,187 


$104,036 
50,052 
50,052 


$204,140 


$35,908 


$35,998 


$199,957 


$199,957 


$109,191 
49,822 
13,839 
12,917 
10,342 


$196,111 


$109,511 
34,794 
13,104 
13,104 
13,104 
10,054 
7,411 


$201,082 


$131,188 


$131,188 


$131,596 
3,216 


$59,681 





APPLETON & COX 


INCORPORATED 
ATTORNEY 








8 SOUTH WILLIAM STREET 
44 BEAVER STREET 
25 GOLD STREET 


NEW YORK CITY 





MARINE ANoINLAND INSURANCE 


@WESTCHESTER 


THE 





REPRESENTING... 


FIRE INSURANCE CO. 
MARINE ASSURANCE CO., LIMITED 
EXCHANGE 


ASSURANCE 


THE TOKIO MARINE AND FIRE INSURANCE CO., LTD. 


UNITED 
@AGRICULTURAL 

@FIRE ASSOCIATION OF PHILADELPHIA 
@ THE NORTH RIVER INSURANCE COMPANY 
@wWeESTERN 

e 


SEABOARD 


% 
@ROYAL 
® 
e 


ASSURANCE 
MARINE INSURANCE COMPANY 


FIRE INSURANCE CoO. 
INSURANCE COMPANY 


COMPANY 





BRANCH OFFICES AND GENERAL AGENTS 





ATLANTA, GEORGIA 
Appleton Cox, Inc. 
10 Pryor St. 


CHICAGO, 
Appleton Cox, Inc. 
Insurance Exchange Building 


COLUMBUS, OHIO 
Appleton Cox, Inc. 
3130 A.1.U. Bidg. 


DALLAS, TEXAS 
Frank Rimmer, General Agent Geo. S. Kausler, Ltd., Gen’! Agents 
Kirby Building 


HOUSTON, TEXAS 
Frank Rimmer, General Agent 
Sterling Bidg. 


DETROIT, MICHIGAN 
Appleton & Cox, Inc, 
National Bank Bldg. 


NEW ORLEANS, LOUISIANA 


Hibernia Bank Bidg. 


SAN FRANCISCO, CAL. 
Pacific Marine Ins. Agency, Inc. 
114 Sansome St. 


LOS ANGELES, CAL. 
Pacific Marine Ins. Agency, Inc. 
Garfield Building 


KANSAS CITY, MISSOURI 
Appleton & Cox, Inc. 
916 Walnut St. Bido. 





LOSSES SETTLED PROMPTLY 


IN ALL PRINCIPAL CITIES OF THE WORLD 








TITITTITITITITITITIT tt 





ALAN H. BONITO & CO., Inc. 


ALL 


RISKS 


UNDERWRITERS 
S80 John Street, New York, N. Y. 


relephone: BEekman 3-6500 


Offices Also At 


424 Walnut Street 
60 Batterymarch Street 


Insurance Exchange Bldg 


INLAND MARINE 


CASUALTY 















PUCUENGHOCORNOCCECEEEeeeeeeES 
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How the Company Groups Stand On 


Inland Marine Income In 1935 


(Continued from Preceding Page) 


Atlas Group 


pe 8 Oe er ere 
PE GE PRON CONE occ cceencdvtscaves 


General of America Group 


General of Am., Seattle ................ 
First National of America............... 


EEE ey a ee ey ene ee 


Hanover Group 


eee SS 68 OS ae eres 
OE OSE Ee ee 


C. V. Meserole Group 


Pacific Fire, New York ................. 
Bankers & Shippers, N. Y............... 
DEY ENE ona Pancennsseesaaeenw ea 


New Hampshire Group 


New Hampshire Fire ............0cc0e 
NT IN Sah Sala enrr wi ke eee deeds 


Scottish Union & National Group 
Scottish Union & National.............. 


Central Union, N. J 


a eee 
*Maritime of Liverpool ................. 


I eh Rt er a 


*Under independent American management, 


Rhode Island Group 


eo as a waiaauny ws 
Merchants of Providence ............... 


BE nent PRT See re a 


J. S. Frelinghuysen Group 


American Home Fire .......ccscccccccoe 
EE? Seicsyvudvepaxtcexecsnheraeeas 


London & Lancashire Group 


London & Lancashire ...........ccccce- 
pang I aan eters oce asen  e.arras wae 
i CR Oe EON a ic acccecsnedveanes 
Ow heen ~ 2 OC Se ere 
Marine of Londom ........cscsccccccces 
Standard Marine ......ccesccccscccvce 


ISS ccdlrneain sie wiemmks wa sik e 6 kN a 


*Listed in Chubb & Son Group. 


**Listed in W. J. Roberts & Co. Group 


Frank & DuBois Group 


Yorkshire Insurance Co. ............... 
London & Provincial M. & G............ 
*Seaboard Fire & Marine............... 


[ee re eee ee 
*Listed in Appleton & Cox, Inc., Group. 


Crum & Forster Group 


ES eee 
NN OO ove poubedeeboswdiewecs 
Ee ee eae er 


Allemannia of Pennsylvania ............ 
ES Pe ee eee 


ER ne ee 
"Listed in Appleton & Cox, Inc., Group. 


New Zealand Group 
New Zealand ......... 


| eer fee 


(re a ai re 


*Figures not obtained in time to he included. 


























1935 1934 1933 
$123,935 $76,537 $35,492 
$123935 $76,537 «$35,492 
$108,677 $71,992 $45,592 
$108,677 $71,992 $45,592 
$107,524 $100,535 $108,720 
2/807 

$107,524 $100,535 $111,527 
$32,416 $28,080 $27,732 
32.312 28,050 27'301 
32.312 28,050 27732 
$97,040 $84,180 $83,265 
$82,022 $72,158 $44,480 
$82,022 $72,158 $44,480 
$73,090 $64,731 $50,459 
ae saa — 
"$73,090 «$64,731 $50,459 


for which reason premiums are not listed here. 

















$33,078 $32,286 $38,093 
22051 21.524 25,305 
$55,129 $53,810 $63,488 
$41,356 $30,043 $12,047 
$41,356 $30,043 $12,947 
$29,949 $6,346 $35,053 
2.087 1317 1'413 
861 180 908 
580 333 149 
* * + 
** ** ** 
$33,477, «s«$R185. «$37,613 
$23,060 $22,689 $21,472 
4.612 4.537 42 
+. * a 
$27,672 $27,226 $25,766 
* * * 
. * * 
~ * * 
— * * 
$1,252 $750 $521 
46 17 25 
46 17 34 
$1.34 $784 $580 
* $17,153 $13,210 
+ 
nee 2) $17,153 $13,210 
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"he Marine Premiums- Losses 


In the preceding tables there appear 
the inland marine premium income fig- 
ures for 1935 and comparative figures 
for 1934 and 1933, the companies and 
company groups being arranged in ac- 
cordance with their standing by volume 
of income. In the table which follows 
company names are arranged in alpha- 
betical order and in addition to the net 
premiums for 1935 the net losses paid 
last year are also presented. For the 
majority of companies the inland marine 
experience was profitable with the loss 
ratio being considerably under 50%. The 
income and loss payment figures follow: 


Net Net Losses 


Premiums Paid 

Aetna of Hartford........ $866,732 $308,427 
pO eer 135,810 73,840 
Alliance of London ...... 278,728 113,625 
Alliance of Philadelphia.. 201,926 82,292 
American Alliance ....... 50,616 25,313 
American Central ....... 38,402 14,365 
American Eagle Fire .... 179,818 120,429 
American Equitable ..... 70,472 69,541 
American Home ........ 41,356 18,797 
American & Foreign .... 145,901 47,700 
American of Newark .... ,383,622 151,977 
Anchor of Providence... . 66,192 26,557 
Atlas of London ......... 123,935 55,106 
Automobile, Hartford 1,726,852 575,525 
Atlantic Mutual ......... 371,923 117,027 
Baltimore American ..... 15,537 10,397 
Jankers & Shippers...... 32,312 10,542 
DE: vais ceeetacaws en 272,799 106,723 
British & Foreign Marine 35,271 8,676 
British General ......... 12,802 4,789 
ESO rr errr 10,391 7,105 
PO cccernntiwenws 12,797 4,788 
Camden Fire Ins. Assn... 212,153 89,602 
Cote es Ge ws cicses 20 ane 
Central Fire of Baltimore. 16,827 6,857 
Century of Scotland...... 1,590 399 
Christiania General ...... 14,596 13,592 
Citizens’ of New Jersey.. 6,286 3,684 
City of New York....... 15,809 7,791 
Columbia of New Jersey. 6,609 3,879 
Commerce, Glens Falls... 40,690 19,655 
Coml, Union, London.... 1,420,367 432,823 
Coml. Union of New York 12,813 4,788 
Commonwealth of N. Y... 48,060 22,897 
Concordia of Milwaukee. . 8,193 4,291 
Connecticut Fire ........ 438,671 135,871 
re re 917,716 536,635 
County Fire of Phila..... 10,123 5,062 
Detroit Fire & Marine... 20,246 10,125 
Page &. @ BD. Diiccicsccc 42,697 61,659 
Eagle Fire of New York 6,559 2,745 
Empire State of Water- 

RNS < digidd a b'wb-4a mae ee 587 142 
Employers Fire ......... 109,103 59,034 
Equitable F. & M....... 87,734 27,174 
Eureka-Security ......... 70,896 21,540 
DMEGR . cictansdecnaneena 49,425 xsie 
Pomeral of M. Funcsccvess 941,812 309,054 
Federal Union .......... 23,336 11,489 
Fidelity & Guaranty Fire. 150,602 51,706 
Fidelity-Phenix Fire ..... 723,351 370,832 
Fire Assoc. of Phila...... 248,383 134,389 
Fireman’s Fund ......... 1,420,156 553,617 
Firemen’s’ of Newark.... 80,568 12,203 
Pivret American .....<.-+ 44,434 26,759 
Franklin Fire of Phila... 298,621 127.956 
Franklin National ...... 13,550 6,294 
Fuso Marine & F........ 65,212 51,439 
General of America...... 108,677 38,119 
Girard Fire & Marine.... 8,193 4,291 
| l—=Ee ee 408,205 157,093 
Globe & Republic........ 25,083 19,613 
Globe & Rutgers.......... 25,071 897 
Great American .......... 431,167 211,025 
Hanover Fire, N. Y...... 107,524 103,713 
Harmonia Fire ......... 15,270 2,463 
Hastiord Pise ...ccccccs 1,405,935 822,347 
Home Fire & Marine.... 167,828 65,171 
Homeland of America.... 24,031 11,650 
a ee 1,479,373 607,548 
Imperial of New York... 8,411 4,938 
Indemnity Mar. Eng..... 97,448 57,029 
Insurance Co. of N. A.... 2,961,594 1,206,956 
Insur. Co., State of Pa... 294,269 160,200 
International of N. Y.... 1,252 637 
Inter-Ocean Re-ins. Co... 15,794 5,390 
Kansas City F. & M..... 22,271 10,457 
Knickerbocker of-N. Y... 13,632 10,659 
Law Union & Rock..... R61 669 
Lincoln Fire ......... ; 39,554 788 
Liverpool & London & 

SD < wider peas ecm cana 238,152 114,185 
Iondon Assurance ...... 302,702 125,211 


London & Lancashire ... 29,949 13,737 


Net 

Premiums 
London & Prov. M. & G. 4,612 
London & Scottish....... 4,158 
Lumbermen’s of Phila... . 20,303 
Marine of London....... 839,989 
Maritime of Liverpool.... 25,659 
Maryland Insurance ..... 24,639 
Massachusetts F. & M.... 10,123 
Mechanics & Traders..... 29,359 
Mercantile, N. ¥..ccccce 58,390 
Merchants Fire, N. Y.... 134,453 
Merchants & Mfrs....... 11,906 
Merchants of Providence. 22,051 
Mercury of St. Paul..... 104,256 
Metro. Fire Reassur...... 7,668 
Michigan F. & M........ 68,676 
Millers National, Chicago 195,203 
Milwaukee Mechanics ... 23,214 
BEORRTER TiFE wcccecccces 39,721 
National American. Fire. . 2,231 
National-Ben Franklin ... 8,193 
National Fire, Hartford.. 395,220 
National Liberty ........ 42,007 
National Security Fire ... 67,308 
National Union Fire .... 476,664 
ae 95,433 
New Brunswick Fire .... 15,296 
New England Fire ...... 17,345 
New Hampshire Fire .... 82,022 
New Jersey ....... eweuen 32,312 
New York Fire ......... 5,210 
New York Underwriters. . 5,963 
es era 159,827 
North Brit. & Merc...... 235,863 
SO EN océcicwev eee 8,948 
PEN TOOOE + narccccccde 165,644 
Northern of TY.ondon..... 371,449 
Northwestern F. & M.... 14,621 
Northwestern National... 65,539 
Norwich Union Fire..... 120,683 
Occidental of Cal......... 83,919 
Ocean Marine, London... 13,385 
RO eee 83,130 
Orient of Hartford....... 2,087 
PO OO snenneaw acres 32,416 
Palatine of Tondon...... 12,761 
Patriotic of America..... 46,011 
Peart GF Lendom.....0... 400,445 
Pennsylvania Fire ...... 98,056 
Philadelphia F. & M..... 117,790 
Philadelphia National ... 5,143 
Phoenix of Hartford .... 726,940 
Phoenix of London ..... 32,445 
Piedmont Fire ........... 14,508 
Potomac of D. C......... 85,595 
Providence W ashington . - 512,679 
Prudential of Gt. Britain. 20,717 
Ouaker City F. & M.... 9,692 
Oueen of America....... 257,627 
Reliance Mar., Tiverpool. 13,385 
eS Ee eee 33,078 
Rochester American ..... 20,247 
SI | coer tnta turer hae Oaie cae 76,845 
Royal Exchange ........ 99,231 
Royal of Liverpool....... 318,983 
Safeguard of N. Y........ 580 
Scottish Union & Natl.. 73,090 
Seaboard Fire & Marine. 49,607 
Sea of Liverpool......... 292,335 
Security, New Haven. 178,739 
Sentinel Fire ... 17,169 
Skandinavia of Copenh’ g’ n 10,018 
Springfield F. & M....... 590,617 
Standard Marine, Liverp’l 244,894 
Standard of Hartford..... 170,941 
Star OF AMGres. ...ccces 52,113 
SS. 2 AS ee 1,494,731 
Superior Fire of Pa...... 8,193 
ee eee 75 
Sem. OF LOGO. 2.066000 94,127 
Sun Underwriters, N. Y.. 16,011 
Swiss Reins. of Zurich... 13,343 
Switzerland General ..... 180,800 
Thames & Mersey ....... 47,435 
Tokio Marine & Fire.... 227,403 
Transcontinental of N. Y. 13,550 
i. *. eee 719,512 
Trinity Universal ....... 4,196 
Twin City Fire.......... 1,931 
Union Assurance, London 12,799 
Union of Canton ........ 74,718 
Union Marine & Gen’l. 94,738 
United Firemen’s of Phila. 9,012 
United States Fire....... 248,012 
Universal of N. J........ 36,277 
Utah Home Fire......... 5,468 
Westchester Fire ....... 347,520 
Western of Toronto...... 82,706 
World Fire & Marine.... 59,551 
Yorkshire of England.... 23,060 





Net Los SSes 
Paid 





Bill to Make Revocations 
Effective Immediately 


A bill was introduced in the New York 
State Senate last week by Senator Dur- 


can T. O’Brien of New York City to 
prevent the staying of revocation or Sus- 


pension of brokers’ or agents’ 


licenses 


when an order of certiorari is granted, 
unless the court directed otherwise after 


a preliminary hearing. 


At the present 


time producers whose licenses have been 
revoked or suspended are able to con 
tinue in business until action of the In- 


surance Department has been 
and upheld by a higher court. 


reviews! 


The bill 


would amend Sections 61, 91, 91-a, 138-2, 
142 and 143 of the Insurance Law. ine 
Insurance Department is supportin: 
these bills because it wants revocation’ 
of licenses to become effective immed 


ately. 
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i Zurich General British General 


6,292 ESTABLISHED 1872 ESTABLISHED 1904 


a Switzerland General 


21,946 ESTABLISHED 1869 


172,10 These three Generals command your attention and deserve your respect. Old 
108 campaigners all, with a fine record of distinguished service. Seasoned veterans 
ae who have demonstrated through the years those qualities of stamina and leader- 
137331 ship in times of stress. They are ready to serve you! They are yours to 
Z command. 


$ All forms of Casualty and Marine Insurance 


sty MINNER and BARNETT, Inc. 


ranted 80 JOHN STREET, NEW YORK 
present BEekman 3-8280 


portins 
cations 
mmedi- 















































| MARINE & AUTOMOBILE 


Automobile and Marine 
Premiums and Losses 


AUTO INCOME. ‘SHOWS INCREASE 


1935 Annual Secsemente Show Further 
Gains in Finance Accounts; Ocean 
Marine Results Fair 


Premium income derived by stock fire 
insurance companies from the writing of 
theft and collision risks 


even 


automobile fire, 


continued to increase last year, 
1934 
mendous increase in the sale® of 
cars in 1934 and 1935 naturally 


insurance Particularly 


though was excellent. The tre- 
new 
reflected 
itself in income. 
the insurance companies 
The 
subsidiary of 
risks only 


fortunate were 
handling finance business. 


Insurance Corp., 


General 
Exchange 
General Motors, writes finance 
and its income last year was $20,871,851, 
nearly $5,000,000 19H figure. 
The Home of New York leads the 
lar insurance companies with $8,938,148, 
against $6,133,852 in 193. Adding the 
automobile income of Home subsidiaries 


over the 
regu- 


the group’s income is in excess of $11,- 
500,000. 
The St. Paul was third with $3,927,276, 


showing an increase of over $900,000. A 
close fourth was the Fireman’s Fund 
with $3,821,639, a gain of close to $1,440,- 
000. Fifth was the National of Hartford 
with $2,626,560, increase of over $600,000 
and sixth was the Hartford Fire with 
$2,390,628, a gain of $400,000. Other com- 
panies with automobile premium income 
in excess of $1,000,000 last year were the 
Aetna (Fire), American Automobile, Au- 
tomobile of Hartford, Bankers & Ship- 
pers, Camden Fire, City of New York, 
Fire Association, Franklin, General of 
Seattle, Insurance Co. of North Amer- 
ica, National Union, Pacific Fire, Pearl 
and Travelers Fire. The Pearl received 
net premiums of $1,130,338, compared 
with only $427,413 in 1934. ratios 
for all the companies were favorable. 
Following are the premium and 
figures for all the automobile writing fire 
companies for 1934, taken from the an- 
nual statements filed with the New York 
Insurance Department at Albany: 


Loss 


loss 


Automobile Figures 
Net Net Losses 


Premiums Paid 
IE Jeiesevesndin $1,159,364 $399,005 
CN ree 468,280 155,853 
ea 68,275 19,998 
Allied Fire, Utica ....... 45,933 11,300 
Allemannia .......... 41,771 16,094 
EERE 163,429 52,820 
American Auto ......... 1,552,337 502,555 
American Alliance ...... 87,409 33,370 
American Central ....... 169,549 76,758 
American Eagle ......... 156,839 68,247 
American Equitable ..... 242,168 95,791 
American & Foreign..... 66,835 24,992 
American Home Fire.... 220,229 89,449 
Ampericen, Ne J. cc ccccce 695,970 316,882 
American F. & C...... 199,461 77,098 
Associated F. & M.... 86,071 20,292 
American Reserve ....... 1,639 2,060 
Anchor 40,563 17,156 
RN ada a alate ue ek 359,999 140,783 
EE «bbeatedcicuda 1,343,986 302,443 
RE PRR aaa 17,442 8,801 
Baltimore American ...... 125,745 62,795 
Bankers & Shippers...... 1,559,718 654,102 
Birmingham, Ala, ....... 5,206 723 
oS eee 407,021 130,283 
British & Foreign........ 9,571 3,260 
British General ........ 29,301 13,256 
0 OS ee 292,799 111,167 
California ek Sawa 106,740 47,918 
Camden Fire ...... 1,117,384 531,106 
ee Cee 18,162 4,089 
Central, Md. 81,714 26,410 
FERS 333,396 105,205 
Citizens, N. | EEPRRRAERES 11,268 3,865 
City of New York..... 1,117,881 485,269 
Columbia Fire, Ohio..... 29,691 12,643 
Columbia of N, 3, ee 56,125 21,320 
SINGS: on ccccenccenss 103,141 37,724 
Commercial Union Assur. 317,038 140,158 
Commercial Union, N. Y. 69,569 29,933 
Commonwealth 254,082 75,716 
| ena 91,404 33,973 
Connecticut Fire ........ 239,226 86,339 
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SS =e eee 145,025 51,596 
Orient Sawee kes es 115,620 37,743 
PR BUND accaccseceas 1,166,440 466,769 
Pacific National ......... 168,860 42,300 
a, RR eee « 67,563 35,194 
INE dca sksa ers paraaea bh abare 70,223 29,884 
hi ah he Oi tr i ela ila 1,136,338 389,225 
POMMONEUEINE occccécccces 508,581 151,288 
a SE oD ees 90,793 29,344 
: , “- an Pieen. Matiemel .ccccdecs 83,281 30,868 
nega tip awe “pone “a Phoenix Assurance ...... 275,524 104,663 
7 £0 Ceeeoeceneeene ’ ’ > 7 
Detroit Fire & Marine 34,981 13,349 ce, We veeeneens — poe ees rs 
2 5 are 28, i 
— Fire secre eeeeeees 14,84: See NOG ce 647.904 278,359 
ubuque F, & M........ 77,009 116,586 Prolautis CG. B 69.187 30/251 
Eaele Ney oe eereky ved Mg 3708 Preferred er oo 12/483 1/876 
7 s oo, Preferred Risk .......... 2,48: : 
pa eee” ae ee ee 5,283 5,996 Providence Washington 591,686 224,663 
.agle, Star & B. D...... 185,167 89,047 O 467'024 175493 
Mempire State occ csccces 52,031 17,317 peer Se dita , "603 49s 1 
Employers Fire ......... 648,109 209,831 porte » BeseewR sneer 4.033 1.307 
Equitable F. & M........ 47,845 17,268 ca Ee Se seknee 133/250 49388 
Eureka-Security ......... 504,981 195,605 Rhode Island ........... 215/970 107/986 
~ auapton oa 719 I . é:0aé tee own 215, ’ 
wey ae y eater aee ries 1 Ry re a. eee ON eee 20,712 10,153 
Padernt’ U + Pere vernenane 4 "439 15°18 Rochester American ..... 34,980 13,348 
“ec era nion eoveees ase v, a/ 9,187 Rocky Mountain 23 795 21 148 
Fidelity & Guaranty Fire. 1,015,184 346,924 Sanaa Washenen 0 140124 44989 
Fidelity-Phenix .......... 981,373 475,859 oR 0 ee ee 627/841 235800 
WG BAGH o veosiscnescicss 1,249,462 462,831 Safe oS ape igi tole sealbai 46.145 “34'606 
Firemz an’ s Fund 3,821,639 .275,002 Hy yoo F 3 ‘& : M st talhieeit 121'547 37058 
Firemen’s, Newark ...... $98,847 334,065 St. Paul F r ~ sree ee 027'276 1,917'085 
“8 0°12 ee'ac P > Saas 27,2 917,085 
a American ee ta 169,138 4 Scottish Union & Nat’l... 245,715 76,387 
“eae 1,676,821 727,797 Se 89707 26°05 
| By eee 90,054 34,031 Seat a i a aM ha 312900 14745 
ES OR rr 1,093,204 495,073 — noare Ff. oe Pe'si0 ss 3165 107°1 04 
General Exchange ...... 20,871,851 3,466,568 Sen i PASS SRR ee ASSESS 95'400 9'048 
General Schuyler ....... 7,196 2,924 Skandia Coeseoncereevees 31°84 “ 0°53 
"i 2S eae ( 3 Nf RR eerie oceree pel 
gt E adlarctantae 7421177 24880 Springfield’ F&M. 863,604 307.636 
Globe & Republic ....... 162,598 64,326 aos Hartford . re Piyte 4,230 
Globe & Rutgers 17,945 701 "age pg ha A ae 12°330 , 
ee ero eee 33,596 13,766 ey ‘ MEU secccces 121°3) “i 
Great American ......... 681,208 260,262 sve Ae lili ithe Lada cae Sale wn 12 
Great Eastern .......... 7,104 1,542 — te eeereereeres 35 Hk : 
225 EEG FRR ccccecvcece seeoseccsesce oot, , 
| meray ee At: mt 014°322 Sun Underwriters ....... 51,495 25,022 
Hat ‘i » 200 «28 2713 | Ae eee 91,407 33,973 
ee ee oer 2,390,628 871,030 Tokio M. & i 6'436 162'595 
Oo 8.938 g 3,837 OKIO BC Beccccveccese 920,400 ee 
pees “geen 441079 38° coy Transcontinental ........ 90,053 34,031 
PE ciccucecnennde 1,07 38,272 Fines sage 1.881305 448'829 
Inter-Ocean Re. ......... 98,792 20,932 Tie re a Rbesekss ccs SONnmaee oot 
es 2 yf > 7 > FWEEE ROTEV pawn eee ene nnene - fe 
Imperial a ST oer 71,432 27,135 Union Fire, A. & G...... 79°563 42'270 
Insurance Co. of N. A 1,452,701 469,51 Union A Lier 77°439 35'036 
8 of Pa..... 168,27 50,158 OR ABEUFANEE 2 +--+. of eye 
5 an a pa - oe 024 , : A Union Marine & Gen..... 30,613 11,629 
: ‘ ict 02 3, a Psp asec 
Knickerbocker .......... 88,369 34,960 . _— - mane Fire ...... —— aaeane 
aw Ini ‘ <’ 9 $25 ? s a ee 393,038 28, 
Law Union & Rock...... 49,525 3,951 iniea & Piedix 93'931 12142 
oo” E.R 125 1,629 U = 30'897 11351 
” a = 527 8 23 5 g < BP seeeecesesessese otF—e eve 
pe RD 4 “as | Canna 2.145 41 
WOGOR ARUP. os ecctces 42,02: 212,1 Whethtonsen 68°969 15.569 
London & Lancashire.... 452,199 167,586 ee TES SENEHS CHES 419 300 179.265 
London & Provincial..... 54,927 21,991 Westchester aft ali le "90:492 36'195 
London & Scottish....... 26,483 9,967 Ww estern a ae Ss + "817 59'6 39 
Lumbermen’s, Pa. 199,874 74,083 World F. & M........... 274°786 109'954 
Manhattan F, & M...... 154,228 58,677 Yorkshire ......-......., 4x t- 4009 
RRIAIRE 665 55 c:5:00n0inna' 29,006 9,737 Louiewville, ¥s & M....... Py sae'aet 
Mass, F. & M........... 17,499 6,675 uricn oe eeeeeesore ee gy ed 
Mechanics & Traders.... 195,116 RL yeaah tae ree 
eens om "Fi Sp aie 5 ass eo Alliance, Eng. aes 224,271 64,446 
Meiji sss e-e.s--csccc., 97503 ~—«14%082—««British America ’......... 69,042 14,438 
M i. ‘ a 38 678 73°113 Christiania Gen’ Does meats 19,307 11,126 
QPCRMEME cccccscccesvas A 79,11, 836 4°407 
Merchants Fire, Colo..... 51,622 18,416 General, Paris .......... 20'89 : 11'346 
Merchants Fire, N. Y. 343,457 89,175 French Union .......... 520.8 7 —— 
Merchants, R. I, ........ 143,980 71,872 Marine, Eng. ............ ne 64,78 
Merchants & Mfrs 83,072 32,862 rere errr ree 281 644 
y 668 
EE BECO OS 182,121 80,911 SION, “iad Adesso etna 30,484 16,668 
Michigan F. & M..... 101,600 36,192 
Millers National ..... 419,484 150,439 Ocean Marine Results 
Milwaukee Mechanics ... 258,987 96,256 ’ % 2 
DN, iced oad icckeses 136,869 208,791 Ocean marine premiums on the whole 
+e ae Ben Franklin... | aeeee oos22 = did not show much of a change from the 
é ers 926.560 92,57 ; 
oe fi Sladen mere sot aap 1934 results and losses were probably a 
National Reserve ........ 22,702. +bit more favorable. The Atlantic Mutual 
+ et sone vagal tenes saat Re of New York again captured first place 
ions NS 2 Soe as 159,28 429,188 ; > “ e 
gallate 33315 18:043 in income with premiums of $2,650,837, 
eae 223,181 83,897 about $70,000 above 1934. Second is the 
ae h namind rete eens Rape i Insurance Co. of North America with $2,- 
ew Hampshire ......... 684 59,57: » + - “1: 
New Indig ea belaed 363 1367 484,395, off around $1 5,000. Third place 
MO SINE 6c sccdnanes 444,923 181,608 goes to the Fireman’s Fund with $2,015,- 
ya York . 0 .csseeceee 120,181 47,545 013, a gain of around $70,000. In fourth 
New York Underwriters. 47,65 20,930 lace is ti St Paul ith $1,598,922 
Ce SOLIS 528,372 206,858 Place 1S the St. raul wi 170,706, 
North British & Mer..... 562,800 169,217 showing an increase of about $70,000. 
Rerthern Assurance sens Pig Other leading companies include the 
North River ..........) 344/037 131683 Aetna (Fire), Automobile, Boston, Con- 
Northwestern Nat'l . 386,313 127,962 tinental, Federal, Fire Association, Hart- 
Northwestern F. & M. 29 647 oes ford, Home, Sea, Standard Marine, 
Ocean Marine .......... 4023 “1401 United States Fire and Westchester. Fol- 
Ohio Farmers ........... 444,353 168,377, lowing are the ocean marine premium 
APPLETON & Cox, INC. 
8 South William Street 
ALL FORMS OF MARINE / 
AND INLAND INSURANCE 
Branch Offices and General Agents: 
New York: 25 Gold Street Detroit: First National Bank Bldg. 
Atlanta: 10 Pryor Street 
Boston: 141 Milk Street New Orleans: George S. Kausler, Ltd. 
Chicago: Insurance Exchange Bldg. Hibernia Bank Building 
Dallas: Frank Rimmer San Francisco: Pacific Marine Ins. Agency 
Kirby Building 114 Sansome Street 
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and ioss figures for 1935 for the leading 
companies: 
Ocean Marine Figures 
Net Net Losses 
a 


: Premiums aid 

NN TE. ccivneewaSuciece $763,612 $404,159 
eee 353,445 243,40) 
et ee 169,390 78 341 
Ree, TR. 6 ccicrcace 361,382 146/881 
American Eagle ......... 150,469 124/183 
American Equitable ..... 29,720 15,933 
American & Foreign 398,963 209/85) 
American, N. J. .....000: 443,232 350/050 
Atlantic Mutual ......... 2,650,837 1,630,189 
ee Pere 1,207,302 745,499 
EES ee 855,309 492,483 
British & Foreign........ 422,198 201,639 
TS > eee 153,025 111,544 
SE Kacceebhsgoenne ats 152,446 88,336 
oS = aa 45,462 39.320 
Commercial Union Assur.. 344,076 108,284 
Connecticut Fire ........ 209,450 144,788 
Continental ....cccesccss 602,148 479,381 
Eagle, Star & B. D...... 400,113 216,779 
PRE scninwaediecrcees 850,594 411,090 
Federal Union .......... 76,825 54,094 
Fidelity-Phenix .......... 590,991 470,442 
Fire Ass'n x cabaisiede-winioce 667,703 435,177 
Fireman’s Fund .....,.... 2,015,013 1,024,288 
Firemen’s, Newark ...... 188.386 159,216 
| —>e aa 153,701 101,594 
General of Trieste ....... 42,842 4,487 
ND SE vcvcnawcees sce 537,955 401,172 
Great American ......... 367,267 223,810 
EE nee ceenwaneswe 290,065 177,056 
PEE - o civnkee ans aauus 718,082 352,300 
Heme F. & Man... cuss: 235,316 120,143 
PE  bcnvewe cate hecesene 935,311 480,389 
Indemnity Marine ....... 233.388 150,409 
Insurance Co. of N. A... 2,484,395 1,149,007 
ie ee 2 aaa 104.916 47.017 
Damme Aas. cccccccese 553.962 218,899 
errr 590.793 198.338 
ere rer ere ee 165,234 83,437 
Merchants Fire, N. Y. 179.463 117.318 
rrr Te 106.846 71.924 
National Union ......... 117,582 98.584 
DE, So own cde'n webincan en 56,248 27.704 
Wem Bees oc icvcecvces 73.820 36,784 
New York Underwriters... 145.479 71,984 
North British & Mer..... 111.799 55 364 
North Rivet ..cccscecsss 448.695 307.574 
Northwestern Nat’l 74,979 36.619 
Norwich Union ........+- 178,371 60,318 
Ocean Marine ........++. 131,01 1 50.073 
ee 117.669 57.649 
. ke ~~ eae 203,227 126.477 
Pennsylvania ........2+ 55.899 27.644 
. < 2 eee 98.811 45,699 
Phoenix, Conn. .......0+ 347,089 239,934 
PURE. kicked cemnesesces 77,609 48.884 
Providence Washington... 521.467 277.127 

MOG  é.0cccccnedseeovexe 302.548 157.965 
Reliance Marine 136.020 69.575 
Roval Exchange ......... 245.790 158.476 
SS Oar 200.653 a 

: y eee 1,598,922 2 

Sea pov a = iis inaies 698.222 460,041 
Rr kaa 257.625 227.606 
Springfield F. & M......- 96.495 581.993 
Standard Marine ........ 620,755 13.408 
DD ipnicnedcatevewasenae 76.225 54,254 
BD. a cise rhaeeeea per s-aes 174.083 135,219 
Switzerland General ..... 265.79? 66.391 
Tokio | Re 519.753 342,332 
Tinion of Canton......... 429.517 211.704 
T’nion Marine & Gen..... 185.977 68,812 
Tinited States Fire....... 698.056 460.918 
EE PCR re errrr 413,548 227,155 
i eee 989,587 669,280 
Western Assurance ...... 169,179 109,798 
WOE F. B Wisicsicsscas 45.100 24,129 
rere 185,906 107,427 
Thames & Mersey........ 361,863 168,822 





Swedish Marine Insurance 
Experience During 1935 


The outstanding event of marine in- 
surance in Sweden during 1935 was the 
forming of a pool for war risks; other- 
wise the business was much the same 
as 1934. Competition by the British mar- 
ket continues as a danger. The Swedish 
Tariff Commissjon succeeded in improv- 
ing certain tariffs, especially for sailing 
vessels, and took steps to lower rates on 
sailing vessels with auxiliary motor. As 
a whole the Tariff Commission was ac- 
tive and successful. 

Losses were low during the first six 
months, but high during the second half 
year, so for the twelve months’ period 
they were about the same as in 193. 


L’ATLANTIQUE’S SUCCESSOR 

M. de Chappedelaine, French Minister 
of Merchant Marine, has signed the or- 
der for the building of a new ship to 
replace L’Atlantique. She is to be built 
with the insurance money from L’Atlan- 
tique. The new vessel will be somewhat 
smaller than her predecessor—about 30,- 
000 tons—but she will be fitted with all 
the latest improvements and especially 
with complete safeguards against fire. 
Her speed will be about the same as that 
of L’Atlantique. She will cost rather 
more than $5,000,000 and will take two 
and one-half years to complete, provid- 
ing employment during that time for 
4,000 workmen in the Penhoet shipyards, 
Saint Nazaire. 
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‘CASUALTY AND SURETY 





National Surety Corp. Stock Sale Is 
Argued in New York Supreme Court 


Creditors’ Attorneys In 


Opposition 


to Acceptance of 


$10,031,000 High Bid of Commercial Investment Trust; 
Decision May Be Known This Afternoon . 


For the third time in two years a Su- 
preme Court justice has been hearing 
arguments this week on bids for the sale 


of the stock of the National Surety 
Corporation, which, since its rehabilita- 
tion a little less than three years ago, 


has been in successful operation. Seven 
different bidders, all of them financially 
responsible, were keen to buy the com- 
pany. The Superintendent of Insurance 
had Fibs 3 that the bid of the 
Commercial Investment Trust Corp. of 
$10,031,000 for all of the 100,000 shares 
of capital stock be accepted, it being the 
highest bid. The Superintendent’s recom- 
mendation, read in court on Tuesday by 
Edward F. Keenan, attorney for the Su- 
perintendent, said that the C. I. T. bid 
is an adequate offer and he argued that 
it be accepted and approved by Justice 
Valente. 

Creditors’ Attorneys Oppose Sale 

As was to be expected the Superin- 
eel s recommendation in favor of the 
C. I. T. bid brought many protests from 
attorneys representing various creditors’ 
and stockholders’ groups as well as coun- 
sel for some of the other bidders. Most 
frequently heard objection was that the 
stock of the corporation is now worth 
much more than $10,000,000 and that in 
fairness to creditors it should not now 
be sold. The attorneys settled down to 
a long battle of words, examining and 
cross-examining many witnesses, and 
the arguments were still going on as 
The Eastern Underwriter went to press. 
Keeping to his policy of giving all in- 
terested parties a chance to be heard 
Justice Valente has reserved his decision, 
but has been an attentive listener. His 
decision was withheld until after At- 
torney Ralph Wolf, nen the 
National Bondholders Corp., a_ large 
creditor, had been advised by his board 
$ directors as to their opinion of the 

bid. Mr. Wolf requested and 
was OD. until today to report and his 
testimony at 2 o’clock today is expected 
to wind up the hearing. 
Seven Bids Received 

William Street has 
citement for 
the bidders. 


with ex- 
identity of 


buzzed 
weeks as to the 
Here they are: 


BippER 


Commercial Investment 


Bancamerica-Blair Corp, for itself and associates... 


Otis & Co. 
Blue Ridge Corp. 


Speyer & Co. and 


Jackson & Curtis for 
and associates 


Hedden & Co. 


Details of C. I. T. Bid 

In making the Commercial Investment 
— Corp. bid to Superintendent Pink 
P. W. Haberman, vice-president and 
eneral counsel of the corporation, out- 
lined its program as follows: 

“It is not our present intention to 
make a public offering or distribution of 
all or any part of such stock if we ac- 
quire the same pursuant to this offer. 
However, should we make or cause to 
be made a public offering of the stock 
or any part thereof on or before April 1, 
1937, we agree to give you, as Super- 
intendent of Insurance, for the benefit 





We Bias onbsseekas 


C. I. T. President’ s ‘Sion | 


Henry Ittleson, president, Com- | 
mercial Investment Trust, in com- | 
menting on his company’s bid for the 


National Surety Corp. stock, said in 
part: “It is the intention of C.LT. | 
to hold National Surety Corp. as a 


wholly owned subsidiary to be oper- 
ated and developed as an integral 
part of C.I.T. activities to which the 
principle of surety business is closely 
related. The first requisite of the 
| surety business is financial strength 
ban it is felt that the sponsorship of 
LT. together with the continued 
aw of National Surety Corp. 

| by its president, Vincent Cullen, can | 











make National Surety Corp. the 
strongest company in the field.” 
of iain of the National Surety Co., 


the option, to be exercised as hereinafter 
stated, to purchase not to exceed 30% of 
the entire capital stock of National 
Surety Corp. at a total price based on 
the cost per share of such stock to us 
pursuant to this bid plus interest at the 
rate of 5% per annum from the date of 
payment therefor by us to the date of 
payment to us by you and less any divi- 
dends. If we determine to make such 
public offering, we shall give you written 
notice thereof and you shall within ten 
days thereafter give us written notice 
addressed to the attention of the presi- 
dent that you have elected to exercise 
said option specifying the amount of 
stock, limited as aforesaid, as to which 
you have exercised such option and you 
shall make payment therefor against de- 
livery on the day the stock is publicly 
offered. 

“All of the 
Surety Corp. 
us shall be free 
brances. 

“We reserve the right to withdraw or 
revoke our bid under any of the cir- 
cumstances under which withdrawal or 
revocation is permitted under your 
aforesaid petition and particularly in case 
the registration statement referred to in 
said petition shall not become effective 


capital stock of National 
to be tendered by you to 
of all liens or encum- 





PERCENTAGE OF PRIct “AMOUNT 
Stock Bip For Per Suart or Bip 
oe 100% $100.31 $10,031,000 
100% $ 97.77 $ 9,777,000 
_ 70% $ 97.50 $ 6,825,000 
aie 100% $ 97.34 $ 9,734,000 
or 70% or more $ 96.34 
a 70¢ $ 93.57 $ 6,549,900 
“ 70¢ $ 93.50 $ 6,545,000 
tan 100% $ 91.87! $ 9,187,500 





or the stock for any reason shall not be 
deliverable by the thirteenth day after 
your recommendation of our bid or such 
later date as we may in writing agree.” 
Montgomerys, Father and Son, Active 

Among the most active of creditors’ 
attorneys were the John S. Montgom- 
erys, father and son, representing the 
Burns Committee for Unsecured Cred- 
itors, with claims of about $1,000,000. 
They claimed that bids for the stock 
have gone up in less than two years 
from six to ten million dollars; that the 
new corporation’s underwriting profit 
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has steadily increased, and that the stock 
is worth from a million to a million 
and a half dollars more than the C. I. T. 
bid. 

John S. Curtin, attorney for an undis- 
closed large creditor of the corporation, 
was opposed to the 100% sale of the 
stock and said creditors would fare bet- 
ter on a 70-30 sale basis. L. D. Froh- 
lich, representing the Torquay Corp., a 
stockholder, in a vigorous argument, es- 
timated the value of the stock at $27,- 
000,000. Directing attention to section 
402 of the New York Insurance Law he 
said that under it the Superintendent 
has no right to recommend that the 
company be sold; the corporation must 
remain inviolate for its creditors, he 
said, 

Keenan Responds 

Attorney Keenan responded to this 
remark by pointing out that the Super- 
intendent might have considered the 
bids without giving the creditors a voice 
but chose to act otherwise. He denied 
that the sale at this time would be a 
“betrayal.” He called attention to sec- 
tion 421 under which the Superintendent 
has been proceeding. Mr. Keenan fur- 
ther said: “The court knows of the ef- 
forts made to sell this company. We 
have had in effect three public auction 
sales and if they are not the best method 
of fixing the value of a company I would 
like to know what is.” In his opinion 
the question is now “Why should the 
Superintendent continue to speculate as 
to the value of the stock ?” 

Other attorneys to testify were Max- 
well Brandwen, representing the Com- 
mittee of Common Stock Holders, who 
did not think the Superintendent was 
now showing the same courage and 
vision in selling the National Surety 
Corporation as he did when the rehabil- 
itation plan was devised, and Walter R. 
Barry, Coudert Bros., for the Stockhold- 
ers Protective Committee. 

One of the most frequently asked 
questions on the Street: “Is William B. 
Joyce, former chairman of the company, 
in the picture as a bidder?” remained 
unanswered. Mr. Joyce was in court on 
Tuesday and his son, Mortimer, showed 
up Wednesday. 

Debate Good Will Value 

Beginning with the Tuesday afternoon 
hearing through Thursday the court 
heard testimony bearing on the present 
value of the National Surety Corpora- 
tion and particularly its good will value. 
The two most frequent testifyers were 
A. M. Best, president of A. M. Best & 
Co., and Charles B. Cook, Jr., of Ford, 
3aker & Davis, consulting engineers. 
Guiding these experts through the in- 
tricacies of examination and cross-ex- 
amination were John S. Montgomery, 
Tr., representing the Burns Committee 
for Unsecured Creditors, and Samuel 
Boksenbaum, a Department attorney. In 
between times Herman J. Lofgren, treas- 
urer, and C. E. Deming, vice-president, 
National Surety Corporation, answered 
questions. 


Basil O’Connor, representing Otis & 


Berg Committee For 
Compulsory Auto Ins. 

SO IS COMMISSIONER HARNETT 

M. Y. Sennte Bills Rateved Pellowlns 


Senator Berg’s Report to Legislature 
Covering Automobile Ins. Probe 





The long awaited report to the New 
York legislature of the Berg committee, 
which has been investigating the subject 
of automobile insurance since last sum- 
mer and which was headed by Senator 
Julius S. Berg, was made this week in 
Albany. To the surprise of many com- 
pulsory automobile liability insurance, 
modeled after the Massachusetts law, 
was recommended, and immediately 
thereafter Sen. Int. 1491 was introduced 
by Senator Berg, adding new section 10a 
and repealing article 6-a of the vehicle 
and traffic law; adding new article 9-a 
to the insurance law for compulsory in- 
surance of cars either by surety bonds 
or policies. Furthermore, the bill sets 
up a board of motor vehicle insurance 
and appropriates $150,000. It is in the 
finance committee. Another measure, 
Sen. Int. 1492, also ‘by Mr. Berg, amend- 
ed the vehicle and traffic and insurance 
law relative to surety bonds or policies 
for insuring pedestrians only. Sen. Int. 


1491 is the same as his 1935 bill—Sen. 
Int. 861. 

Motor Vehicle Commissioner C. A. 
Harnett, after weeks of silence on 


whether or not he would recommend a 
plan of compulsory insurance, emphat- 
ically urged this plan in his annual leg- 
islative report March 9. It is under- 
stood to be fashioned after the Massa- 
chusetts law. Stock casualty interests, 
opposed to compulsory auto bills, were 
conferring busily this week as to the 
best course of action to take. 





Co., the highest bidder on the 70% basis, 
spoke briefly as did M. B. Ignatius of 
Cabell, Ignatius, Lown & Blinken, rep- 
resenting Bancamerica-Blair Corp. 

A. M. Best conservatively estimated 
good will value at $1,000,000 and set the 
full ultimate value of the stock as a go- 
ing concern at $10,792,431. He was on 
the stand for nearly five hours. Mr. 
Cook, who spent most of Wednesday an- 
swering the questions of Attorney Bok- 
senbaum, estimated the total value of the 
corporation as of January 1, 19%, at 
$12,299,522, exclusive of good will, which 
he figufed at about $700,000. In so do- 
ing he used the A. M. Best formula up 
to a certain point. 

The whole situation resolved itself in- 
to a question as to the adequacy or in- 
adequacy of the C. I. T. bid of $10,031,000. 


. SEARING COMPTROLLER 
Captain Carl B. Searing has joined the 
home office staff of the American Casu- 

alty of Reading, Pa., as comptroller. 
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Bair and Greene As atin: 
Speakers, Well Received By Agents 


National Association Leader Says Conference Idea Is Growing; 
Cites New Joint Casualty Committee; Consumer Par- 
ticipation Theory Presented by Greene 


Kenneth H. 
Association of 
W. W. Greene, 
tuarial Society, vice-president- 
secretary, General Reinsurance Corp., 
were the two luncheon speakers at the 
Trenton mid-year mecting last Friday 
of the New Association of Un- 
derwriters Commissioner 
of Banking Carl K. 
Withers. 

Much impressed by the 
ness and smooth functioning of the as- 
committee 


National 
Agents, 


Bair, president, 
and 


Ac- 


Insurance 
president, Casualty 


who is 


Jersey 
in addition to 


and Insurance 


progressive- 


sociation’s executive Presi- 
dent Bair congratulated the organization 
upon having public officials of the cali- 
bre of Commissioners Withers, Gough 
and Lawrence and Leon Watson, Sched- 
ule Rating Office expert, with whom to 
work out mutual problems. He thought 
that in such cooperation the New Jer- 
sey Underwriters had used the Insur- 
ance Department for the best interests 
of the business. 

President Bair told about the new ac- 
tivities in the National Association, em- 
phasizing that a permanent conference 
committee is now set up “which we hope 
will remain permanent.” He _ urged 
“Don’t lose faith in conference commit- 
tees” ‘and went on to tell about the 
greatly increased spirit of conference 
that has been developed by the compan- 
ies in the past two years. In fact, 50% 
of the conferences today have been 
sought by the companies and in good 
faith, he declared. The recently formed 
joint producers’ committee and ‘the com- 


panion committee named by the Asso- 
ciation of C. & S. Executives was also 
mentioned by Mr. Bair, who said that 


the company men themselves had sug- 
gested that the temporary committee set 
up should be made permanent. This has 
been done, and the work of this joint 
committee in Mr. Bair’s opinion is going 
to materially increase the good that can 
be accomplished in the casualty business. 


Auto Financing on Atlanta Agenda 


Referring to the forthcoming Atlanta 
mid-year meeting of the National Asso- 
ciation, Mr. Bair said one of the biggest 
topics will be automobile financing. He 
was aware of the numerous plans being 
proposed to help the agent recover his 
share of this business but said that the 
national executive committee was not 
backing any of such plans at this time. 
Retrospective rating in workmen’s com- 
pensation, another topic on the Atlanta 
agenda, was touched on by Mr. Bair, 
who told of the conferences with the 
company men on the proposed plan. He 
said: “Something must be done on the 
large premium risks and it can only be 
done on the expense item. The pro- 
posed set-up is very fair with one excep- 
tion. We said the producers were will- 
ing to contribute toward rate reduction 


providing the companies made _ equal 
concessions with the producers.” 
President Bair then said the national 


membership drive was very close to his 
heart this year and he urged a 100% co- 
operative effort to help make this drive 
a success. The goal is to have by Aug- 
ust 1 the largest membership in the ex- 
istence of the National Association. He 
gave credit to the good work of Sidney 
Smith, membership chairman; George 
Scott, assistant secretary, and Mrs. Jen- 
nie Sue Daniel, editor, American Agency 


Bulletin, in planning the drive. Mr. 
Bair was also glad to point to Col. Fred- 
erick Hickman of Atlantic City as the 
capable chairman of the newly created 
accident prevention committee and asked 
that this and the fire prevention com- 
mittee be given support. 


Greene on Casualty Ins. Future 


Having been at one time deputy com- 
missioner and manager of the Compen- 
sation Inspection & Rating Board of 
New Jersey, W. W. Greene felt thor- 
oughly at home. His speech on “The 
Future of the Casualty Business” cen- 
tered around economics and what he 
termed “consumer participation theory.’ 
He declared early in his talk: “If the 
major part of any saving due to operat- 
ing economies is passed along to the 
consumer in the form of price reduc- 
tions, and quality of product is at the 
same time maintained or even improved, 
the market will be gradually broadened 
with a resulting gradual increase in pro- 
duction, in employment and in profits. 
Ultimately consumer participation is 
even more important than are wage in- 
creases, because whereas the latter ben- 
efit only the employees of a given em- 
ployer, the former conveys a benefit to 
the entire consuming public.” 

This paved the way for the direct ap- 
plication of this theory in the field of 
casualty insurance, and Mr. Greene said 
that production should improve even 
more than general business, for relative- 
ly “we are not as far ahead as we might 
and should be.” He cited a number of 
cases to prove this statement, one being 
that only about three-fifths of all motor 
vehicles traveling New Jersey highways 
are uninsured. He questioned whether 
the policy of insisting upon minimum 
limits of $5/10,000 has been sound busi- 
ness-wise or otherwise. 

At this point Mr. Greene launched into 
his main theme—how best to meet the 
increased competition of mutual and 
other non-agency companies. Suggest- 
ing an aggressive rather than passive at- 
titude he said: 

“This is a joint problem for the com- 
panies and the producers. As I see it, 
no particular group or breed of com- 
panies has a vested interest in the cas- 
ualty business nor have the producers a 
vested right in commissions at any stat- 
ed scale. Rather, the position of the 
company inevitably depends upon its 
service to the assured and, in the long 
run, the remuneration of the agent de- 
pends upon the actual value of his serv- 
ices to his company, on the one hand, 
and to his assured on the other. * * 

“Amelioration of the present unsound 
condition can come only as the result of 
positive courageous action. In the first 


place, to the extent humanly possible, 
inequities in classification and rating 
plans must be corrected. Secondly, there 


must be substantial, though not flat, 
modification of acquisition cost scales. 
Here consideration should be given to 
size of risk, and, where practicable, to 
lower renewal than first year commis- 
sions. Lastly, more attention should be 
paid to development of really new busi- 
ness—that is, business which is now not 
written at all.” 


F. A. _ TETOR ABSENT 
Frederick A. Tetor of Englewood, who 
was scheduled to speak on “Appraisals 
as a Part of Agency Service,” was un- 
able to attend the meeting. 





Committee Chairmen 
Report on Progress 


A. V. LIVINGSTON ON FINANCES 
Ass’n Studying Auto and Workmen’s 
Comp. Rate Situation; Membership 


Now Up to 491 


The report of Executive Committee 
Chairman Herbert A. Faunce of Atlantic 
City was the first to be heard at the 
semi-annual meeting of the New Jersey 
Association of Underwriters last Friday 
in Trenton. He told about the discon- 
tinuance of equity rating in New Jersey 
by order of Deputy Commissioner Chris 
A. Gough and the steps leading up to 
the substitution of an individual -risk 
rating plan which is proving satisfactory. 
The need for certain changes in the 
workmen’s compensation rate setup has 
also been advanced by Walter A. Schae- 
fer of Newark, and Mr. Faunce said that 
the association has joined with the Na- 
tional Association of Insurance Agents 
in making a study of the situation. The 
executive committee has also been in 
close touch with the automobile rate situ- 
ation in the state and Mr. Faunce said 
a report on it would be forthcoming 
when definite action is taken. 

Opposition to solicitation of insurance 
through trade associations has been defi- 
nitely recorded in the executive commit- 
tee, Chairman Faunce said. He also said 
applications for membership in the asso- 
ciation are being carefully considered by 
the executive committee before accept- 
ance. 


107. New Members Since Sept. 1935 

This paved the way for the member- 
ship committee’s report by Charles E. 
Meek, Jr., of Paterson, chairman, who 
tabulated the record of county attain- 
ment in the past six months. With few 
exceptions net increases have been made 


throughout the state, the biggest being 
noted in Essex (14), Bergen (13), Union 
(10), Hudson (10) and Passaic (8). Ber- 


gen with seventy-three and Hudson with 
seventy members are the two largest 
county representations. Chairman Meek, 
reporting a net membership of 488 in the 
association at this time, said the total 
net increase of 107 since September, 1935, 
was on a net basis of 21.6%. Further- 
more, a net increase has been shown in 


every month since last September. Even 
as he was talking three new member- 
ships were accepted bringing the total 
up to 491. 

The New Jersey Association will co- 


operate wholeheartedly in the National 
Association drive for members during 
the week of March 16, Chairman Meck 


said. The pamphlet “For Value Re- 
ceived” has been sent to all present 
members and a return post card has 


been prepared outlining the membership 
drive and urging that every member 
pledge himself to solicit at least one new 


member. Chairman Meek also suggest- 
ed that “The New Jersey Agent” be 


used as a selling aid in the membership 
drive. Each county vice-president will 
be given a list of prospecting members 
to whom this bulletin has been sent. 


H. L. Godshall’s Legislative Report 

Legislative Committee Chairman Harry 
L. Godshall of Atlantic City, one of the 
wheel-horses of the association, came to 
the platform on crutches. He had been 
in an accident while on a Syracuse trip 
recently. Giving a bird’s-eye view of the 
present legislative session in Trenton, 
Mr. Godshall reported the introduction 
of sixty-four bills affecting insurance to 
date of which forty-six have been laid 
aside as of no interest to the agent. Of 
those remaining eleven meet with ap- 
proval and seven disapproved.” 

Chairman Godshall urged that every 
member agent oppose in no uncertain 
terms Assembly bill No. 186, providing 
for a monopolistic state compensation 


fund, and Assembly bill No. 332, em- 





W. W. 
President of Casualty Actuarial Society 


GREENE 


who spoke at luncheon 





powering the banking and insurance com- 
missioner to order liability insurance 
firms to issue such insurance to motor 
vehicle owners. This bill, if passed, 
would do much to void some of the 
provisions of the state’s financial re- 
sponsibility act. Under its provisions if 
a car owner is required to file proof of 
financial responsibility and two insurance 
carriers decline to issue the policy, the 
car owner may appeal to the insurance 
commissioner who can “order” a liability 
company to issue the policy. Mr. God- 
shall saw this bill allowing reckless driv- 
ers to get insurance and continue to 
operate on the highways. 

Among the bills which he listed as 
desirable Mr. Godshall mentioned S. 14, 
the automobile guest bill which has been 
introduced for several years past; A. ll 
which defines the employer under the 
workmen’s compensation act and which 
will allow corporate officers to elect 
whether they are to be included under 
the compensation act or not; A. 165 by 
Herbert H. Eber, requiring all autos car- 
rying passengers for hire to be covered 
by liability insurance; A. 322 and 331, 
which biils if passed will provide a meth- 
od of going after employers who are 
not carrying compensation insurance in 
accordance with the law, and A. 330 re- 
quiring auto associations performing pro- 
tective services to members to be li- 
censed by the motor vehicle commis- 
sioner. 

Among those opposed by Chairman 
Godshall’s committee are A. 56 which 
requires municipalities to advertise for 
bids or audits where expenditure exceeds 
$500. He felt this bill opened up munici- 
pal insurance to mutual companies; A. 
185 which increases payment under the 
compensation act for hernia, and_ the 
aforementioned A. 186 and A, 332. Just 
as Mr. Godshall finished his report As- 
semblyman Herbert H. Eber, who runs 
an insurance agency in Newark, was 
escorted into the room and spoke briefly. 
He is the assembly’s insurance chairman. 

Healthy Financial Condition 

Alan V. Livingston, secretary and 
treasurer, who is also one of the past 
presidents, reported that receipts of the 
association for the past year far exceed- 
ed the budget estimate of $6,200 but ex- 

(Continued on Page 51) 





MEMORIAL TO SEN. REEVES 

The New. Jersey agents in Trenton 
session paid memorial tribute to the late 
Senator A. Crozer Reeves of Mercer 
County and expressed appreciation of his 
splendid counsel and advice. Senator 
Reeves was chairman of the Senate 
Banking and Insurance Committee. 
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On the Production “Firing Line” 





Schaefer-Simpson Skit On Meeting 
Non-Agency Competition Makes Hit 


The skit on “Meeting Non-Agency 
Competition” put on by Walter A. 
Schaefer and George J. Simpson, who is 
his business associate in the W. A. 
Schaefer & Co. agency of Newark, N. J., 
was one of the hits of the semi-annual 
meeting of the New Jersey Association 
of Underwriters last Friday in Trenton. 
The salesman’s role was taken by Mr. 
Schaefer, the customer’s by Mr. Simp- 
son, It was a situation where the sales- 
man, representing a strong stock car- 
rier, had to use all of the force and 
persuasiveness at his command to con- 
vince his customer that the line, up for 
renewal, should not go to the XYZ Com- 
pany. Mr. Schaefer had to combat a 
0% saving in the premium which looked 
very attractive to his client, and in so 
doing Mr. Schaefer put great stress on 
the personalized service which he as an 
agent member of the American Agency 
System and of a strong company was 
constantly able to give. 


In building up his argument Mr. 
Schaefer emphasized that the XYZ 
Company, having salaried home office 


representatives rather than agents, could 
not possibly give this type of service. 
He said: “You will pay your lawyer 
and doctor well for professional services 
rendered. For mine you pay only a 
small percentage of their fees.” In re- 
turn, he continued, the customer 1s kept 
in close touch with changes in laws, ac- 
cident prevention advice, loss control 
suggestions; given prompt claim adjust- 
ments and the experience on his risk 
is constantly watched so that he will 


get the benefit of rate reductions when 
entitled to them. Mr. Schaefer indicated 
that he was thoroughly familiar with the 
compensation rate set-up of his client’s 
line. 


Kept Rate Record For Ten Years 


Mr. Schaefer’s words carried consid- 
erable conviction. The customer was 
getting more and more interested, par- 
ticularly when he was shown the rate 
record on the risk for the past ten years, 
and how at no time had his rate been 
higher than that for his particular indus- 
try. On the contrary, as the average 
rate went up Mr. Schaefer’s service to 
his client kept his rate down and even 
resulted in reductions. He maintained 
that he had earned dividends for his 
client and that he should not be let out 
of the picture. One of his forceful state- 
ments was: “My bread and butter de- 
pends on how carefully I watch out for 
your interests whereas the XYZ sales- 
man, a salaried employe, hasn’t got the 
same urge.” 

As a final argument to hold the line 
Mr. Schaefer cited the disastrous after- 
math of the failure of the Associated 
Employers Reciprocal Exchange of Chi- 
cago which was placed in receivership 
on October 9, 1924, and which was al- 
leged to have an impairment of $2,000,- 
000. He told how the receivership was 
bitterly fought but to no avail; how as- 
sessments totaling $640,000 were levied, 
and how several thousand policyholders 
with outstanding claims finally got 20 
cents on the dollar in 1931 seven years 
later. 














McGAHAN WITH C. W. BENFIELD 

Larry McGahan, until recently man- 
ager for the New York firm of Wert- 
heims, Hodge & Potts, has just joined 
forces with Charles W. Benfield, who 
opened up his own insurance brokerage 
ofice a short time ago at 116 John 
Street, New York. Mr. McGahan_will 
be in charge of casualty and fire lines. 
His prior experience includes four years 
with the Maryland Casualty and eight 
years with the Commercial Casualty. 





Committee Reports 
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penses have not come anywhere near 
to that mark. He was glad to say that 
the cash on hand of $3,595 is the high- 
est balance in the history of the organ- 
ization. 

The publication of “The New Jersey 
Agent” has become an important part 
of the association’s activity in the past 
year. Its editor, William F. O’Brien of 
Passaic, who is chairman of the publicity 
committee, reported that in its first year 
the bulletin had increased its mailing 
list from 500 to 1,014, increased its size 
to eight and sometimes twelve pages. 
Mr. O’Brien has turned out a lively, in- 
teresting publication. 


RHODE ISLAND O. D. BILL 

An all-inclusive occupational disease 
bill passed both houses in Rhode Island 
this week and is in the hands of the 
governor. The fight on it in the Senate 
is best indicated by the tie vote—20 to 
20, which was decided by the lieutenant- 
governor, who cast an affirmative vote. 








BYRON CONKLIN IN MIAMI 
Byron Conklin of O'Gorman & Young 
Agency of Newark, N. J., is recuperating 
at Miami Beach, Florida, after an oper- 
ation. 


A. C. Thompson New Special 
For Century Indemnity 


The Century Indemnity this week ap- 
pointed Albert C. Thompson as special 
agent in charge of Westchester, Rock- 
land, Putnam counties and Staten Island, 
succeeding John H. Choate, Jr., who is 
transferred to New York City as special 
agent servicing brokers and agents in 
that territory. Born in Portsmouth, 
Ohio, graduate of Yale, Mr. Thompson 
has been a claim adjuster of the Century 
for the past two and one-half years. He 
is a member of the Alpha Signa Phi. 





ELEVEN OHIO MEETINGS 
The Association of C. & S. Executives, 
as part of its public relations program, 
has scheduled eleven Ohio meetings dur- 
ing April under the auspices of the state 
agents’ association. 
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Illinois Truce One Result 
Of Good Will London Visit 


The good will delegation of surety of- 
ficials from leading American companies 
who were selected to confer with Lloyd’s 
of London underwriters abroad on the 
bankers and brokers blanket bond rein- 
surance agreement arrived home late 
last week from their trip to London, suc- 
cessful in their mission of broadening 
existing friendly relations with Lloyd's. 

The group of four—Charles R. Miller, 
president, Fidelity & Deposit, who acted 
as chairman of the delegation; T. Hart- 
ley Marshall, vice-president, U. S. F. & 
G.; Hale Anderson, vice - president, Fi- 
delity & Casualty, and Edward M. Bid- 
dle, general counsel, Indemnity Insur- 
ance Company of North America—did 
not go abroad, as some reports had it, 
to secure a written agreement of the 
new understanding with Lloyd’s. The 
existing agreement is entirely oral and 
will so remain. London Lloyd’s agree- 
ment to cease writing new direct bank- 
ers and brokers blanket bonds had been 
in effect for eleven months in the United 
States, with the exception of Illinois, 
before there was any written agreement 
whatsoever, and then it was only the 
necessary reinsurance agreements be- 
tween Lloyd’s and the sureties here. 

The difficult situation existing in IIli- 
nois, the only state where London 
Lloyd’s is licensed to do business, was 
one of the leading discussions abroad, 
and while no official statement has been 
made by either party it is learned that 
representatives of Lloyd’s in that state 
have been advised that new _ bankers’ 
blanket bonds may not be written after 
March 1 at less than the rate prescribed 
by the Towner Rating Bureau. 

It is further understood that the 
friendly relations further cemented by 
the visit of the delegation representing 
the American companies will result also 
in an early and mutually satisfactory 
adjustment of Lloyd’s activities in the 
general fidelity field. 

The American party was delightfully 
entertained during its stay in London, 
met many of the leading underwriters 
and brokers and on February 26, the 
day before they sailed for home, were 
given a farewell luncheon in the Savoy 
Hotel at which Sir W. E. Hargreaves, 
former Lloyd’s chairman, presided. 

N. J. REVISION 

Workmen’s compensation 
being revised in New Jersey. 


Tates are 
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Drake Responds to Greene 

In vigorous response to the argu- | 
ments of Col. Greene, Hervey J. 
Drake, attorney for the Association 
of Casualty & Surety Executives, de- | 
clared in a memorandum sent to as- 
semblymen and senators that millions | 
of dollars are saved for New York 
State on its construction contracts by | 
the surety companies in bonding low 
bidders. Mr. Drake opposed Senate | 
sill Int. No. 42 and its Assembly | 
Companion Int. No. 1307, which would 
dispense with contractors’ bonds on 
state construction work. He declared | 
that both Col. Greene and Mr. Blan- | 
shard measure the value of a surety | 
bond entirely by the amount of mon- 
ey which surety companies pay in | 
proportion to the premiums received. | 
To prove that this was the wrong | 
approach Mr. Drake cited the fact 
that New York City saved nearly $3,- 
000,000 in giving the Fulton Street 
tunnel (Eighth Avenue Subway) job 
to lowest bidder guaranteed by surety | 
companies. The bond was given after 
several months’ delay while the bids 
were studied, and the contract com- | 
pleted at the low bidder’s figures, he 
said. 
ai 








Schmults Report 


(Continued from Page 22) 
votes and that is what Harry Godshall 
our legislative chairman is vitally inter- 
ested in. When he calls on you, he de- 
serves and should receive 100% support. 

President Schmults was glad to report 
the formation of several new county 
boards and increased activities of older 
units, and said he had visited most of 
these boards this year. He referred to 
the publication “The New Jersey Agent”, 
capably edited by William F. O’Brien of 
Passaic, who is publicity chairman, as 
“the means of bringing us closer togeth- 
er.” And he appreciated as did Editor 
O’Brien the excellent contributions made 
by Leon A. Watson. 

Speaking of National President Ken- 
neth H. Bair Mr. Schmults said: “We 
realize that many demands are made 
upon him and his fellow officers in order 
to properly protect our interests Nation- 
ally. We wish to assure him of our con- 
tinued hearty support. We are pleased 
that he appointed our Col. Hickman as 
chairman of the national accident pre- 
vention committee. 

In closing the New Jersey president 
touched on the seriousness of the prob- 
lem of non-agency competition, urged 
increased thought in combatting it. He 
pointed out that the influence of the 
large risk, written through mutual and 
non-agency chanacls, on the smaller and 
individual risk is more frequent. Presi- 
dent Schmults prepared the meeting for 
the skit on the program on “Meeting 
Non-Agency Competition” by Walter A 
Schaefer of Newark, N. J. and his associ- 
ate, George J. Simpson which, reviewed 
elsewhere, was a high spot of the day. 





A. L. Carr, vice-president, National 
Surety Corp., has been made a director 
of the New York Credit Men’s Asso- 
ciation. At the March 24th dinner meet- 
ing Julian Lucas, Davis, Dorland & Co. 
who is president of the national brokers’ 
organization, will address the credit men 





KENTUCKY AUTO BILL SIGNED 

Gov. Chandler of Kentucky has signed 
House No. 46, a financial responsibility 
measure after the A.A.A. law. 
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Recent Court Decisions 
Compiled by John Simpson 











Author, “The Law Relating to Automobile Insurance” 


Notice of Discovery of Loss Under 
Indemnity Bond 


General agents for companies issuing 
automobile insurance policies entered in- 
to an agreement with a broker-agent 
whereunder the latter was to sell such 
policies. The general agents brought an 
action upon an indemnity bond given to 
them by the agency as principal and the 
Standard Surety & Casualty Co. of New 
York as surety covering loss by fraud, 
dishonesty or criminal act of the em- 
ploye while occupying the position of 
agency in plaintiff's employ. The only 
issue in the action was whether plain- 
tiffs complied with the requirement of 
the bond that notice should be delivered 
to the surety within ten days after the 
plaintiffs’ “discovery” of “loss.” - 

The Massachusetts Supreme Judicial 
Court held, Gilmour v. Standard Surety 
& Casualty, 197 N.E. 673, that mere want 
of punctuality on the part of the agency 
in furnishing a list of policies the premi- 
ums on which it had received, in making 
remittances or in performing similar con- 
tract requirements, or delays acquiesced 
in by the plaintiffs unassociated with 
dishonesty of the agency or lack of good 
faith on the part of the plaintiffs would 
not require giving the notice stipulated 
in the bond. 

Whether discovery of a loss within the 
meaning of the bond had been made by 
plaintiffs more than ten days before no- 
tice was given the surety was held to 
be a question of fact for the trial judge. 

* * * 


Liability Policy Held to Cover 
Insured’s Chauffeur 


An automobile liability policy covered 
any person or organization legally using 
the automobile or legally responsible for 
its use provided the disclosed and actual 
use of the automobile was “pleasure and 
business” or “commercial” and was with 
permission of the named insured. The 
Federal District Court for Middle Ala- 
bama, Farmer v. United States F. & G., 
11 F. Supp. 542, held that the policy 
covered the chauffeur of the named in- 
sured while driving the car in which 
named insured was traveling for pleas- 
ure so that the named insured’s widow 
could recover for his death resulting 
from a collision caused by chauffeur’s 
negligence. If ambiguous in its defini- 
tion of the persons covered, the court 
said the policy would be liberally con- 
strued to bring the chauffeur within its 
provisions. 

* * * 


Loss Under Blanket Bond Not 
Larceny 

The Federal Circuit Court of Appeals, 
Third Circuit, in United States Fidelity 
& Guaranty Co. v. Peoples Bank & Trust 
Co. of Westfield, 79 F. (2d) 642, revers- 
ing judgment for plaintiff (the bank) in 
the Federal District Court for New Jer- 
sey, held that a bankers’ blanket bond 
indemnifying against loss resulting from 
larceny does not cover loss resulting 
from insured’s payments to a broker for 
the purchase of stock, which payments 
the broker converted to his own use. The 
payments were by two checks. 

The court said whatever intention the 
broker many have had to convert the 
proceeds of the checks, that fraudulent 
intention did not prevent him from re- 
ceiving an unqualified title to the checks. 
Felonious intent must coincide with an 
uvio ful taking to be larceny. In this 
Cus ihe broker became the owner of 


the checks, when they were delivered to 
him by the insured. 
- 


Assault on Patron of Theatre an 
Accident 
A theatre owner holding a policy cov- 
ering him against loss by liability im- 
posed by law was held liable for injury 
to a patron assaulted by a servant of 
the theatre acting within the scope of 
his employment. The Wisconsin Supreme 
Court said, Fox Wisconsin Corp. v. Cen- 
tury Indemnity Co., 263 N.W. 567, that 
the injury was “accidentally sustained” 
because of “the care, maintenance or use 
of the theatre” within the policy al- 
though the act was, in a sense, unlawful 
and intentional. 
* * * 


Robbery by Artifice 


A pawn broker carried a robbery pol- 
icy, one of the definitions of which was 
“a felonious and forcible taking of prop- 
erty * * * by an overt felonious act com- 
mitted in the presence of a custodian 
and of which he was actually cognizant 
A prospective purchaser, while examining 
a costly diamond in the insured’s pos- 
session, by trickerv and artifice substi- 
tuted a worthless piece of ordinary glass 
in the presence of insured’s manager, 
who discovered the exchange, protested, 
and demanded the return of the diamond. 
The prospective buyer threatened a suit 
for damages, then fled. 

In an action on the policy the Minne- 
sota Supreme Court held, Citizens Loan 
& Investment Co. v. St. Paul Mercury 
Indemnity Co., 263 N.W. 541, that the 
loss was covered by the policy. 





SERVICE GUIDE FOR AGENTS 

The purpose of Accident & Health In- 
surance Week and how to get the great- 
est value from participation in this na- 
tional campaign is set forth in a service 
guide-book which is being distributed 
this week to agents and brokers. The 
book contains illustrations, descriptions, 
and information as to the use of adver- 
tising and printed material prepared for 
agents’ use. Also shown are sketches and 
method of use by agents of posters, win- 
dow displays, prospect booklets, blotters, 


stickers, special letterheads, mats for 
newspaper ads and local newspaper 
stories. 


THE 
EXCESS 
INSURANCE COMPANY 
OF AMERICA 


JAMES GIBBS, President 


1935 N. J. Casualty-Surety Figures 
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Hardware Mutual Casualty 
Net Net Losses 





Premiums aid 

Auto. Liability .......... $198,966 $66,922 
Other Liability .......... 10,983 1,476 
Workmen’s Comp. ....... 77,394 19,685 
EEE» c ciebesbneoe 3,543 667 
DIE, nc cienednenenens Tk» <eeeseae 
Auto. Prop. Damage..... 60,699 19,109 
ee, GE bnceensss< 2,692 2,233 
Other PF. BD. a Cebk. ... 58 54 

TOCA cicsces esses $355,044 $110,146 


Hartford Accident & Indemnity 
Net Net Losses 








Premiums Paid 
BOP EE OE ae $31,756 $5,317 
ont he waka cwawene'ae 3,210 3,243 
Auto. Liability .......... 585,188 307,998 
Gober LAGBIY 262 ccccecs 255,898 101,954 
Workmen’s Comp, ....... 530,197 290,715 
a Rea are 150,493 18,827 
NS aha wépcaesiede wine 70,350 17,565 
Pt COD i éeapecddaeen 26,611 6,705 
OO Rare 73,281 25,200 
Auto. Prop. Damage...... 179,025 51,888 
Auto. Collision .......... 13,157 3,537 
Other P. D. & Coll....... 5,536 1,050 
RAG ME pavecrctssccee BD = cevvccsece 
FOC Mes va be Sews's $1,924,771 $833,999 
Hartford Live Stock 
Net Net os osses 
Premiums aid 

Eine BOO sacadtcecsecac $5,460 "a 600 
‘3 7 rere $5,460 $1,600 


Hartford Steam Boiler Inspection & Insurance 
Net Net Losses 

Premiums Paid 
Steam Boiles $144,402 





Engine and Mach. ....... 69,574 

TOTALS. .........+. $213,976 $47,928 
Home Indemnity 
Net Net Losses 
Premiums Paid 

EE, in ks und canenkans 7 ~schieedanse 
Auto Liability .......... 38,886 $20,077 
Cnet LAGRUEY cccccccce 8,335 4,433 
Workmen’s Comp. ....... —453 4,370 
DE ic ccistane dips 5: 00%:e0' SRP 
I eh de aaa ato 531 —1,183 
a RE ae 1,585 368 
ON Rr 3,019 1,653 
Auto. Prop. Damage...... 10,878 3,902 
Auto. Collision .......... (Serre 
ther F. BD. & Cok...... Te oduasetne 
TOPN so ain siaciacews $64,935 $33,620 


Indemnity of North America 
Net Net Losses 





Premiums Paid 
pS CEE Pere Oe $23,644 $1,078 
CE atch cheese ebsecke 3,897 20 
DO, BA «ccecennce 379,800 186,913 
Other Liability .......... 145,921 26,095 
Workmen’s Comp. ....... 150,348 74,397 
aera 143,406 44,103 
ES eieer cence ne wheat 48,661 7,608 
Plate Glass sah 28,352 5,524 
DEE cccctnemenesu eek 61,377 9,012 
Auto. Prop. Damage..... 114,623 30,850 
Auto. Collision .......... 3,124 1,101 
Guar v. oD. & Ca... s ee 4,338 252 
Ri EE aiapwadesteaeee 3,631 2,806 
Water Damage .......... 1,161 448 

..  ¢ | Seer $1, 132, 283 $390,207 











REINSURANCE 
CASUALTY & SURETY 
EXCESS COVERS 


























Executive Offices: 


10 CEDAR STREET 
and 70 Pine Street 
NEW YORK CITY 


NEW YORK 
Telephone: WHitehall 4-0050 























London Guarantee & Accident 
Net Net Losses 
Pai 


; Premiums id 
pS ECE ee $15,080 $5,398 
Ee ae 400 "162 
Auto, Liability .......... 102,651 62,554 
Other Liability ......... 34,644 12356 
Workmens’ Comp. ....... 53,055 23,677 
Aen ae ge a a 
Se 7,905 2,124 
ee 8,879 "S71 
Seems BOM fo ccscccsces CF 
Engine and Mach......... 748 327 
Auto. Prop. Damage...... 25,046 9,169 
Ato. COTMMOS  o.00600000 1,656 576 
Other P. BD. & Coll. ..ccecs 857 19 
Credit or Sprinkler....... 13,645 1,172 

io ft ah eee $268,683 $1 18, 401 

Loyal Protective 
Net Net Losses 

: Premiums Paid 
Pp FRee ee *$5,114 $3,534 
mom-Gen. A. & OE, c.026 2,920 778 

bik! See $8,034 $4,312 


*Includes Health. 
Lumber Mutual of N. Y. 
et Net Losses 


Premiums Paid 

Bebe, TING os <6ceves $18,565 $4,508 
Other Liability .......... 5,817 946 
Workmen’s Comp. ....... 91,519 55,547 
Auto. Prop. Damage..... 7,348 2,938 
Auto, Collision .......... 597 convene 
Other P. D. & Coll....... 716 162 

pi 2° Me $124,562 $64, 101 


Massachusetts Bonding & Insurance 
et Net L Osses 





Premiums Paid 

CI Sov eiace nretanla mar ce $11,071 $4,573 
NE 8 is BS dadnek 6,918 2,896 
re 98,695 61,067 
Other Liability .......... 63,552 24,262 
Workmen's Comp. ....... 84,763 45,660 
aaa 21,005 3,268 
RI na tio ana aah ack’aica ers 16,095 9,249 
eer 5,588 1,933 
ee ee 8,485 2,915 
Auto. Prop. Damage...... 30,358 11,389 
Se eae 764 1,261 
Other P. D. & Coll....... 494 8 

ig 2. re $347,788 $168,481 


Massachusetts Plate Glass 
Net Net Losses 











Premiums Paid 
eee $420 
. ot | >. er $4,934 $420 

Medical Protective 

Net Net Losses 

Premiums Paid 
Liability (not auto)...... $20,744 $10,214 
pf |S ree $20,744 $10,214 


Merchants Indemnity 
Net Net Losses 


Premiums Paid 

PE cies neues cue $611 $172 
Ate. Lig occ ccces 400,436 126,658 
Other Liability ..ccccccss jj§ 906 .wccacsm 
ern 205 
i Ci oad a a ade éaale 2,318 827 
EN cs vow ancanedenses 1,827 812 
Rate. Prop: DOM. o6666 ccc enews —229 

TPR, 6nccenanaks $405,576 $128,445 


Metropolitan Casualty 
Net Net Losses 


Premiums Paid 

POE ciwssceesadiense 346 $2,238 
rer rere cr re 3,359 405 
Rae, CAD dccvecesss 45,774 93,604 
Coie RAMEE: n2cacnes-as 21,214 9,525 
Workmen's Comp. ....... 1,650 22,668 
ED Gaye ears sees 10,719 1,544 
OL AEE EEE SE BEE 6,347 4,796 
sk eee , 7,436 2,284 
NE Ee 3,928 795 
Auto. Prop. Damage..... . 12,672 6,971 
Rte. CE in nnsee tes 408 181 
Chher FP. BD. B&B Cal. ccese 1,349 oneeeele 
Water Damage .......... 164 57 

yo Se $125,366 $145,068 


Metropolitan Life 
Net Net Losses 


Premiums Paid 

EE ccwiaokanaaman $386,108 $187,865 
DE iniciinhiletnnie 439,868 219,309 
Non-Can. A. & H......< 7,864 10,654 
(ts ae $833,840 $417,828 


Monarch Life 
Net Net Losses 


Premiums Paid 
EE  innnsenen oendad *$4,402 $3,928 
Non-Can. A. & H........ 49,417 22,751 
poise |) Sere pee $53,819 $26,679 


“Includes Health, 
Mutual Boiler 
Net Net Li 


Premiums Pai ; 
er $10,181 4 
Engine and Mach......... 16,822 7 

ee), 

TOURED. cess pees: $27,003 $163 


National Accident & Health Insurance Co. 
Net Net 


Premiums aid 
heii S03. 085 Kidodctt *$62,202 °$19, 068 
TOTALS........0.+- *$62,202  *$19,068 


“Includes Health. 
(To Be Continued Next Week) 
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$118,401 

Net Losses 
Paid 

$3,534 


778 


$4,312 


162 
$64,101 
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Net Losses 
Paid 

$4,573 

2,896 

61,067 

24,262 

45,660 

3,268 

9,249 

1,933 

2,915 

11,389 

1,261 
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$168,481 
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$420 
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N. VY. Comp. Rating Beard 
Dinner-Housewarming 
COMMITTEEMEN GET-TOGETHER 
ored by Medical and Claims Com- 
ee; Board’s New Offices in Gala 


Dress for Occasion 


Spons 
mitt 


The Compensation Insurance Rating 
Board in New York, the general man- 
ager of which is Leon S. Senior, which 
is twenty-two years old and which makes 
rates and does other important statistical 
work for all carriers writing compensa- 
tion insurance in this state, including 
the State Fund, had a housewarming in 
its handsome new quarters in the Persh- 
ing Square Building, New York City, one 
afternoon last week, and later there was 
4 dinner at the Hotel Commodore. 

It was a double function. The double 
function had a dual purpose as it fur- 
nished an opportunity not only for a 
large number of executives of insurance 
companies and departmental heads to see 
the new quarters, but also gave these 
men, all of whom are members of Com- 
pensation Insurance Rating Board com- 
mittees, an opportunity to have a get- 
together and to know each other better. 
The dinner was sponsored by the medi- 
cal and claims committee, the youngest 
of the board committees. 

The chief executives of the Compen- 
sation Insurance Rating Board follow: 
Leon S. Senior, general manager; Ar- 
thur G. Smith, assistant general manager 
and chief of the engineering division; 
George A. Dierauf, secretary- -treasurer ; 
|. Sofferman, superintendent of the rat- 
ing division; Mark Kormes, actuary, and 
William R. Clark, assistant actuary. 

Gardenia Welcome 


When the visiting insurance men ar- 
rived at the Compensation Insurance 
Rating 3oard’s new quarters they found 
it in gala dress, with laurel festoons, dis- 
plays of gladioli, tulips, jonquils and 
other flowers and decorations. Near the 
door were twelve young women who hold 
responsible positions with the board, 
each wearing a gardenia on her shoulder. 
These young women are Florence Los- 
sack, Leon S. Senior’s private secretary ; 
Jean Chalmers, writer of classification in- 
terpretations; Kathryn Marcia Best, in 
charge of the mailing division; Jeanne 
Vincetta Nicholson, examiner in the rat- 
ing division; Gertrude Lavine, secretary 
of Arthur G. Smith; Gertrude Webb, 
head of the filing division; Marion 
Krause, head of the review section; Mar- 
ion Stutz, secretary of George A. Dier- 
auf; Miriam Pearl, librarian; Florence 
Wallace, in charge of the telephone 
switchboard; Claire Pindat, examiner 
rating division, and Eleanor Daly, sta- 
tistical department. 


The Medical and Claims Committee 


The medical and claims committee was 
appointed a year ago to consider the 


rules, regulations and other phases of 
the medical practice amendment to the 
compensation law of this state. This 


committee has been cooperating with the 
industrial commissioner and the indus- 
trial council in developing definitions of 
various terms used in this amendment. 
It assisted in drawing up several forms 
such as C-4 and C-104, which are the 
forms about the forty-eight hours’ notice 
of accident and also the twenty-days’ 
notice that the attending physician is 
required to give to the insurance carrier 
of his attendance upon the injured em- 
Ploye. The committee also assisted in 
the preparation of the form C-105, which 
1S a poster notice to employers and em- 
ployes in which employers are advised of 
their obligations under this medical prac- 
tice amendment and employes of their 
Privileges, 

Quite a big job the committee did was 
to bring down the premium fee schedule 
for medical treatment of injured work- 
ets to a reasonable basis. The schedule 
Was the one which had been presented 








to the labor department by the Medical 
Society of this state. 

It is the general opinion of the gov- 
erning committee and executives of in- 
surance companies that the medical and 
claims committee has been doing excep- 
tionally fine work. Its members follow: 

Sam Kaltman, Dr. R. N. Gray, Aetna 


Life; Dr. H. C. Marble, Dr. S. L. Han- 
son, G. L. Marston, A. A. Inderlied and 
T. A. MecGehearty, American Mutual; 


Dr. A. D. Lazenby, Dr. Joseph W. Har- 
ris, Maryland Casualty; L. D. Jones, 
State Fund; Charles Deckelman, Dr. J. 
C. Graves, Jr., Travelers; Warreif C. 
Tucker, Utica Mutual, and L. S.. Senior, 
chairman. 

The Dinner 


The dinner at the Commodore was at- 
tended by eighty insurance men and the 
young women already mentioned from 
the board, as well as by Anna Olsen, 
examiner in the rating division, and Ma- 
ric Bailey, also in the rating division, 
who entertained. Miss Olsen, a lyric 
soprano, who has had considerable mu- 
sical experience and who studied music 
with Lily Pons’ teacher, sang some Scan- 
dinavian songs and also gave an imita- 
tion of Marlene Dietrich. On the re- 
ception committee at the dinner were 
Roy O’Connor and Arthur Di Lalla, ex- 
aminers in the engineering division; Gil- 
bert Lewy, chief inspector of the Com- 
pensation Insurance Rating Board; Al 
Ascher, superintendent of payroll audit 
department ; Rothwell Talbot, research 
engineer; Donald Seward, chief clerk; 
Willard Gentile, supervisor of policy re- 
view claims; Ernst Hasselt, statistician, 
and Frank Padavano, purchasing agent. 
There were four speakers: Victor A. 
Trundy, Henry D. Sayer, Sanford B. 
Perkins and Manager Senior. 

The Guests 
The following Compensation Insurance 


Rating Board executives and company 
committeemen attended the dinner. 


Dr. R. N. Gray, Sam Kaltman, Vincent E. 
Baldwin, Sanford B. Perkins, Dr. J. C. Graves, 
Jr., John McGinley, Thomas H. Silver, Herbert 


G. Wiberg, W. S. 
thur F. Connolly, 


Barton, Harry Houlihan, Ar- 
William J. Constable, M. L. 
Garwood, J. S. Gifford, H. K. Remington, Rob- 
ert H. Nicholls, G. L. Kerr, R. N. Caverly, H. 
S. Robinson, Grady H. Hipp, Nicholas W. Mul- 
ler, James J. Wheelin, Loring D. Jones, Louis 
Buffler, Warren C. Tucker, Fred T. Trench, R. 
C. Stratton, Mr. Williams, Mr. Schobinger, Mr. 


Wilson, Mr. Roache, George C. Miller, C. J. 
Stephan, Frank J. Roan, C. V. Flanigan, R. 
Waldeck, Paul O. Hastings, William MacInnes, 
A. R. Lawrence, Mernal G. Gesner, Hugh J. 
Murphy, Michael J. Murphy, Victor A. Trundy, 
A. A. Inderlied, Harold J. Ginsburgh, Leon S. 
Senior, Arthur G. Smith, George A. Dierauf, 


Mark Kormes, 
Donald Seward, 


Gilbert Lewy, Arthur Di Lalla, 
Roy O’Connor, Rothwell Talbot, 
Alexander Ascher, Willard Gentile, Ernst Has- 
selt, Frank Padavano, J. C. L. Bowman, Hubert 
W. Yount, T. A. McGehearty, R | Rarr. Stan- 
wood Hanson, Dr. Allen A. Lazenby, Dr. Joseph 
W. Harris, Edward L. Boyden, Lewis W. Lang- 
lois, W. C. Billings, Charles N. Alvarez, Louis 
Goldstein, George Kramer, E. Manuel Morgan- 
e Melvin Worth, Dr. A. A. Avata, Wil- 
liam A. Earl, Peter B. Kelbish, Francis S. Perry- 
man, C. Russell Newhouse, Frank B. Schroeter, 
Henry D. Sayer, Frank B. Kurtz, L. A. Mills. 

Leon S. Senior has been general man- 
ager of the board since it started in 
1914. He is one of the most accom- 
plished and cultured men in the busi- 
ness; is a lawyer as well as a scientific 
insurance man; and in 1907 went with 
the New York Insurance Department as 
an examiner of casualty companies. He 
became a student of workmen’s compen- 
sation insurance and assisted in the 
drafting of early legislation introduced 
in New York State in 1913. He became 
head of the bureau of workmen’s com- 
pensation of the Insurance Department, 
shortly after becoming general manager 
of the newly formed Compensation In- 
spection Rating Board, which name is 
now the Compensation Insurance Rat- 
ing Board. 


The Governing Committee 


This board has done some remarkable 
pioneer work. The enactment of the all- 
inclusive occupational disease law by the 
1935 Legislature increased its responsi- 
bilities. 

In its issue of December 6, 1935, The 
Eastern Underwriter printed the careers 
of the board’s executive personnel. All 
(Continued on Page 54) 





Maryland's" Institutional Ads 








The advertisement reproduced above 
sounds the keynote for the 1936 adver- 
tising of the Maryland Casualty. 

3y “Unforeseen Events,” the com- 
pany has in mind, in lay language, the 
hazards against which casualty insurance 


and surety bonds afford protection. 
This advertising represents a combina- 
tion of institutional and _ educational 
angles. 


During the. year the company will at- 
tempt to dramatize some of the principal 
lines which it writes. In February the 
company talked of contract bonds. In 
March emphasis is being placed on the 
company’s safety activities. In subse- 
quent issues it will treat fidelity bonds, 
judicial bonds, burglary, accident, auto- 
mobile, owners, landlords’ and tenants’ 
liability; boiler; machinery and so on. 


Magazines Using Ads 


Advertisements are appearing in For- 
tune, Time, Business Week, Nation’s 
3usiness and Forbes Magazine. 

The Maryland entered the national ad- 
vertising field late in 1934, beginning 
with a series of institutional advertise- 
ments which ran through last year. The 
campaign was designed to focus atten- 
tion on the company and its nation-wide 
organization, in addition to explaining 
the individual casualty and surety cover- 
ages. 


Reading Matter Under Cut 


The cut reproduced on this page has 
the accompanying reading material under 
it in the magazines: 

_ It is 1588. The dream of Philip II of 
Spain to invade England...to change the 
map of the world...is being put to test. 

Under British gunfire the Armada is 
beating northward from the Calais roads. 
Suddenly the wind comes to the aid of 
Spain...the huge canvases on her war 
galleons fill...Spain’s ships are whipped 
out of range. But this blessing soon be- 
comes a curse. 

Increasing in fury, the wind drives the 
Armada in shore...Only 6 fathoms be- 
neath the Spanish bottoms...Then the 
winds of Heaven change again. North- 
ward the Armada drives; rounds Scot- 
land; only to strew the Irish Sea and 











Here 


Coast with half its number. 
unforeseen events that checked the naval 
growth of Spain. 

The unforeseen is always happening. 
Today’s armadas of business are subject 


were 


to many shifting winds. The Maryland 
offers you protection against the unex- 
pected in more than 60 bonding and cas- 
ualty insurance lines. Through 10,000 
agents Maryland coverage is available in 
every state of the Union, in Alaska, 
Canada, Cuba, Puerto Rico, Canal Zone, 
Mexico and Hawaii. 





F. & D. DALLAS CHANGE 

Robert E. Carter, manager of the Dal- 
las branch of the Fidelity & Deposit 
for the past nine years, has been ad- 
vanced to resident vice- presidency in 
charge, and Joseph A. Bach, formerly at 
Detroit, has been transferred to Dallas 
as manager. The Dallas branch, one of 
the F. & D.’s largest, supervises Texas 
and Oklahoma. 





RICE TO SAN DIEGO 

Rice, claims adjuster with the 
Los Angeles branch office of the Hart- 
ford Accident, has been transferred to 
the San Diego branch of the company 


Re Vy 





FEBRUARY A. & H. LEADERS 

The William L. Thomas agency at 
Los Angeles for the accident and health 
department of the Massachusetts Bond- 
ing won the national leadership of the 
company for February. 





DONALD CLAPP’S NEW POST 

Donald Clapp is a newcomer in the 
Newark branch office of the Standard 
Accident having come on from the De- 
troit branch of this company about a 
month ago. He is doing underwriting 





N. Y. COMPULSORY BILL 


A compulsory automobile liability 
measure, Assembly No. 1420, introduced 
by Moran, is now in the motor vehicle 


committee of the New York legislature. 
It is modeled after the Massachusetts 
compulsory law but does not cover P. D. 
or guest liability. 
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A. & H. Sales Skit 
Put On By N. Y. Club 


HAD “REMEMBER JIMMY” TIE-UP 


Tribute Paid to Good Work of L. W. 
Winslow's Committee by President 


White Who Gave Opening Address 


and health 
metropolitan producers in 
of the Accident 


The 


meeting for 


final accident lecture 
the educational course 
& Health Club of New York, held Mon- 
day in the Chamber of Commerce Great 
Hall, featured an inspirational talk by 
W. F. White, Eagle and Globe 
Indemnity 
dent; a tribute paid by President White 


Royal, 


companies, the clubs’ presi- 


to the great work of the educational 
committee headed by Leslie W. Win- 
slow, Fireman’s Fund Indemnity, and a 
briskly staged sales demonstration by 
Harry A. Usher, Aetna Life, as the sales- 
man, and Harold M. George, United 
States F. & G., as the prospect. This 


cleverly tied up with 
the theme of “Remember Jimmy,” high- 
way safety film, which has been shown 
from coast to coast by the Fireman’s 
Fund. Dramatic in its appeal it deeply 
impressed those attending. 

The next big event in accident and 
health circles not only in New York but 
throughout the country is National A. 
& H. Week, which occurs April 20 to 25. 
Chairman Winslow announced that met- 
ropolitan New York plans include a 
three-day sales congress, climaxed by a 
producers’ banquet April 23 at the Ho- 
tel Astor. Writing five new and accept- 
able applications for accident insurance 
during the month of April qualifies the 
producer to attend this banquet. There 
will be advertising and radio programs. 


White Gives Historical Background 


demonstration was 


In his opening address President W. 
F. White described personal accident in- 
surance as a universal need. He recom- 
mended this success formula : “Find a 
universal need, then satisfy it.’ 

Dwelling first on the historical back- 

ground of the accident business, Mr. 
W hite then swung into its many sales 
features, coining a number of new sales 
slogans on the way. One of the best of 
these was “Accident insurance oppor- 
tunities have wheel-barrow characteris- 
tics. They are waiting to be picked up 
and pushed along—and agents alert to 
their own interests won’t pass them by 
or up.” He further pointed out: 


“You have to tell them if you would sell 
them—but there’s plenty to tell and plenty to 
tell it to. You don’t need to be reminded that 
many pathetic cases of want, privation and ac- 
tual suffering can be traced to the fact that 
the wage earner had failed to protect, by insur 
ance, the most valuable asset which anyone can 
own—earning capacity. Personal accident insur 
ance, in such cases, would have substituted 
comfort and ease of mind for privation and 
worry. What you are really selling is money 
to be made available at a time when it will 
be most needed and most appreciated. Selling 
personal accident insurance, therefore, might be 
regarded as organized foresight which conserves 
the interests of your client and promotes your 


iad Usher-George Sales Skit 


In the sales demonstration Harry A. 
Usher, full of enthusiasm and with plen- 
ty of conviction, called on his good 
friend James Robinson, portrayed by 
Harold M. George, and did his best to 
get him to buy accident insurance to 
protect his earning capacity. But Rob- 
inson, lawyer with wife and two chil- 
dren, whose income was about $7,000 and 
who owned a car and home in country, 
balked at the point of signing the ap- 


plication. Although with the best in- 
tentions of “buying the insurance next 
week,” Robinson’s procrastination has 


an unhappy sequence which is depicted 
in the film “Remember Jimmy.” 





REVISED TEXAS RATES 
Revised workmen’s compensation in- 
surance rates, affecting 103 classifications, 
have been promulgated by the Texas In- 
surance Department, effective March 1. 
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Fine Response to Book 
“Man and Motor Car” 


PUBLISHED BY NAT’L BUREAU 
Edited by A. W. Whitney and Called 
First Presentation of Art of Driving; 
High School Text Book 





A tremendous response from insurance 
agents, safety officials and educators 
throughout the country has greeted the 
publication this week of “Man and the 
Motor Car,” published by the National 
Bureau of Casualty & Surety Underwrit- 
ers in the interest of more skillful car 
driving and greater highway safety. The 
book, which is edited and contains an 
introduction by Albert W. Whitney, as- 
sociate general manager of the Bureau 
and one of the great safety educators 
of the United States, is considered the 
first presentation anywhere of a com- 
prehensive account of the art of driv- 
ing. It is cleverly illustrated by S. 
Garnett Goesle. Its initial announcement 
to insurance agents resulted in thousands 
of orders for the book, the feeling being 
that it filled a long felt need for sound 
and instructive material on good driving 
and its relationship to the national traf- 
fic problem. 

Designed primarily as a text-book for 
high schools that are presenting or are 
about to present courses in traffic and 
the proper use of the automobile, “Man 
and the Motor Car,” it is predicted, will 
be widely adopted as an authoritative 
treatise for adults. It is priced at $1 
a single copy. 


R. H. Monaghan One of Authors 
Months in preparation, the book is the 


work of many minds. Editor Whitney 
notes in the preface: ‘“‘The main work 
of mapping out the project, of assem- 


bling material and of organizing it in a 


comprehensive plan was done by Wil- 
liam Wattenberg with the help of J. 
W. A. Brown. The writing of the book 


in its final form, as well as much of the 
organizational work, was done by Rob- 
ert H. Monaghan.” The editor and au- 
thors also had the assistance of an ad- 
visory council of nine outstanding traffic 
safety and educational authorities 

“Logical in its development the book 
starts with a history of the automobile 
from the ill-fated steam carriage which 
Nichola Cugnot built for Napoleon to 
use as a steam tractor. By 1933 there 
were 33,000,000 automobiles in the world, 
72% of them in the United States, and 
the book outlines how the swift evolu- 
tion of modern automobility has pro- 
foundly affected our existence. The sec- 
ond chapter is a mechanical description 
of the automobile and what makes it go. 
There follows a general chapter on how 
to drive, describing the proper opera- 
tions to make a car go, starting and 
stopping under various conditions, park- 
ing, avoiding and recovering from skids.” 

Nature and Habits of Driver 

It is significant that at a time when 
much more attention is being given to 
the ability of the driver, his habits, na- 
ture, phychology and attitudes that two 
chapters in “Man and the Motor Car” 
should be devoted to this subject. The 
importance of good eyesight is pointed 
out, then the need for correctly judging 
speed and distance and of understanding 
reaction time. Various physical disabil- 
ities are discussed as well as those which 
may be superimposed by alcohol or by 
carbon monoxide poisoning, or by ill 


health or injury. True stories on the 
jarring effect of “just a few drinks” help 
make this section more impressive, but 
the authors have not gone in for “scare’ 
or crash-horror details. 

Good or bad driving habits are con- 
trasted, the accident-prone driver dis- 
cussed, and the record of the young 
driver, called the poorest driver on the 
road, examined. The authors have even 


approached the mooted question of “Are 
women worse drivers than men?” The 
psychology of the driver and his atti- 
tudes is given a full ieateaae concluding 
with a discussion of operator’s license 
tests and pointing out that twenty-four 
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St. Paul Mercury Indemnity 
Assets Up to $5,640,197 


The St. Paul Mercury Indemnity closed 
1935’ with increases in assets, capital and 
surplus, net premium volume and un- 
earned premiums. Its total admitted as- 
sets stood at $5,640,197, an increase of 
$1,195,370 over the previous year. Capi- 
tal and surplus combined gave a policy- 
holders’ surplus of $2,182,571 compared 
with $1,576,467 at the close of 194. Net 
premiums jumped $829,906 to a total of 


$3,518,884. Reflecting this increase un- 
earned premium reserve gained $465,517 


to $1,773,421. 

During the year the company increased 
its bond investments to $4,283,344 and 
slightly decreased its stock portfolio 
which stood at $22,250 at the end of 
1935. Because of Insurance Department 
valuations of securities and of “unadmit- 
ted” reinsurance items the public state- 
ment showed $257,293 less surplus than 
in statement aie to stockholders. 


AMERICAN CREDIT CO. DEAL 


Negotiations Believed Under Way for 
Acquisition of Company by Eastern 
Corporation 


Negotiations are believed to be under 
way for acquisition of the American 
Credit Indemnity Co., the largest single 


writer of credit insurance, which main- 
tains its executive offices in St. Louis 
but which is a New York corporation. 
The report in St. Louis circles last week 
was that a large Eastern corporation was 
seeking the credit company, unofficially 
said to be the Commercial Credit Co. 
An item in the St. Louis Globe-Demo- 
crat read in part: “Indications are that 
the plan contemplates exchanging stock 


of the American Credit for stock of 
Commercial Credit. The latter stock 
has wide distribution and is listed on 
the New York Stock Exchange, where 
it is actively traded. American Credit 
stock is listed on the St. Louis Stock 
Exchange. 

“The assumption is that American 


Credit would continue to retain its iden- 
tity as such and be operated as a sub- 
sidiary of the larger corporation, which 
has balanced assets of December 31, 
1935, of $166,559,000, and which did a 
gross business during 1935 of $525,999,- 
000.” 


states have no driver’s license law at all. 

Other subjects covered in succeeding 
chapters include highways and_ their 
early history; codes of the road; the art 
of driving (three chapters); the car and 
how to maintain it, and a chapter on 
automobile accidents which portrays the 
enormous extent of this toll, breaking it 


down into the actions and conditions 
which cause it. In answer to the ques- 
tion, “Can we effectively cope with the 
trafic accident problem?” the authors 


argue that it is within man’s power to 
reduce the accident toll one-half with a 
corresponding increase in the efficiency 
of moving traffic, and that all we lack 
is the collective will and energy to do it. 
The individual driver’s responsibility and 
the collective responsibility of the driv- 
ing public is emphasized in this connec- 
Pcl 

Credit is justifiably given to the good 
work being done by organizations, both 
governmental and private, in encourag- 
ing greater traffic safety. 

Insurance is indirectly 
chapter “Paying for 
is emphasized how insurance can be 
made to go a considerable distance in 
the direction of preventing accidents. 

Finally “The Automobile Milennium” 
is visualized, a hopeful word picture of 
the ideal automobile age the future may 
bring. 


treated in the 
Accidents,” and it 
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Standard Auto Policy 
Promulgated in Pa, 


HUNT MEETS WITH COMPANIES 


—— 


Ins. Commissioner Sees Standardization 
as First Step Toward Automobile 
Rating Bureau 


Promulgation of a standard automo- 
bile policy is the first step toward the 
establishment of an automobile insyr. 
ance rating bureau for Pennsylvania, In- 
surance Commissioner Owen B. Hunt has 
announced following a conference at 
representatives 
of mutual casualty companies, reciprocal 


Harrisburg attended by 


inter-insurance exchanges, 
pating stock companies, both Pennsyl- 
vania and foreign. A previous confer- 
ence had been held for stock companies 
belonging to the National Bureau of Cas- 
ualty & Surety Underwriters. 

Under the standard policy it will be 
impossible to compile accurate statistics, 
Commissioner Hunt pointed out. With 
the variety of forms hitherto in 


and partici- 


of policy 


use, no basis for statistics that would 
make a rating bureau possible has ex- 
isted. 


“From the opinion as it has been ex- 
pressed at these conferences, it is evi- 
dent that the desirability of establishing 
a rating bureau as soon as _ possible is 
generally agreed upon,’ Commissioner 
Hunt said. “This bureau will, of course, 
be maintained by the companies directly 
under the supervision of the insurance 
commnissioner, 


Cites Advantages of Bureau 


“Duplicate copies of all policies issued 
in this commonwealth will be transmit- 


ted daily to the rating bureau, as will 
reports of all accidents. These reports 
wil indicate the cause of the accident, 


the residence of the assured and the 
place of the accident. The bureau will 
prevent discrimination in premiums or 
in benefits payable between assureds of 
the same class. The standard policy will 
make uniform court decisions possible, 
thus reducing the number of suits. This 
will enable reduction of premiums, re- 
lieving the policyholder of his share in 
the cost of adjudicating conte sted claims. 

“The bureau will give the Pennsylvania 
Insurance Department better control 
over the method pursued in settling 
claims. 

“At present Pennsylvania is divided 
into fourteen territorial districts for au- 
tomobile insurance, and pleasure cars 
are classified into three groups, accord- 
ing to the make and size of the vehicle. 
These divisions and classifications are 
antiquated. The territorial divisions lit- 
erally go back to horse-and-buggy times, 
when people could be expected normally 
to travel only short distances from their 
place of residence. The classification of 
premiums under which the owner of a 
heavy, high-priced car pays a higher pre- 
mium is not justified by available statis- 
tics on frequency of accidents. 

“It is probable that after the rating 
bureau has collected sufficient informa- 
tion the territorial divisions will be re- 
duced to five or six, and the classifica- 
tion of cars will be abolished.” 


N. Y. Comp. Board 


(Continued from Page 53) 
of these executives are personalities of 
unusual talent of abilities, one of the 
finest groups of scientific workers in 
the business. 

The board’s activities are supervised 
by a governing committee of five mem- 
bers, two from the stock carriers; two 
from the mutuals; one from the State 
Fund, Chairman of the committee is 
Victor Trundy of the American Mutual 
Liability. Other members of the gov- 





cerning committee are Sanford Perkins, 
Travelers; 
Casualty ; 
tual; 


Fidelity & 
Mu~ 


Robert Nichols, 
Thomas Silver, Lumber 
Charles G. Smith, State Fund. 
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THE AGENCY SYSTEM 


| 














The agent has been largely responsible for the growth of the insur- 
ance business. 


There can be no doubt about that. : 
The Agency System is the simplest of economics. 
It is the most practical and equitable way of servicing the public. 


In the sixth century King Arthur developed an agency system 
of his own. 


He desired country-wide representation. So he divided his people 
up into “counts.” Each count consisted of 100 persons. 


One man was appointed as agent to represent the king, and he was 
known as a “Count.” 


Soon King Arthur saw that the division of 100 was inadequate, 
much too small, so he divided his country into districts or counties 
with an agent, or Count, in charge. 


The agency system hasn’t changed much. 


It is the agent’s privilege to view risks with a trained eye and inter- 
pret them in terms of insurance policies. 


His underwriting is for today and tomorrow! 
His work foreshadows the direction of fate. 


He is the king-pin in a great social endeavor of planned economy 


and forethought. 
An insurance company’s best credentials are its agents. 


The other side of the coin—the agent, we suspect, desires to rep- 
resent a financially strong company; one that is liberal in its admin- 
istration, sales and claim policies. 


Our own agency system is constantly developing and expanding. 
That is why we are always happy to discuss our franchise with 
insurance men seeking new surety and casualty representation. 


Fidelity and 
Suretyship 
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Insurance 





Standard Surety & Casualty Company 

















of New York 


Home Office: 80 John Street, New York, N. Y. 
FRANK G. MORRIS, President 


“A Multiple Line Casualty & Surety Company” 






















































































GE a RMI a 


Tell your clients to call WESTERN UNION 





anywhere in the United States* — that is, if they 
have a HARTFORD policy. That’s all they 
need do to get quick action because Western 
Union people know the name and address of 
the nearest of the 17,000 “Two Hartfords” 
representatives. This service, which may be 
invaluable in an emergency, adds nothing to 


the cost of Hartford insurance. 


*In Canada—call the Canadian National Telegraphs 


HARTFORD ACCIDENT AND INDEMNITY COMPANY 


HARTFORD, CONNECTICUT 
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